


Dver 
Cks not 
tricteg 
in the 
ear is 
é fai. 
1S and 
iM port 
on un- 


United 
h No. 
valued 
152,009 

Same 


1 tim. 
leven- 
21,000 

with 
) last 
year 
1,728,- 
ied at 


orted 
cau- 
nakeg 
Aus- 
y end 
anels 
ts of 


ports 
tocks 


from 
have 
used 
2s of 
and 
uited 
e re- 
suffi- 
tions 
are 
ench 
gin- 
:nor- 
wood 
at it 
n in 


at- 
rity 
well 
were 
and 
re- 
een 
ugh 
for 
how 
lock 
nds 
1en- 
bly 
and 


















Index to Advertisements, 81-83 


COPYRIGHT 1930 BY AMERICAN LUMBERMAN 
‘ 





JAN 1 i 


Table of Contents, Page 27 






Established 1873— Office of Publication, Manhattan Building, Chicago, Ill. 


Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 


193i 
















SS 


PUBLISHED WEEKLY 
WHOLE NUMBER 2852 


CHICAGO, JANUARY 11, 1930 


FOUR DOLLARS A Y 


EAR 


SINGLE COPY 25 CENTS 



































Sell Wood Goods to Beautify Homes 


Now that the turn of the year is past it is time for 
lumber retailers to begin to think and plan for season- 
able business coming up during the spring and early 
summer. Of such character is the sale of lawn and 
garden furniture, pergolas, arbors, etc. The growing 


one of the cleanest and most attractive lines that the 
average lumber dealer can take on. These goods espe- 
cially lend themselves to attractive display, either in 
the show window, the driveway of the shed, or on the 
outside of the building. Such displays, moreover, are 
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A display of wood lawn and garden furniture at last year’s National Flower and Garden Show 


tendency to beautify the home surroundings, fostered 
by garden clubs, women’s and men’s civic organiza- 
tions etc., has assumed great importance in recent 
years—and by systematic effort the demand for ar- 
ticles of wood for that purpose can be developed still 
further. Garden furniture and kindred articles form 





very attractive to women as well as to men customers. 
Certainly such a display as is shown in the photo- 
graph reproduced on this page, if arranged in a retail- 
er’s display and sales room, would prove a drawing 
card and would result in sales. This particular ex- 
hibit was staged at the last [Turn to page 40] 
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A network of railroad tracks lay below his windows; 
dozens of switches and semaphores are under his control. 
This tower-man is alone responsible for the safe and rapid dispatch of all trains on these 
tracks. The engineers rely upon his alertness, accuracy and experience for the safety of 


their trains. This centralized control has done much to speed up transportation and to 
minimize accidents on the railroads. 


Our big centralized sales organization might be called the “tower-man” in the lumber 
industry on the East Coast. From our one office we control the output of twenty mills 
manufacturing North Carolina Pine, Deep Swamp Cypress, Sap and Red Gum, Tupelo, 
Maple, Ash, Oak, Poplar, etc. These mills must maintain our established standard of 


quality and dependable grading. These mills are required to carry a total of 75,000,000 
feet of lumber on hand at all times. 


When you send your orders to this centralized sales office; they are placed with the 
mill able to render prompt deliveries. This is one of the advantages enjoyed by buyers 
for retail yards, woodworking plants and industrial plants on the East Coast. 


Remember, we have a corps of twenty experienced lumber 
salesmen who keep in touch with our customers. If you are 
not acquainted with our salesman covering your locality and 
want to know more about our facilities, just drop us a line 
and we will have him pay you a visit soon. 


Southern Pine Sales Corporation 


Suite 1236, Woolworth Building, 


- - NEW YORK CITY 


CHARLES HILL, General Sales Manager 














TERM: 


IN TH 
$ 


Sut 
the y 
upon 
first . 
to sig 

Ore 
paym 
pleas 

Sin 
curre 
unifo 










+ 








SS = 
a ae ee ee 






= 















1, 1939 


ww Ue 


—_ 











ESTABUSHED 1873. 





COPYRIGHT 1929 BY AMERICAN LUMBERMAN 


America 


NORTHWESTERN [UMBERYAN 





CUJAN. |, 139950 


Sa 





THE TIMBERMAN 


ESTABUSHED 1886. 












WHOLE NUMBER 2852 CHICAGO, JANUARY 11, 1930 


YEARLY SUBSCRIPTION $4 








The Exponent of the American Lumber Industry 


~ Amevicanfimberman 


Published Weekly by 
THE AMERICAN LUMBERMAN 


Cc. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 


OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
CHICAGO, ILLINOIS, U.S. A. 
Cable Address, **Lumberman, Chicago.” 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 


IN THE UNITED STATES AND MEXICO, $4; CANADA, 
$6; IN THB UNITED KINGDOM AND ALL 
OTHER COUNTRIES IN THE UNI- 
VERSAL POSTAL UNION, $8. 


Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance 
upon yearly subscriptions is expected within the 
first sixty days; after that time they are subject 
to sight draft with exchange upon due notice. 

Orders to discontinue should be accompanied by 
payment to date. In requesting change in address, 
please give old as well as new eddress. 

Single copies, 25 cents. Copies of issues prior to 
current year will be supplied when possible at a 
uniform price of $1 each. 














ENTERED AS SECOND CLASS MATTER JANUARY i, 
1899, AT THD POSTOFFICB AT CHICAGO, ILLI- 
NOIS, UNDER ACT OF MARCH 8, 1879. 





Copy for new advertisements should be in 
this office not later than fifteen days before 
date of insertion. 


MEMBER AUDIT BUREAU OF CIRCULATIONS 








READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 


ee a ee ee ee ee ee ee ee ee 














: K) 
: “ i! 
§ Index to Advertisers 
Lumber and i! 

Hh Wood Products so 81 and 82 » 
; " 
} Machinery and F 
Mineenzomes }----81 and 83 

FL 

Don’t fail to read the messages of rH 
k} the advertisers. It will be time 
profitably spent ‘ 
‘ 














_ ee ee ee a a a a a a ae ae a ae ae ae 





Published Weekly— 
In Its Fifty-Seventh Year 











Where You Will Find It 
This Week 


Editorial Hardwood Demand Shows 
tas é ee eer Terr rae 
=o ing pata ee Idea to 9g ‘Railroad Uses Wood for Strength 
spss amending and Economy ................ 5i 
Working in the City, Living in — A “Sermon” on Car Loading... 56 
the Country—a Modern Trend 28 ,_, A Fé 
’ : m Books for Lumbermen......... 57 
Lumber Has Many “Unenlisted 
Allies and Friends vine weeks ae Departments 
Unloading a Car of Lumber ’ 
Packed to the Roof Is No Joke 29 Business Changes, Incorpora- 
or) ; WO, WO. ba vceawsricnsce’ 60-61 
Query and Comment .......... Be wis. : 
— 3 Pe CR Bic sv ki sccn eee 30 
Review of Current Lumber r cm Fields , 
Trade Conditions ........... 31 — Ee HSE HRV ERE eRe HO Ol 
RE SU na Ca-vin sa Kes nekanexs 29 
Of Special Interest Local’and Personal.......... 66-67 
; ” Lumber Statistics .........+. 48-49 
Sell Wood Goods to Beautify a “i 
TN es cneenceaeneed 1, 40 Markets, The ............... 69-73 
‘ : & Obmtwary .......c0 68, 7 
Some Extracts from the Mail aig St eee -" e 
BE disuticunvndeanaaronake ae Poet, The Lumberman ........ 39 
Sustaieed Interest in Trade Bx: Realm of the Retailer res ch id 38-40 
MORNE Fh cwiensseterannees 33-34 Retailers’ Idea Exchange..... 42-44 
Chicago Lumber Receipts and This Week’s Timely Tip....... 42 
Shipments for 1929........ 34-35 Transportation, Lumber ...... 75 
Wood's Place in the Steel Sky- Washington, Notes from....... 58 
SME cas icnis cosmses vce died ee 
A Summer Cottage of Attractive Association Activities 
Design «seers eeeeeeeeeeees 40 Coming Conventions . ‘casi ae 
Lumber Department Is Effi- Merchandise Council, National 
ciently Run .........+.+++. 41, 44 EEN en 52 
Shipments 8 Percent Above Cut. 44 Southwestern Hardwood Club .. 53 
The Lumberman’s “Mother Associations’ Plans and Activi- 
ST ees et cacao ge mim 45 I ee 
City Homes on Acre Plots...... 49 Lumbermen’s Club Activities ... 56 
News of the Lumber World 
Birmingham, Ala. ...... 65 Macon, Ga .......... 51, 74 Portland, Ore. ..... . 62 
Boston, Biase. .........: 74 Memphis, Tenn. ........ SO St. Louis, Mo........+. 64 
i See 50 Milwaukee, Wis. ....... 63 Seattle, Wash. ......... 62 
Cincinnati, Ohio. ....... 50 Minneapolis, Minn. ..... 62 Shreveport, La. ........ 74 
Cleveland, Ohio ........ 33 New York, N. Y....... 64 -Spokane, Wash. ....... 74 
Duluth, Minn. ..... i. Se Wl nk pbeede ac 65 Tacoma, Wash. . . 62 
Kansas City, Mo........ 63 Philadelphia, Pa. ....... 64° Toronto, Ont, .....66605 64 
Laurel, Miss. ........50, 65 Pittsburgh, Pa.*......50, 64 Warren, Ark. ........50, 65 
Louisville, Ky. ......... 50 Wausau, Wis. ......... 50 











28 


AMERICAN LUMBERMAN 


January 11, 1939 





——$——— 


Selling Home Ownership Idea to Promote Home Building 


VERY sale of a house bill is and 

of necessity must be based upon 

a desire for a home. The de- 
sire for a home must be pretty 
strong before a prospective home 
builder will undertake the construc- 
tion of his own home. There are 
doubtless many persons in whom the 
desire for homes is less strong who 
can be persuaded to buy homes al- 
ready built if the size, plan, appear- 
ance and price of the structure are 
satisfactory. There are still others 
who will become home owners if the 
terms of payment can be adjusted to 
their means. That is to say, the 
number of prospective purchasers of 
homes is determined by the existence 
of a desire for a home and the avail- 
ability of facilities for financing pur- 
chases. 

If it is admitted that homes can 
not be sold until the people of a com- 
munity want them, it follows that 
the first step in the selling of homes 
is selling the idea of home owner- 
ship. Simply to sit back and wait 
for the idea of home ownership to 
generate itself is to miss the finest 


opportunities open to distributers of 
building materials. The same ad- 
vertising that suggests the idea of 
owning a home to a family that per- 
haps has not considered the matter 
at all will encourage and help along 
others who have wished for homes 
of their own, as well as inspire 
hope in those who have thought home 
ownership not wholly beyond the 
possibility of realization for them. 
All advertising and sales promo- 
tion of the right sort has a cumula- 
tive value. What is done tomorrow 
helps and adds to the effect of what 
was done yesterday. Next week’s 
advertising helps to further the pur- 
pose of last week’s; next month’s, 
last month’s, and next year’s, last 
year’s. When applied to the selling 
of homes and the home owning idea, 
advertising keeps a crop of pros- 
pective home owners in process of 
continuous development. In_ the 
course of time the idea of home own- 
ership comes to dominate the com- 
munity and the distributer of home 
building materials and homes who 
has consistently stressed the idea will 


reap his reward in profits on sales 
of home building materials. 

What is true of home ownership 
is true with respect to structures of 
a purely utilitarian character. For 
example, buildings that make farm- 
ing more efficient make farm life 
more happy by making it more pros- 
perous. Attractive farm buildings 
and other outbuildings supplement 
the advantages of handsome, con- 
venient and comfortable homes. 
Every attractive home and farmstead 
is an example and inspiration for 
the people of the community and 
helps to raise the standards of build- 
ing and living. As these homes and 
farmsteads increase in number they 
give distinction to the community, 
inspire pride in its citizenship, at- 
tract desirable new citizens and give 
impetus and encouragement to edu- 
cation and other instrumentalities of 
betterment. Home building, rightly 
conceived, is not only business build- 
ing but community building. It 
should appeal, therefore, to all that 
is best in the lumberman, both as a 
citizen and as a business man. 





Working in the City, Living in the Country—a Modern Trend 


ANY forces have combined 
during recent years to cause 
shifts of population from 
country to city and vice versa. For 
a time the increase in urban popula- 
tion at the cost of rural caused some 
anxiety in the minds of students of 
sociology, and the significance of 
these changes has been debated at 
length. Less conspicuous, no doubt, 
but yet quite significant has been the 
increase in the number of families 
making their homes in the country 
a few months or all the year while 
deriving their incomes from profes- 
sional or commercial activities in the 
city. This practice has not been con- 
fined to persons of large means nor 
to those whose business interests are 
in the larger cities. There are many 
small cities whose factory workers 
live beyond corporate limits and, it 
may be, derive part of their incomes 
from fruit, vegetable 
farming. 
Of the factors that have helped 
this development along, probably 
good roads, cheap cars and increased 


or poultry 


leisure have been the most potent. 
But of course, there must have been 
the latent desire to live in the coun- 
try. Many persons have seen in the 
decline in rural population a blow at 
the nation’s stamina, because they 
felt that the crowding of large num- 
bers of persons into small areas was 
not conducive to the health of the 
race. While it can hardly be said 
that the movement back to the coun- 
try in the manner described has at- 
tained a volume comparable to the 
movement toward the city, yet the 
countryward trend is rather gener- 
ally observable and has all the ap- 
pearances of being due to forces that 
will persist. 

There always has seemed to be 
something abnormal in a scheme of 
community development that re. 
quired families in the smaller vil. 
lages and towns to build their homes 
on small lots along narrow streets 
when they might buy acres of land a 
half-mile or a mile out of town for 
less money than the cost of village 
lots. Of course mud roads and lack 


of transportation formerly discour- 
aged and still in some communities 
continue to discourage the spread of 
population along country roads. But 
better roads, even the byways, are 
inevitable, and increases in car own- 
ership as well as extended bus serv- 
ice, together with other home conven- 
iences now obtainable, will make the 
city or village merchant and the 
farmer nearer neighbors. 
Population in the United States is 
still on the increase, and while the 
present rate of increase may not be 
maintained indefinitely the rate is 
not likely to slow down until several 
millions have been added to the pres- 
ent number of people. It will be well 
for the country if the gain in total 
numbers does not mean a corre- 
sponding increase in congestion in 
the cities. If the trend from city 
to country shall be maintained suff- 
ciently to modify even slightly the 
cityward trend it will no doubt con- 
stitute a valuable contribution to 
the strength and stability of the na- 
tion, and the well being of its citizens. 
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HE field for promoting the use 

of lumber is so vast, and the task 

of keeping the public informed 
concerning the myriad uses of wood 
ig so many-sided, that the lumber in- 
dustry should, and does, welcome 
all promotive endeavor on behalf of 
wood, from whatever source ema- 
nating. 

The lumber industry, in its win- 
ning fight to hold and expand its 
markets, may be likened to an army 
which in its advance attracts to its 
banner many allies whose interests 
are identical with those of the main 
body. 

It is surprising as well as hearten- 
ing to know how many there are of 
these allies pushing the fight for 
wood in scattered sectors, on their 
own responsibility and perhaps even 
without the knowledge of the “high 
command” until some __ incident 
brings their efforts to its attention. 

Admittedly, most of the allied in- 


Lumber Has Many “Unenlisted” Allies and Friends 


terests which are pushing the use of 
wood in various forms are actuated 
by economic rather than sentimental 
motives, but their efforts are all the 
more effective for that very reason. 
Unquestionably, a business concern 
or an individual will fight harder for 
its “bread and butter” than for any 
merely sentimental attachment to a 
cause. When, however, there is 
added to the economic urge a firm 
conviction of the superiority of wood 
for the purpose in mind, the com- 
bination is irresistible, and that is 
exactly the union that exists in the 
cases of most if not all of lumber’s 
“unenlisted” allies. 

For example, take the activities 
of such organizations as that which 
promotes the annual National 
Flower and Garden Show, which this 
year is to be held at Minneapolis, 
March 29 to April 6. Probably com- 
paratively few lumbermen know 
much about that annual event, ex- 


cept possibly those in the city in 
which it chances to be held in a 
given year. Yet here is a potent ally 
and champion of wood. The objects 
sought by the organization, broadly 
speaking, are the beautification of 
home surroundings through floricul- 
ture, and all that goes therewith. 

At the coming Minneapolis show, 
which is to be staged in the immense 
civic auditorium, home gardens and 
accessories, both for the small home 
and the large estate are to be 
stressed, and every conceivable 
variety of garden trellis, lattice, 
fence, garden and lawn furniture, 
all made of wood, will be on display 
in their proper settings. 

It is submitted that such move- 
ments as this constitute a real con- 
tribution to the work of trade ex- 
tension and market promotion now 
being aggressively carried on by the 
lumber industry, even though not 
officially a part of that campaign. 





Unloading a Car of Lumber Packed to the Roof Is No Joke 


OMETIMES a sense of humor is 
second only to money in the 
bank as a business asset, for 

often it is better not to take even 
serious things seriously. Few per- 
sons who have unloaded a car of 
mixed lumber packed to the roof 
will recall the experience as one 
which at the time particularly ex- 
cited their risibilities. There are 
other experiences that are funnier; 
for example, seeing the fellow who 
loaded the car unload it. A person 
of an especially humorous turn might 
get a laugh out of merely imagining 
the loader as the unloader. More 
often, however, the consignee is apt 
to wish for an opportunity to give 
the consignor a biff on the jaw. 
There are so many complexities in 
business and so many possible causes 
of friction that good sense suggests 
the wisdom of avoiding them when- 
ever practicable. Of course lumber 
is loaded and shipped with the impli- 
cation at least that it will be unload- 
ed, and no great effort of the imag- 
ination should be required to picture 
the difficulties involved in extracting 
lumber from a packed car with doors 
possibly blocked by the shifting of 
the contents. In fact, the longer you 


think about it the less funny it ap- 
pears even to anybody who does not 
have to unload the car. 

Co-operation often is proposed as 
a means of solving the problems of 
the lumber industry. Co-operation 
sometimes means little more than 
showing a—shall we say it?—decent 





Time —Most Valuable Asset 


One who every morning plans 
the transactions of the day and 
follows out that plan, carries a 
thread that will guide him 
through the maze of busy life. The 
orderly arrangement of his time is 
like a ray of light which darts it- 
self through all his occupation. 
But where no plan is made; where 
the disposal of time is surrendered 
merely to the change of incidents, 
all things lie huddled together in 
one chaos, which admits of neither 
distribution or review. 


A well known California pine 
producer has established the above 
outline for the conduct of his busi- 
ness and in this way passes the 
idea along to his department 


heads. 











consideration for the fellow we do 
business with; merely, for the mo- 
ment putting ourselves in his place. 
Having that viewpoint, nobody in 
his right mind would load a ear with 
lumber up to the roof and lehve it in 
a condition where nothing short of 
providential intervention can _ pre- 
vent it from shifting in a way to 
hinder unloading. 

Labor is a big factor in lumber 
cost, and it makes little difference 
whether the work is done in the 
woods, at the sawmill or in the re- 
tail yard; it all must be passed on to 
the consumer or must be deducted 
from somebody’s profits. If lumber 
is to be sold by the carload, then the 
term carload should always mean a 
car so loaded as to be capable of be- 
ing unloaded without dismantling 
the car, as was the case related by 
a salesman elsewhere in this paper. 
Somebody once said “Whom the gods 
would destroy they first make mad” 
or something to that effect. The 
maxim might be modernized to read 
thus: Whom the gods would destroy 
they would make somebody mad at. 
Overloading a car of lumber or shin- 
gles will make anybody but a con- 
firmed humorist mad. 
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Factors in Cost of Kiln Drying 

Can you give us the approximate current 
rates prevailing per week or month for kiln 
space on a cubic footage basis figured on the 
space in the kiln, the steam for the drying, and 
the care and operation to be furnished by the 
kiln owner? 

If such a figure is not available, the usual 
charge per thousand board feet and the time 


involved would be of some assistance.—INQUIRY 
No. 2,411 

[This inquiry comes from a Pennsylvania 
manufacturer of vehicles. At the present time 
kiln drying cost data on the cubic footage basis 
are not available, so far as known. Doubtless, 
operators of kilns in the various sections have 
data on the cost of kiln drying that might be 
convertible to the basis mentioned by this in- 
quirer. Schedules of net prices for kiln dry- 
ing of the different woods of various thick- 
nesses on the board foot basis are rather com- 
mon. 

With regard to the time of drying, it has 
been stated that oak with an original moisture 
content of 80 percent, may be dried in from 20 
to 37 days. In the Kiln Drying Handbook” of 
the Department of Agriculture appears the fol- 
lowing statement: “The extreme variability of 
the drying time with individual lots of stock 
and with different types of equipment, added 
to the variability of the time consumed in 
steaming and in other conditioning treatments, 
makes a tabulation of total drying time for 
usual schedules of doubtful value. About the 
fastest drying time for lumber of which the 
Forest Products Laboratory has record is the 
drying of 1x14 inch Douglas fir flooring strips 
in 24 hours; the slowest is the drying of some 
southern oak wagon bolsters, which were in 
the kiln almost a year i1d then had a 15 per- 
cent moisture content.” 

During recent years methods of kiln drying 
have been greatly improved and the practice 
of kiln drying has been vastly extended in the 
lumber manufacturing field —Epttor.] 


Details of “York” Mahogany Measure 

Referring to Inquiry No. 2,418, I give you 
below particulars regarding York mahogany 
measure supplied by a consular representative 
in Mexico: 

“All timber exported from the Frontera 
(Mexico) district is measured by the ‘York’ 
rule. This system, after making allowances 
for crooks, splits, crotches and other defects, 
requires a circumference measurement at 5- 
foot intervals along the log, except where the 
length or defects do not permit of the applica- 
tion of a 5-foot measurement, in which case it 
becomes necessary to note the intervals as six, 
seven, or more feet. A special metal ‘York’ 
tape is used, on the circumference of the log, 
and the tape is marked so that the reading 
will give the square of the log in inches. The 
contents in feet is given in a ‘York’ table pre- 
pared for the purpose. The marks and num- 
bers are painted on the logs which are also 
stamped with the purchaser hammer. 

“The following equivalents are given for use 
in connection with the ‘York’ system: A ‘York’ 
ton measurement contains 480 board feet. A 
cubic metric ton measures 35.3 cubic feet. A 
cubic metric ton of mahogany weighs 780 kilos. 
A ‘York’ ton weighs 1,600 kilos. A metric ton 
weighs 1,000 kilos or 2,204 lbs. Round logs, 
not trimmed, run about 1.85 tons weight for 
every ‘York’ ton measurement and when the 
logs are trimmed they run about 1.70 per 
‘York’ ton. The usual number of cubic meters 
(Custom House measurement) that results to 
the ‘York’ ton is: Trimmed logs, 2.05 to 2.10; 
untrimmed logs, 2.20 to 2.30. 

“Contracts are usually made to specify the 
conditions of delivery, length, square, class, 
etc., of logs and the percentage of each grade 
to be delivered, as: 30 percent of firsts of firsts, 
22 inches and up; 30 percent of firsts, 18 and 
up to 22 inches; 30 percent of seconds, 14 and 
up to 18 inches; 10 percent of thirds, 12 and up 
to 14 inches; fourths, 10 and up to 12 inches. 

“When scaling, the logs are turned over, 


cleaned and ‘axed’ for worms, cucayos (wood 
borers), and sap-rot, and examined for crooks, 
splits, knots, crotches, and other defects, which 
are discounted in the contracts. Logs which 
do not give the required minimum square or 
length are rejected, as are also those logs the 
defects of which are such as not to meet the 
contract requirements. ‘lourths’ are sometimes 
considered as rejects, in accordance with con- 
tract specifications. When rejects are taken it 
is usually on a two one basis, that is, they are 
received at half measurement or paid for at 
half value. Log-ends are cut or left on the 
logs, depending upon the terms of the con- 
tract. The wages of the laborers used in scal- 
ing and the expenses of transportation.to and 
from the rafts are usually paid jointly by the 
seller and the buyer.’’-—INqQuIRY No. 2,418-A. 

[The foregoing detailed explanation of 
“York” measure was supplied by J. C. Nellis, 
chief of the lumber division, bureau of foreign 
and domestic commerce, Department of Com- 
merce, in response to Inquiry No. 2,418 pub- 
lished in the AMERICAN LUMBERMAN of Dec. 
21, 1929.—Epiror. | 


Building a Log Cabin 

I note Inquiry No. 2,420 regarding logs for 
cabin, wanted in Indiana. It will take about 
1,000 lineal feet of logs sawed on two sides 
6 inches thick and one edge, cut 10 to 16 
feet long, this giving one rustic edge. Pine 
logs would be the best If cut not sooner 
than Sept. 15 and not later than Jan. 15, the 
bark will stay on many years. If cut in the 
spring and summer, the worms will eat the 


bark off, unless the bark was removed as soun 
as cut; but then the logs would crack, jy 
seasoning. The logs would cost 30 cents per 
lineal foot, on cars Indiana. That would 
make $1,200 for the logs for a cabin 17x4x 
and 17x24. The logs should be cut off 
Straight, to the length wanted. The first 
layer of 6 inches would be level. The next 
layer on the 17-foot side should reach across 
the 48-foot log about one foot. Then the next 
18-foot layer should butt up against the 17- 
foot log and the next layer of the 48-foot 
side should extend over the 17-foot log about 
one foot. This gives a rustic appearance, and 
makes a solid lock corner. At the same time 
it could be quickly constructed, as the end 
would be straight, and the side of the log, 
that is the edge, would be straight. They 
should be put together with wooden dowels, 
as the best way to fasten them down. The 
dowel should not be driven tight, as the logs 
will settle when they get dry; this will make 
a good tight cabin. 

If they want a rustic inside, the logs 
would be sawn on two sides, layer on top of 
layer. It would cost more to construct the 
cabin this way, as you would have to notch 
in on one log, and point the other, so as to 
make a dovetail corner. 

The above is reckoned a 10-foot ceiling. 
Any other information wanted I will be glad 
to give if I know. I hope I have explained 
this satisfactorily and hope it may be of some 
benefit to the inquirer. If your inquirer does 
not have a man to start building the cabin, 
and he will pay my expenses, I will come and 
start it.—INQeTIRY No. 2,420-A. 
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Southern Pine Mills Take Firmer Stand on Prices 


Southern pine reports for the week ended Jan. 4 show 
that bookings fell behind the production by 10 percent, 
and were considerably exceeded by shipments. ‘These fig- 
ures, however, do not present a very true picture of the 
market. The cut of the large mills has increased since the 
holidays, but that of the small mills has been reduced to a 
low point by bad weather A good number of producers 
find it difficult to ship. Bad weather, on the other hand, 
has prevented the expected development of demand from 
some of the best sales territory, the middle West and the 
Lake States, and it is certain that a large amount of busi- 
ness will soon have to be placed for spring requirements. 
While stocks of identical mills have been running larger 
than those of last year, there can not be much surplus 
stock, as reports for the whole of 1929 show that shipments 
were fully equal to the production. The manufacturers are 
feeling rather confident as to the outlook, and it is said 
that some of them are advancing their lists from the low 
levels that have recently prevailed. 

Redwood Sales Good; Some Cypress Items in Demand 


Bookings of the redwood mills during the week ended 
Jan. 4 were at a.low point, amounting to somewhat over 
half the output, and shipments considerably exceeded them. 
Foreign business the preceding week was light, as was that 
from southern California, and southern California bookings 
were also seasonably lower. But eastern business has con- 
tinued to show a steady gain in recent weeks. Production 
during the week ended Dec. 28 was 72 percent larger than 
that of the corresponding week last year, as shown by re- 
ports of 15 identical mills. The mills, however, shipped 96 
percent of their 1929 cut, and ended the year with rather 
good order files, so as in strong statistical position. 

Southern cypress mills find sales rather slow as a whole. 
Florida truck growers continue to take good amounts of 
low grades, and there is a fair demand for box lumber. 
Industrial demand for tank and other items is good, and 
some buyers have been offering orders at present prices for 
future shipment, but mills are reluctant to accept these, as 
they feel that quotations will strengthen. Factory grades 
are inactive, there not being much demand from millwork 
plants, and finish items are also slow. Inquiry, however, 
indicates that yards are about to begin buying. 


Northern Pine Picking Up; Hemlock Remains Slow 


The northern pine mills reporting to the National gave 
1929 shipments as 18 percent above production, while total 
shipments of the producing region were about 10 percent in 
excess of its output. Orders ran behind shipments, so that 
order files have become thin, and on Dec. 28 amounted to 
10 percent of gross.stocks. As mill stocks have been 
greatly reduced, and those of both retail yards and indus- 
trial consumers have become greatly depleted during the 
year as a result of cautious buying, the outlook is for a 
good demand for spring needs. One mill in the Head of 
the Lakes region, in fact, reported booking an order last 
week for 32 cars, while the mills generally report an en- 
couraging increase in the inquiry. 

Business in northern hemlock is quite dull, during the 
week ended Dec. 28 amounting to only half as much as in 
the corresponding week of last year, but production is also 
lower. It is likely, however, that retail yards will enter the 
market soon for their spring needs. Dec. 1 stocks of 
identical mills were about 15 percent larger than on that 
date last year, dimension and boards showing the same 


increases, while practically all the additions were to stocks 
of No. 2 and higher. 
Coast Production Lower; Rail Market Getting Firmer 


Output of West Coast mills was down to 45 percent of 
capacity during the week ended Jan. 4, output having been 
about one-third less than in the corresponding week of 
last year. A survey of operating plans indicates that the 
January cut will be about 55 percent of capacity, and the 
February, about 78 percent, though there may be a smaller 
output in February unless market conditions improve. 

New business for the week exceeded the cut by 11 per- 
cent, and shipments exceeded it by 17 percent. During the 
preceding week, orders had been 20 percent and shipments 
23 percent above the cut. In the week ended Jan. 4, do- 
mestic cargo business made 40 percent of the total—and 
earlier reports indicate that Atlantic coast shipments were 
about twice as large as California. Rail bookings were 34 
percent of the week’s total, compared with 45 percent the 
preceding week, the lower percentage being accounted for 
by the increase in domestic cargo business. Foreign busi- 
ness was considerably better than in the preceding week. 

Atlantic coast trade is slow, with competition keen and 
recent freight rate cuts being passed on to buyers, while 
there is little demand from California. As a result of larger 
inquiry, the rail market is firming up. Prospects for tor- 
eign business are considered good. 


Production of Western Pines Low; Inquiry Larger 


Inland Empire reports for the week ended Jan. 4 show 
that identical mills cut less than in the corresponding 
period of last year. Their orders exceeded their cut by 
almost 50 percent. As Inland Empire shipments for the 
year made 95 percent of the cut, and the surplus is mostly 
in shop items, it is probable that a stronger market will 
develop in commons. The California production for the 
week was low also, and bookings were about two and a 
half times as large. California pine inventories Dec. 1 
were 12.2 percent larger than on that date of 1928, the 
accumulation being in No, 3 shop and better, while stocks 
of commons were smaller. Reports from distributing 
centers indicate that retailers are taking more interest in 
adding to their stocks. Most millwork plants are inactive 
and are not buying, but the wood consuming industries are 
being heard from. 


Hardwood Consumers Returning to Market; Output Low 


Southern hardwood production was at a low point during 
the week ended Jan. 4, partly because many mills are dis- 
satisfied with the market and have closed down for several 
weeks, and partly because bad weather has made logging 
impossible in some sections. The large wood-consuming 
industries are returning to the market, and more of them 
will need supplies within the next month, so that the mills 
have been able to hold prices at recent levels. Northern 
mills have been cutting about 10 percent less than they 
were last year at this time, and reports indicate that pres- 
ent soft weather will reduce their log input to much below 
the amount planned for. Despite rather poor trade during 
the second half of the year, total hardwood shipments in 
1929 amounted to 95 percent of the cut, and the increase in 
mill stocks is more than offset by the depletion in those of 
consumers. The automotive industry and the railroads are 
buying more, while the export movement is good. The 
building trades interests are inquiring. Furniture and 
radio-cabinet makers should be heard from within the next 
couple of weeks. « 


Lumber Statistics Appear on Pages 48 and 49; Market Prices and Reports on Pages 69 to 73 
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Some Extracts From the 


Mail Bag 


Would Stimulate Building of Homes 


Che suggestion that a modest organization of lumber 
dealers or, better, of manufacturers, be formed as out- 
lined in the Dec. 21 issue of the AMERICAN LUMBERMAN 
is a grand idea—one that would go far toward stimulat- 
ing the building of homes and provide a powerful weapon 
with which to combat the luxury craze now extant. Some- 
thing must be done to stop the onward rush of the peo- 
ple’s money into the coffers of the auto and radio dealers. 
There appears to be no better way to accomplish this than 
with some such attractive proposition to offer the general 
public, especially if the conditions governing building loans 
can be made a trifle easier. Then we could get people 
interested in talking about home owning. Push this proj- 
ect to the lunit. 

Under such a plan of financing, the retail dealers’ large 
accounts would be psotected while an increase in trade 
surely would follow, thereby benefitting all branches of 
the lumber industry—A. J. BLack, Medway, Mass. 

* * & 
Giving Them Something Worth While 


When we feel that we have done a real good job, most 
of us like to be told about it, and I want to tell you how 
very much I enjoyed reading in the AMERICAN LUMBER- 
MAN the speech made at Hot Springs, Ark., by your man- 
ager, E. C. Hole. He certainly gave the lumber manu- 
facturers something to think about and apparently they 
realized and appreciated it at the time. I want to con- 
gratulate him on the soundness of his speech and offer 
the hope that in the future Mr. Hole will do more talking 
before all lumber associations. He always gives the boys 
something to think about—something worth while. And 
if he could do more of it he and the AMERICAN LuMBER- 
MAN would perform a great service to the industry.— 
Witt A. Cavin, Sturgis, Mich. 

* * 
Advertising and Market Expansion 


The whole subject of advertising is most interesting. 
To attempt to apply it to the lumber industry is perplex- 
ing tome. We find many experts who know exactly what 
we should do, but seldom do two of them agree. I think 
the greatest benefit which has come from the trade exten- 
sion efforts of the associations has been the reaction on the 
lumber manufacturers themselves. They have discovered 
that in the preparation and distribution of their product 
from the standpoint of modern merchandising they were 
not in position to do effective advertising until they had 
done a lot of other things. This situation has brought to 
the front grade-marking, trade-marking, proper drying 
of lumber, co-ordination of effort with the retail distrib- 
uter, and some of the other things that are being done 
more properly to prepare and merchandise our product. 
Slow as it may seem, I believe lumber manufacturers are 
progressing in the matter of preparing for better mer- 
chandising and selling. There has been a tremendous 
change in the last five years on the West Coast, and in 


Suggestions Cover Increasing Lumber 
Sales, Financing Home Construc- 
tion and Advertising 


even less time than that, in the proper preparation of 
lumber for market and in the exercising of care by the 
manufacturers in putting out their product in a way that 
meets the wants of their customers. In the meantime it 
requires good apostles and prophets like the AMERICAN 
LL.UMBERMAN and its staff to keep sticking pins into the 
lumbermen and constraining them to do the things which 
they should be thoughtful enough to do of their own 
volition —RALtpuH H. Burnsipe, Willapa Lumber Co., 


Portland, Ore. 
* & *& 


Good Lines for the Retail Lumber Industry 


| have noted with much interest the speech made by 
Mr. Hole at the National Lumber Manufacturers’ Asso- 
ciation meeting at Hot Springs, as published in the 
AMERICAN LUMBERMAN. He surely talked along good 
lines for the retail lumber industry, and I am sure these 
suggestions will be followed out to advantage. I believe 
that many of the line-yard concerns soon will be organ- 
izing their own companies for financing the building of 
homes either on the monthly installment plan or some 
other satisfactory way.—J. H. ForesMAn, vice president, 
Long-Bell Lumber Co., Kansas City, Mo. 

* & *& 


Getting the Story of Lumber Across 


In the course of some correspondence with the Na- 
tional Lumber Manufacturers’ Association at Washing- 
ton, I suggested that in connection with other efforts on 
behalf of lumber they encourage and urge lumbermen 
throughout the country to overlook no opportunity to get 
the story of lumber across. It is of intense interest to 
the general public. The people really are hungry for the 
information that can be given. Moreover there are many 
lumbermen who are not only prominent in their communi- 
ties but who are splendid platform speakers and who 
could do a lot of good for the industry if they only would. 

[ have just been reading in the AMERICAN LUMBERMAN 
the recent address made by E. C. Hole, before the meet- 
ing of the board of directors of the National Lumber 
Manufacturers’ Association. In my judgment he handed 
these lumbermen the sort of stuff they need and need 
badly. This address certainly shows that he knows what 
he is talking about and has a keen insight as to what is 
going on within the lumber industry and what is needed 
to help the industry again get on its feet—Frep LARKINS, 
Morgan Lumber & Manufacturing Co., Charleston, W. 
Va. 

* * #& 
Installment Plan An Advantage 


We have just recently completed and sold our tenth 
house on the installment plan. Because we were in a 
position to offer our customer this plan of financing his 
home we were able to secure this business at a preference 
over our competitors. We have figured this preference 
as worth at least $150 on each job—AN ARKANSAS 
DEALER. 
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Sustained Interest in Trade Extension 


Supporters of Campaign Participate in Determining Policies and Expenditures— 
Plans Making for Intensive Work Through Hoo-Hoo 


Trade Extension Interest Growing 


Wasuincton, D. C., Jan. 6.—Observers at 
the recent meetings of ‘the directors and trade 
extension committee of the National Lumber 
Manufacturers’ Association were impressed by 
the notably increasing interest of trade exten- 
sion contributors, directors and’ committee 
members in important matters coming up for 
consideration and action, and also the encour- 
aging manner in which these men keep in 
touch with what is being done with the_in- 
dustry’ s common funds. 

It is doubtful if there has been another quar- 
terly meeting of the directors and the trade 
extension committee where more serious inter- 
est was shown than at Hot Springs. 

Nobody can examine the following partial 
list of those in attendance without realizing 
that the leaders of the lumber industry are 
intent on the success of the trade extension 


job: 


E. L. Carpenter, Shevlin, Carpenter & Clarke 
Co., Minneapolis; J. R. Black, Southern Cy- 
press Manufacturers’ ‘Association, Jackson- 
ville, Fla.; G. V. Patterson, Weis-Patterson 
Lumber Co., Pensacola, Fla.; C. R. MacPher- 
gon, Wilson Cypress Co., Palatka, Fla.; W. R. 
MeMillan, California Redwood Association, 
Chicago; B. R. Ellis, Southern Cypress Manu- 
facturers’ Association, Jacksonville: M. W 
Stark, W. M. Ritter Lumber Co., Columbus, 
Ohio; G. W. Allport, Long-Bell Lumber Co., 
Kamsas City, Mo.; H. A. Richmond, Metropoli- 
tan Life Insurance Co., New York City; W. L. 
Prickett, Long-Bell Lumber Co., Kansas City, 
Mo.; F. A. Mullett, Long-Bell Lumber Co.. 
Quitman, Miss.; Paul E. Kendall, Long-Bell 
Lumber Co., Kansas City, Mo.; C. J. Morgan, 
National Lumber Manufacturers’ Credit Cor- 
poration, Chicago; William lL. Hall, Hall, 
Kellogg & Co., Hot Springs, Ark.; William S. 
Bennet, Edward Hines Lumber Co., Chicago; 
Edward Hines, Edward Hines Lumber Co., 
Chicago; W. A. Holt, Holt Lumber Co., Oconto, 
Wis.; F. G. Wisner, Eastman, Gardiner & Co., 
Laurel, Miss.; Charles S. Keith, Central Coal 
& Coke Co., Kansas City; G. J. Cherry, North 
State Lumber Co., Charleston, S. C.; G L. 
Hume, secretary, North Carolina Pine Asso- 
ciation, Norfolk, Va.; T. J. Wright, jr., Rich- 
mond Cedar Works, Norfolk, Va. 

H. B. Hewes, Jeanerette Lumber & Shingle 
Co., Jeanerette, La.; J. P. Hennessy, Shevlin, 
Carpenter & Clarke Co., Minneapolis; W. C. 
Geddes, Craig Mountain Lumber Co., Win- 
chester, Idaho; S. V. Fullaway, jr., Western 
Pine Manufacturers’ Association. Portland, 
Ore.; H. C. Eaton, Southern Pine Association, 
New Orleans; P. R. Hicks, American Wood 
Preservers’ Association, Chicago; W. F. Ing- 
ham, Caddo River Lumber Co., Glenwood, 
Ark.; W. E. Cooper, Caddo River Lumber Co., 
Kansas City; F. H. Dierks, Dierks Lumber & 
Coal Co., Kansas City; G. W. Dulany, jr., 
Louisiana Central Lumber Co., Chicago; O. T. 
Swan, Northern Hemlock & Hardwood Manu- 
facturers’ Association, Oshkosh, Wis.; Harold 
Cc. Collins, C. C. Collins Lumber Co., Rhine- 
lander, Wis.; M. L. Pleishel, Putnam Lumber 
Co., Jacksonville, Fla.; O. O. Axley, Southern 
Lumber Co., Warren, Ark.; A. C. Dixon, Booth- 
Kelly Lumber Co., Eugene, Ore.; F. W. Rei- 
mers, Natalbany Lumber Co., Hammond, La.; 
A. J. Peavy, Peavy-Wilson Lumber Co., 
Shreveport, La.; R. E. Danaher, Michigan-Cali- 
fornia Lumber Co., Detroit; E. W. Thompson, 
jr., Peavy-Wilson Lumber Co., Shreveport, 
La.; John H. Kirby, Kirby Lumber Co., Hous- 
ton, Tex.; Chester Hogue, West Coast Lum- 
bermen’s Association, Seattle; W. E. DeLaney, 
Kentucky Lumber Co., Columbia, Miss.; J. H. 
Townshend, Hardwood Manufacturers’ Insti- 
tute, Memphis, Tenn.; C. L. Hamilton, Weyer- 
haeuser Forest Products, St. Paul; W. T. Mur- 
ray, Tremont Lumber Co., Rochelle, La.; M. B. 
Nelson, Long-Bell Lumber Co., Kansas City, 
Mo.; R. B. White, Exchange Sawmills Sales 


Co., Kansas City, Mo.; Reed Gammill, Oge- 
maw Lumber Co., Ogemaw, Ark.; Wilson 
Compton, secretary and Manager, National 
Lumber Manufacturers’ Association, Washing- 
ten, BD, C. 

E. A. Frost, Frost Lumber Industries (Inc.), 
Shreveport, La.; S. L. Coy, Northwest Paper 
Co., Cloquet, Minn.; C. F. Anderson, Anderson 
Lumber Corporation, Marion, S. C.; C. C. Shep- 
pard, Louisiana Central Lumber Co., Clarks, 
La.; Dwight Hinckley, National-American 
Wholesale Lumber Association, Cincinnati, 
Ohio; A. C. Goodyear, C. W. Goodyear, D. H. 
Cushing, A. C. Long, Great Southern Lumber 
Co., Bogalusa, La.; A. S. Boisfontaine, assist- 
ant secretary, Southern Pine Association, New 
Orleans, La.; Paul L. Grady, National Associ- 
ation of Wooden Box Manufacturers, Chicago; 
L. R. Putman, Southern Pine Association, 
Chicago; J. S. Farish, Southern Pine Associ- 
ation, Jacksonville, Fila.; R. B. Bearden, rep- 
resenting C. W. Nelson, Shreveport, La.; A. 
Trieschmann, Crossett Watzek Gates, Chi- 
cago; C. B. King, King Lumber Co., Cuth- 
bert, Ga.; C. R. Mason, Mason Lumber Co., 
Madison, Ga.; C. B. Alexander, Alexander 
Lumber Co., Waverly Hall, Ga. 


x* x * 
CO-OPERATE WITH HOO-HOO 


Program Contemplates Wide Extension of 
TX Activities—Field Organizers 
to Be Appointed 


Wasuincton, D. C., Jan. 6.—Plans are be- 
ing perfected to make effective the action 
taken by the trade extension committee of the 
National Lumber Manufacturers’ Association 
at its meeting in Hot Springs, Ark., Dec. 12, 
to develop a liaison of activities between Hoo- 
Hoo and the TX organization in the interests 
of the entire lumber industry. 

The approved program contemplates an in- 
tensification of Hoo-Hoo activities through 
field work. In presenting the program to the 
trade extension committee, spokesmen for Hoo- 
Hoo urged that $75,000 be obtained for this 
co-operative enterprise. 

As outlined, the program provides for the 
employment of a field organizer of personality 
and inspirational ability for each of the nine 
jurisdictions of Hoo-Hoo. The job of these 
organizers will be to enthuse the members of 
the order and to enlarge the individual lum- 
berman’s opportunities for constructive service 
to the industry and its associations. 

The major object would be to build up a 
huge army of men so thoroughly imbued with 
enthusiasm for and interest in the prosperity 
and progress of their industry that they would 
at all times be “walking delegates” for the 
common cause. 

It is estimated that 150,000 men engaged in 
the various branches of the lumber industry 
are eligible for membership in Hoo-Hoo, but 
it has been impossible to carry on an aggres- 
sive campaign for new members or to keep 
present members keyed up to their opportuni- 
ties and responsibilities. 

With competent organizers in all jurisdic- 
tions, enthusing and advising and assisting lo- 
cal officers and members and the various trade 
associations, it is recognized that Hoo-Hoo 
would become a more powerful influence in de- 
veloping an “industry consciousness” from 
which the entire lumber industry would bene- 
fit. 

All hands agree that every form of publicity, 
advertising and promotional effort along trade 
extension lines would be greatly helped by the 
more enthusiastic spirit and intensified efforts 
of such an army of interested workers. 

Consequently, the proposal was cordially ap- 





proved by the trade extension committee of the 
National association and was formally adopted 
in principle as an approved activity deserving 
of the support of TX funds. No appropriation 
is carried in the budget for this co-operative 
enterprise, but the hope was expressed that new 
funds may be obtained in an amount sufficient 
to permit the work to be put under way. It 
was the sense of the meeting that no fixed 
sum be indicated as necessary at this prelimi- 
nary stage. 

The trade extension department will count 
Hoo-Hoo as an active ally in all its field work, 
and its capacity for assistance will be built up 
as rapidly as is consistent with the attainment 
of a strong and efficient organization. It is the 
belief of A. C. Dixon and other leading lum- 
bermen that the possibilities of the new co- 
operative plan are almost unlimited. 

Wilson Compton, secretary and manager, 
and Walter I*. Shaw, trade extension manager 
of the National association, are convinced that 
this program will provide a means of enthus- 
ing and knitting together lumbermen in behalf 
of lumber which nothing else could rival. Mr. 
Compton has requested Hoo-Hoo officers to 
prepare a definite working plan of the con- 
templated activities, with a careful estimate of 
exact costs. This is now being done. 

In presenting the program at the Hot Springs 
meeting Hoo-lHoo was represented by a com- 
mittee composed of Franklin A. Hofheins, 
president of the Weatherbest Stained Shingle 
Co., North Tonawanda, N. Y., chairman; Ben- 
jamin F. Springer, secretary of the John 
Schroeder Lumber Co., Milwaukee, and _ presi- 
dent of the Wisconsin Retail Lumbermen’s As- 
sociation; Gaines D. Whitsitt, Snark of the 
Universe; John FE. Hill, Panhandle Lumber 
Co., and H. W. Galbraith, Foxworth-Galbraith 
Lumber Co., all of Amarillo, Tex., and H. R. 
Isherwood, secretary-treasurer, St. Louis, Mo. 

Other lines of personal contact activity being 
emphasized by the TX department include the 
work of Dr. Paul W. Ivey, famous salesman- 
ship lecturer, and the addresses of J. EK. Mackie, 
of the building code service. Dr. Ivey’s time 
will be occupied with talks to retail associ- 
ations and other groups during January and 
February. Mr. Mackie will be in the field for 
three months, starting early in January, on a 
tour of leading engineering and architectural 
colleges, addressing the senior classes on lum- 
ber topics. 

Wherever there are Hoo-Hoo clubs and other 
lumber organizations desirous of having a talk 


by Mr. Mackie, appointments will be made 
when they can be fitted into his major engage- 
ments. Sixty-five colleges are already on Mr. 
Mackie’s engagement list. 


S & @ 


Lumber in the White House 


WasHIncTon, D. C., Jan. 6.—The fire which 
seriously damaged the executive offices of the 
White House on Christmas eve furnishes a 
conspicuous illustration of the disparagement 
lumber frequently suffers when used with 
other materials improperly installed. 

Fires in residences often start from defective 
chimneys—that is, chimneys improperly in- 
stalled—and architects and builders for years 
past have been painstakingly informed as_ to 
how to make chimneys safe. Yet on Christ- 
mas eve the office wing of the first home in 
the nation was virtually destroyed by a fire 
caused by defective installation of a fireplace 
and chimney. 

Close inspection indicated that the fire was 
the result of a fault in the fireplace, although 
the inspectors have not fixed this cause with 
certainty. Faults, or at least wide mortar 
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crevices in the old unlined 4-inch brick chim- 
ney have also been found and are being in- 
spected. 

The fireplace theory is that sparks may have 
blown between mortar cracks above the damper 
and fallen among the furring strips of a wall 
constructed as a “temporary job” in 1902. Par- 
tition walls, admittedly not of the most im- 
proved construction, but considered only semi- 
permanent until such time as Congress should 
see fit to provide a more adequate office for 
the nation’s Chief Executive, were not designed 
with the careful attention to the details of fire- 
place installation that have been developed in 
recent years, 

Representatives of the National Lumber 
Manufacturers’ Association were permitted to 
make an inspection of the fire damage to the 
President's offices. They found no evidence of 
firestops, except at a line along the stairway 
level, and these were only partly effective be- 
cause the studs had pulled away from the 
walls at points. 

The chimney was of a single course of brick 
and it had been necessary to bring the fire- 
place back too close to the partition wall in 
order to reach it. Back of the chimney, where 
mortar failures have been found, was an open 
space that permitted the fire to gain headway. 
Presumably the walls in this section had be- 
come extremely dry. When the fire reached 
the second or attic floor it found a large quan- 
tity of books and documents on which to feed 
and gather intensity before being discovered. 

The roof supports were heavily charred at 
many points and considerably weakened, but 
did not give way. The fine maple floor in the 
spacious reception lobby was covered with sev- 
eral inches of water during the extinguishment 
of the fire and bulged to some extent but not 
seriously and can probably be completely re- 
stored. As the fire was largely confined to the 
attic, the only damage to desks and other fur- 
niture was occasioned by water and handling 
and is not serious. 

Following their inspection the N. L. M. A. 
representatives conferred with army engineers 
of the office of public buildings and public 
parks and effected mutually satisfactory ar- 
rangements for assisting in all matters involv- 
ing the use of lumber in planning and carrying 
out the necessary reconstruction and renova- 
tion. A particular service in this respect will 
be to advise as to the possibility of refinishing 
the present maple floor or the necessity of re- 
placing it with new flooring. 


” 7 * 
Panama Canal Calls for Bids 


WasuHincton, D. C., Jan. 8—The Panama 
Canal is calling for bids on Douglas fir, south- 
ern pine, redwood, Port Orford cedar, white 
pine, sugar pine, cypress, white oak and white 
ash. Bids will be opened Jan. 23 under Sched- 
ule No. 2519, covering the following items: 

Class 1; 50 pieces timber, southern yellow pine 
or Douglas fir, rough, 8” x 16” x 32’ long for 
bridge trestles. To be No. 1 common timbers 
southern pine or selected common Douglas fir 
with a density requirement. 

Class 2: 300 pieces timbers, Douglas fir, rough, 
untreated, for lock fenders, 12” x 16” x 16’ long. 
To be selected common Douglas fir with a 
density requirement. 

Class 3; Southern yellow pine car lumber S4S, 
dressed full to dimensions, 200 pieces 5” x 9” x 36’ 
long, and 209 pieces 5” x 9” x 40’ long. To be 
“No. 1 common heart car sills and framing” in 
accordance with the S. P. A. specifications of 
July 1, 1919, for car material, except that no 
knots larger than 2% inches will be allowed. 
Also includes a density requirement. 

Class 4: 50,000 feet b. m. car decking, south- 
ern yellow pine, rough, 2” x 6 to 12” wide x 
9’ 4” long. To be “No. 1 common heart car 
sills and framing” in accordance with the S. P. A. 
1919 rules, except that no knots larger than 
2% inches will be allowed. Also includes a 
density requirement. 

Class 5: 10,000 pieces (45,000 feet, b. m.) box 
car siding, southern yellow pine or Douglas fir, 
1” x 6” x 9’ long, S4S full to 13/16 x 5% fin- 
ished with V groove in center of one side, stand- 
ard matched, kiln dried to a moisture content of 
not to exceed 12 percent. To be B&better 





southern yellow pine or 
grain Douglas fir. 


Class 6: 10,000 pieces (80,000 feet b. m.) box 
car roofing southern yellow pine or Douglas fir, 
1” x 6” x 16’ long, tongued & grooved, kiln dried 
not to exceed 12 percent moisture content, S285 
to 13/16 x 544 standard matched. To be B&better 
southern pine or B&better vertical grain Douglas 
fir car roofing. 


Class 7: California redwood, rough, in 16 or 
18-foot lengths, to grade “clear heart finish” 
yard lumber. Includes 50,000 feet b. m. 1%” x 
12” and 20,000 feet b. m. 2” x 12”. Lumber to 
be well seasoned. 


B&better vertical 


Class 8: White pine or sugar pine pattern 
lumber, rough, 6” to 24” wide in multiples of 2 
inches (average 16 inches), in 12-, 14- or 16- 
foot lengths (average 14 feet). To be well sea- 
soned. Includes 1,000 feet b. m. 144-inch and 
1,000 feet b. m. 2%-inch. To be “A” grade 
white pine according to the Northern Pine Manu- 
facturers’ Association rules or “No. 1 clear” 
sugar pine selected for pattern work graded in 
accordance with the California White & Sugar 
Pine Manufacturers’ Association rules. 

Class 9: Port Orford cedar lumber, rough, 10 
or 12” wide in 16 to 32-foot lengths in multiples 
of 2 feet (average 26 feet). To be graded in 
acordance with U. S. Navy specification No. 39- 
C-6b, except as to lengths, air dried. Includes 
1,000 feet 1 inch thick and 1,000 feet 2 inches 
thick. 

Class 10; Cypress, rough 10 to 18 inches wide 
in multiples of 2 inches (average 14 inches) for 
joiner work. To be well seasoned. Lengths from 
10 to 20 feet in multiples of 2 feet (average 





16 feet). Includes 3,000 feet 144”, 5,000 feet 2”, 
and 5,000 feet 244” thick. To be grade “B” jn 
accordance with the latest rules of the Southern 
Cypress Manufacturers’ Association. 

Class 11: 5,000 feet b. m. white oak, rough, 
for boat builders use; 4” x 14” in lengths suit. 
able for sawing into keel blocks 4 feet long, to 
be commercially dried. To be graded in accord. 
ance with the U. S. Navy specification No. 39. 
0-5c for “white oak sawn timber.” 

Class 12: White ash, rough, 8, 10 or 12 inches 
wide in 10 to 16 foot lengths in multiples of 2 
feet. Includes 10,000 feet 2-inches thick. To 
be “firsts and seconds” white ash in accordance 
with the latest rules of the National Hardwood 
Lumber Association. Lumber to be well sea- 
soned. 


All of the above material, except as other- 
wise specified, is to be graded in accordance 
with the latest rules of the association con- 
cerned. 

Prospective bidders can secure copies of 
schedule 2519 and of the necessary contract 
forms from the General Purchasing Officer, 
The Panama Canal, Washington, D. C., or the 
Assistant Purchasing Agent, The Panama 
Canal, Fort Mason, San Francisco, Calif. 


PASSA BAEEEAHBEAEAAA: 


A Minnesota law which would have made 
possible exchange of State and Federal forest 
lands has been declared inoperative because the 
act referred to a commissioner of conserva- 
tion, an office which the legislature failed to 
provide. 


Chicago Lumber Receipts and 
Shipments for 1929 


Although there was a decided falling off in 
Chicago lumber receipts during the last year 
it was nothing like what might have been ex- 
pected in view of various pessimistic reports 
that circulated all through the year. In fact 
the Chicago lumber market held up remarkably 
well, all things considered, during 1929. The 
total receipts of lumber during the year over 
the various railroads amounted to 3,359,737,000 
feet, as compared with 3,838,291,000 for 1928, 
a falling off of 478,554,000 feet, and 756,991,000 
below the great total for 1925, the record- 
breaking “four-billion year.” 

The year seems to have seen the end of cargo 
shipments, however, since no lumber is re- 
corded as having come into Chicago by lake 
boats during 1929, though the previous year 
had shown a surprising increase in lake ship- 
ments. 

Of the total receipts there was shipped out 
of the city over eastern and other carriers a 
total of 1,245,986,000 feet, which was 85,224,000 
feet below the record for 1928. This left a 
total of 2,113,751,000 feet for local consump- 
tion, sufficient indication that Chicago building 
still reaches important totals. 


RECEIPTS AND SHIPMENTS OF LUMBER 





The following table shows the local con- 
sumption of lumber annually since 1904: 


Into Stock 
and Local 
Year Consumption 


Into Stock 
and Local 
Consumption 





Shingle receipts have fallen below the 1928 
record. <A total of 320,028,000 shingles was 
received over railroads coming into the city 
during 1929, while the total for 1928 was 403,- 
49,000, a decrease of 83,921,000. 

Shipments of shingles out of Chicago, how- 
ever, showed a remarkable increase over last 
year and totaled more than receipts, indicating 
that the large quantity of shingles left in the 
city at the end of 1928 were shipped out in 
the early part of last year instead of going into 
local or suburban consumption as was sup- 
posed. Shipments for 1929 totaled 412,829,000 
shingles. 


AT CHIcAGo BY YEARS SINCE 1850 





Receipts Shipments | Receipts Shipments | Receipts Shipments 

on 100,364,779 55,423,750 | 1877..... 1,083,405,362 546,780,825 | 1903..... 1,711,348,000 803,846,000 

125,056,437 60,338,250 | 1878..... 1,179,814,119 692,549,000 | 1904..... 1,670,272,000 821,008,000 

_ eee 147,816,232 ,080,500 | 1879..... 1,485,008,322 *1,442,500,123 | 1905..... 2,193,540,000 956,377,000 

1858... 202,101,078 93,483,784 | 1880..... 1,524,431,000 *1,475,872,386 | 1906..... 2,362,856,000 1,041,491,000 

1854. .... 228,336,783 1,250 | 1881..... 1,906,639,000 *1,844,065,831 Det ccese 2,479,458,000 77,746,000 

1856 .cess 306,547,401 108,647,250 | 1882.. 2,116,341,000 *1.974,543,655 | 1908 . 2,053,639,000 771,539,000 

1856... 456,673,169 135,876,000 | 1883..... 1,897,815,000 °1,906,592,356 | 1909 . 2,584,512,000 961,822,000 
1857... 459,639,198 131,830,250 | 1884..... 1,802,727,000 1,095,200,166 | 1910..... 2,519,357 ,000 962,776, 

278,943,000 127,894,000 | 1885..... 1,744,699 .000 .004,493 | 1911 - 2,134,567,000 803,923,000 

845,207 165,927,000 | 1886..... 1,660,589 ,000 974,652,297 | 1912..... ,693,305,000 1,002,274,000 

262,494 626 127, | 1887..... 1,846,187,000 1,038.013,018 | 1913..... ,434,000 954,159,000 

1861..... 249,308,705 79,356,000 | 1888.. 2,012,069,000 801,462.807 | 1914..... 2,215,596,000 1,019,066,000 

, 305,674,045 131,255,000 | 1889 1,930,227 ,000 739,510,000 | 1915..... 2,379,729,000 1,138,417,000 

1868.... 413,301,818 172,364,875 | 1890 1,969,689,000 884.058.000 | 1916..... 3.017,240,000 1,393,022,000 

. 190,169,750 | 1891. 2,087 ,462,000 870,931,000 | 1917..... 3,354,117,000 1,518,866,000 

310,897,350 | 1892. 2,250,298,000 1,058,407,000 | 1918..... 2,329,071,000 1,046,199,000 

400,125,250 1893. 1,621,627 ,000 742,150,000 1919 2,037,304,000 862,846,000 

447,039,275 | 1894. 1,522,835,000 619.513,000 | 1920..... 2,412,887,000 958,175,000 

514,434,100 | 1895. - 1,547,727,000 972,391,000 | 1921..... 2,070,593,000 987,698,000 

673,166,000 | 1896. 1,270,939,000 591,488,000 1922. . 2,954,153,000 1,550,945,000 

652,091,000 | 1897 - 1,415,623,000 556,518.000 or 8,537,921,000 2,013,434,000 

647,595,000 | 1898..... 1,600,000,000 699,209,000 | 1924.. 3,844,128,000 2,236,685,000 

610,824,420 | 1899..... 1,695,790,000 738,701,000 | 1925.. 4,116.728,000 2,318,785.000 

517,923,000 | 1900..... 1,596,746,000 769,451,000 | 4,097,667,000 1,909,470,000 

619,178,630 | 1901..... 1,987,580,000 892,893,000 | 1927. 3,923,002,000 1,621,878,000 

635,708,000 | 1902..... 2,069,385.000 887,372,000 1928. 3,838,291,000 1,331,210,000 

566,978,000' ‘Includes local consumption. 1929.... 3,359,737,000 1,245,986,000 
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Wood's Place in the Steel Skyscraper 


Results of an Investigation Trip by an American Lumberman Representative 
in Two Large Chicago Buildings Under Construction 


NE street in Chicago dominates the grain trade of the world. 
One building, now nearing completion, will dominate La Salle 
Street. And wood, elegantly arranged and beautifully fin- 
ished, will dominate the interior of the 47-story Board of Trade. 
rom practically any spot on Chicago’s canyon of commerce and 
finance—a street with such high buildings that a mere 16-story struc- 
ture was razed last year because it was too small and was replaced by 
a 49-story building—the great white bulk of the Board of Trade looms 
above all else as the outstanding building, the center of activity. Here 
within a few months will foregather excited brokers and grain specu- 
lators to carry on the hectic business of the greatest financial district 
west of New York City. Men who couldn't tell wheat from rye, in 
the field, will sell wheat here before it is planted and make money on 
the transaction, while the great stone Harvest Indian on the facade at 
the twelfth story gazes benignly (or maybe malignantly, in case money 
is being lost) upon the busy street. 

The buyers and sellers of paper wheat, and paper livestock, and stocks 
and bonds, will gravitate toward the Board of Trade. They will has- 
ten to join the milling 
throngs in the great 
trading room, and so 
will enter a room that 
will probably be 
without an equal any- 
where. The trading 
room of this building, 
165 feet long, 110 feet 
wide, and 60 feet 
high, extending from 
the fifth almost to the 
tenth floor, is to be 
entirely paneled in 
English oak, and the 
three main _ trading 
pits will be of the 
same material. This, 
the principal room of 
the building, will be a 
daily testimonial of 
the lasting beauty, the 
durability, and_ the 
ease of maintenance 
of wood. It will be a 
testimonial in view of 
thousands, not only 
the traders themselves 
but also the many vis- 
itors who will come 
every day to the gal- 
leries. It will be there 
for World’s Fair vis- 
itors to see. 

This, however, does not sta‘e the full of the extensive use of wood 
in the Board of Trade. The trim throughout the building is to be of 
various kinds of wood. Some of the mahogany and maple trim already 
is placed, and work on the walnut trim will start soon. Numerous other 
species of wood will be used in special instances, to suit the fancy of 
tenants. The doors are wood to match the trim. 

But the builders went to even greater lengths in the use of wood. 
One of the largest uses for finished lumber is in the fabrication of the 
frames and sash, which are Douglas fir. For the one item of frames, 
of which there are 2,620 used in the building, Philip Rinn (Inc.), the 
millwork manufacturer, bought from the Bloedel Donovan Lumber 
Mills 132,000 feet of lumber. 

The way in which these frames are set in the building, which is 
typical of structures of this type, is shown in the accompanying illus- 
tration. The Hegeman & Harris Construction Co.’s carpenters went to 
work on the frames as soon as the masonry had been completed as 
high as the respective sills. With the frames securely fastened in place, 
the bricklayers or tile setters again got on the job, and built the wall 
up the rest of the way. In the meantime glaziers were busy, on that 
floor or a nearby floor, fitting glass in the sash. Then each sash was 
carefully weighed and the proper size of sash weight indicated. The 


[Continued on Page 37, Last Column] 








One of the Douglas fir window frames on the 
twenty-fourth story of the Board of Trade 


AST week for the first time the Stars and Stripes was un- 
furled to the Chicago breeze high up on the twenty-fifth 
floor of the structure that is to be the largest building jn 

the world—the Merchandise Mart. It was a momentous occasion, 
for the displaying of the flag announced to the world—or as much 
of the world as happened to be within sight of it—that the highest 
point of steel construction had been completed. 

In this, as in other modern skyscrapers, it is the steel that counts 
—that great mass of humanity popularly termed “the public” thinks 
so, and so many people surely can’t be wrong. Next in the mind 
usually comes the thought of the masonry which surrounds the 
steel. Those things, with the elevators, and of course the newsboy 
at the door, typify to the average person the office or commercial 
building of the present day. Yet, the lumber used in this Mer- 
chandise Mart would be sufficient to build ia sizable flock of 
bungalows, with enough left over for a barn. 

Lumbermen throughout the middle West should take specia! note 
of the lumber in this particular building, for this structure will 
hold unusual interest for merchants within the entire area. Here, 
under one roof—and what a roof!—will be assembled the offerings 
of manufacturers of almost all lines. There will be stocks of all 
materials sold by department stores—everything except groceries 
and candies. Here will come merchants from many cities—the cus- 
tomers and prospective customers of hundreds and thousands of 
lumbermen—to purchase their supplies. Hardware dealers, furniture 
men, paint merchants—these and many others will arive in Chicago 
by automobile, train or ainplane to take advantage of the facilities 
offered by the Mart. They will not come to see lumber, but here 
they can’t help seeing lumber. They will find it finished, and all 
made up into the final form in ‘which lumber makes its best im- 
pression. Some of the purchasers may even be surprised at the 
beauty, durability and convenience made possible in a commercial 
building by the use of wood. 

For instance, maybe Bill Jones, who doubtless is a merchant in 
Waverly, Iowa, decides to do this buying at the Merchandise Mart 
in Chicago, where without the necessity of traveling from one 
building to another he can view the products of the various manu- 
facturers. He’s interested in furniture—it might as well be hard- 
ware, or clothing, or mousetraps, or any One of dozens of other 
lines—and not lumber, but as he wanders among the displays he has 
an opportunity to see how attractive the wood trim is. It happens 
to be mahogany. He will be unconsciously impressed with the fact 
that proper surroundings show th» furniture at its best, and that 





wood is part of those surroundings. He wiil notice, too, how sturdy 
and strong is the oak in the fixtures of the building, and if he 
should happen to need any such equipment for his own establish- 
ment what he will see in use here can hardly keep from exerting 
some influence. 

As the visitor passes from one room to another, in the com- 











Wood sash and frames in the Merchandise Mart, Chicago 





Jaw 
plet 
fra 
pine 
buil 
exp 
tise 
in | 
met! 
on 

bor 
sas! 
nat 


cau 
not 
per 


ing 
tise 
wil 
the 


of 


ex! 
mé 
mé 
tel 
th 
sh 
all 





—-_ tn oooh om fF ee eee 





un- 
fifth 
y in 
On, 
luch 
hest 


unts 
inks 
tind 
the 
boy 
cial 
Ler- 
of 


10te 
will 
ere, 
ings 
all 
ries 
cus- 
| of 
ture 
ago 
ties 
rere 

all 
im- 
the 
cial 


in 
[art 
one 
nu- 
ird- 
her 
has 
ens 
fact 
hat 
rdy 

he 
ish- 
ing 


m- 





January 11; 1930 








AMERICAN LUMBERMAN 37 





pleted building, he will open mahogany doors which are hung in 
frames made of some of the Exchange Sawmills Sales Co.’s southern 
pine. Because John Griffiths & Son, the contracting firm which is 
building the mart, is employing skilled workmen it is reasonable to 
expect that the doors will work so weil as to be a further adver- 
tisement for the value of wood. More of the southern pine is used 
in the window frames, with northern pine sash, as many of the 
merchants will notice as they wander to the windows to look down 
on the Chicago River or one of the four busy thoroughfares which 
border the building. To look through windows with such wood 
sash, when the windows are in a building of this nature, might 
naturally inspire the thought: 

“In the largest building in the world, where poor materials might 
cause the replacement of 6,800 sash, where so many people would 
notice sash that rattled, or stuck, they use wood. It must be de- 
pendable.” 

It is in these places—in the thousands of door and window open- 
ings—that the use of wood will have its lasting effect as an adver- 
tisement. For years the doors, the trim, the sash, and the frames 
will be giving service in a place where they can be seen, and where 
the visiting merchants can see for themselves what superintendents 
of large buildings already know, that wood is the easiest material 
to maintain in good condition and appearance at the minimum 
expense. Within five vears the rough commercial usage to which 
many parts of this building will be subjected doubtless will leave 
mars and scars on door jambs and perhaps on window sills, but 
tenants and customers alike will have cause to notice that although 
there is wear and tear, there will be no glint of some other material 
showing through the finish—it will show the same grain and color 
all the way through. 

Millions of feet of lumber that tenants and customers will never 
see, however, also went into the building of the Merchandise Mart. 
Whenever there is steel and concrete construction, forms must be 











Part of the forms for the 5-acre roof of the mart 


built, and wood is the material to which builders turn for this 
purpose. One of the accompanying illustrations shows a portion 
of the boards laid, much like a floor, as forms for the pouring of the 
cement roof on top of the eighteenth story. The steel framework 
being built, in the background, is the first two floors of the six- 
story tower which tops the main edifice. The placing of the highest 
girder on this tower was the occasion for the ceremony of raising 
the flag, in accordance with time-honored custom. 

In the picture it will be noticed that the “flooring” is cut up into 
rectangles by narrow troughs. These troughs are the location of 
the girders which support the weight of roof, floor or ceiling. The 
next picture shows how the bottoms of these troughs are made. The 
boards are nailed together to the required width, with 2x4’s as ties. 
The ones shown happen to be for double-girder forms, so they are 
double width. The beam bottoms, as they are called, are bristling 
with what in the picture look like wires, but which are really iron 
rods three-eighths of an inch in diameter. These wires circle the 
beam overhead, and when twisted hold the beam bottom firmly in 
place. The little knobs on the upper side of the boards are pieces 
of iron pipe to keep the beam bottom the correct distance from the 
steel girder, so that the concrete will flow freely. 

This same method of construction was followed throughout the 
building, and allowed the workmen to pour both the ceiling and 
the floor above it in one operation. When all forms were ready 
the kegs, loose boards, saw-horses, and other such unnecessaries 
shown in the picture were removed, and the hoist shown in right 
background brought up tons of concrete, already mixed, to be dis- 
tributed by strong-arm men with wheelbarrows. When they com- 
pleted their work the result was a five-acre field of concrete, 268 
feet in the air, surmounted on one side by a six-story tower 114 
feet high, and by turrets at each of the four corners. That was 


hi) 











Making double beam-bottom forms, seventeenth floor 


the roof of the main part of the mart as the writer saw it on his 
next trip, a few weeks after he had taken these pictures. Most of 
the 5,000,000 feet of form lumber (southern pine) had been used 
by then, for concrete work on the tower itself was nearing com- 
pletion. 

But with all this, the full extent of lumber used in this great build- 
ing has not been told. A million and a half feet of southern pine 
and Douglas fir, select 2x10’s, 16 feet long, were required for the 
workmen’s scaffolding. It had to be good, for men’s lives depended 
on the strength of these boards. And then, too, whenever, a build- 
ing goes high in the air it also must go deep in the ground. Caissons 
were sunk into the earth—great pillars of concrete from bed rock, 
about nihety feet beneath, to the surface. The lagging for these 
caissons required another two and a half million feet of fir and pine. 
All the rough lumber, including the form lumber, lagging, and 
scaffolding. was bought from a Chicago retailer, the Joseph Bros. 
Lumber Co. 

It took and still is taking a lot of lumber, but it is a lot of build- 
ing. To quote its owners’ advertisements, it is ““A, wholesale city 
under one roof.” It doesn’t look so large, because its great length 
and width belittie its height, but if its ninety-two acres of floor 
space were to be squeezed by a giant hand into the ground space 
occupied by the usual skyscraper—say 125x150 feet—the structure 
would be forced 200 stories into the air to retain its size. 

On the side facing the river is a wide esplanade, the start of a 
north-bank drive which in time will correspond to the famous 
Wacker Drive on the south and east banks. The building is 580 
feet long on this side, on the north side extends 724 feet along 
Kinzie Street, from Wells to Franklin streets, and has a- depth of 
343 feet on Wells Street. Franklin Street here runs on an angle, 
making the frontage on this thoroughfare 372 feet. 

Already the fame of this great building is going abroad in the 
land. In the January 4 issue of the Saturday Evening Post was a 
full-page advertisement by Marshal! Field & Co. \(Wholesale) 
announcing that this mammoth firm will make its headquarters in 
the mart. This ad, in turn, was-reproduced by retail stores in their 
advertisements in daily papers in hundreds of cities, small and large, 
in the middle West. The retail merchants took occasion thus to tell 
their customers of plans to do wholesale buying at the mart in 
Chicago. 

It is an opportunity for lumbermen. A gentle hint beforehand 
usually will suffice to call the merchant’s attention to the wood in 
the mart when he arrives. It will make ‘him notice wood more, if 
he is led to €xpect something. He will not be disappointed. 





[Continued from Page 36, First Column] 


result is that when the windows are completed each sash operates as a 
well trained sash should. Good materials have the advantage of good 
workmanship, in such a building, to present the proper impression to 
the many different people who will pass on the merits of wood sash. 
‘A number of the tenants of the building, perhaps, will be surprised 
to learn that the frames, sash, doors, and trim are all wood. A. L. 
Good, the superintendent of construction, was, too, for such a choice 
is a distinct departure in skyscraper construction, it seems. 

“Tt is,” he said, “the first job of its kind we have had in years. It is 
my first experience with wood in a building like this.” 

It was quickly explained, however, by John Root, of the architectural 
firm of Holabird & Root, some of whose work has been mentioned in 
previous issues of the AMERICAN LUMBERMAN. These architects, who 
designed the Board of Trade, are thoroughly sold on the value of wood 
in a large building of this kind, and Mr. Root told why. 

“Wood is easier to keep up,” he said, “to keep in good condition and 
in good appearance. Chicago’s building code, unlike New York’s, 
does not require the use of metal, so we are glad to specify the material 
which we know is best for the purpose.” 
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Retailing in a Corner of the Hawkeye State 


' 


' . Roads of Various Kinds and Degrees—The Makings of an Industrial Center— 


Observations on Customer Financing—Taking Lumber Sales Up-Town 


What with one thing and another, Iowa 
has gotten its share of publicity; ranging 
from prize steers at the International Stock 
Show to political “Jackasses” that are cher- 
ished at home but are not so well thought 
of in New England. But the State is ceas- 
ing to deserve its most persistent reputa- 
tion; that of having the worst roads this 
side of Tibet. There are otherwise self- 
contained persons who dissolve into a series 
of yowps when Iowa roads are mentioned. 
These persons tried to motor across the 
Hawkeye hills and fat valleys, only to meet 
a rainstorm on a dirt road; after, which 
their formerly obedient automobile wheels 
went insurgent. 


Selling Cement for Highway Paving 

But those days and experiences are rap- 
idly becoming history. The State has the 
will to get out of the mud and a highway 
commission with lots of power and the 
nerve to use it. Some thousands of miles 
of roads have already been surfaced. Some- 
thing like a hundred million dollars have 
been authorized for the continuation of the 
program, and more money is still to come. 
We are told that the Iowa program is one 
of the biggest and most comprehensive in 
the country. 

The cement for 
this work  consti- 
tutes a real mercan- 
tile plum; but to the 
regret of the Iowa 
dealers the highway 
commission seems 
headed toward the 
policy of State pur- 
chase, thus leaving 
the Iowa lumbermen 
out of the picture. 
C. D. Marckres, sec- 
retary of the Iowa 
Lumber & Material 
Dealers’ Association, 
and other leaders 
have worked hard to 
prevent this turn of 
events, and perhaps 
the case isn’t lost 
yet. There are phil- 
osophical dealers 
who say the cloud 
has a silver lining. 4 


the rumpus was over than if he’d stuck to 
his real job from the first. This, however, 
is cold comfort; for most of the boys are 
willing to look after the lumber market 
while at the same time garnering a few 
huckleberries from the road-building patch. 


A Wild Voyage 

During the pre-holiday season the Realm 
had its attention turned to Iowa roads with 
a loud sock; for in driving to Keokuk, in 
the southeastern corner of the State, we 
stupidly missed our way and floundered 
into some stuff that was hard to take. A 
heavy fog had hung over the State for 
three days, and the upper three or four 
inches of dirt had thawed out and was as 
slippery as a greased pig. After making a 
track like a cock-eyed bullsnake for a few 
miles we aimed at a farm yard drive, like 
a conventioneer trying to hit a wavering 
keyhole. After a few misses we were suc- 
cessful; and we found that this provident 
farmer had covered his drive with crushed 
rock. On this firm foundation we got the 
chains adjusted. We peered through the 
mist and saw an attractive house, modern 
looking and well painted; a forest of barns 
and outbuildings in fine repair; and fences 
that stood in company front. Something 


snappy three hours. These little object les- 
sons keep up the State’s determination to 
go on with the program until Iowa is out of 
the mud. We know plenty of Iowans, liy- 
ing where the roads are completed, who 
make up their minds on the spur of the 
moment and drive 50, 70 or even 100 miles 
to a neighboring city to see the first run of 
a touted movie; and these are not flaming 
youth but sober middle age. 

As yet the paved roads have not made 
much change in the distribution of lumber, 
but it will be odd if such a change does not 
appear. Iowa dealers are rather conserva- 
tive about getting into the territory of 
neighbor dealers, for as yet service is on 
about an equal plane. Sales on price alone 
do not much change geographical divisions, 
tor the margins of profit are too narrow for 
much cutting. But if we owned an Iowa 
yard we’d watch the development of new 
service ideas in yards within a radius of 
fifty miles. Such an innovating dealer may 
have his eye solely on the business of serv- 
ing his local trade; but, like the man in the 
story who built a better mouse trap. the 
public is likely to beat a path to his door. 
The difference is that the State will beat 
the path and will pave it with concrete; 
and motor trucks think nothing of fifty 
miles of paving. 








As they see it, the | 
intensive paving pro- 
gram can’t last 
many years, any- 
way; the profit on 
the cement isn’t excessive at best; and it 
might turn dealers’ attention away from the 
continuing local lumber market. This mar- 
ket is the important objective, and a dealer 
who lost sight of it in chasing cement 
profits might find himself worse off when 





The Streeter Lumber Co., of Keokuk, Iowa, recently completed an uptown building store in 
which there is a very attractive display of up-to-date cabinets, millwork and other features calcu- 


lated to demand the housewife’s attention 


tells us that this farm doesn’t need outside 
farm relief. 

The road itself was at paving grade, and 
probably before the end of the summer it 
will be upholstered with concrete. But in 
the meantime we did the 45 miles in a 


Notice how house- 
hold goods are 
moved half way 
across the country 
by big moving vans? 
Where _ household 
goods can go,’ lum- 
ber can follow. Price 
won’t make it move, 
but maybe service 
can. Better watch 
that fellow in the 
next county who is 
getting away with a 
turn-key guaranteed 
price. Even if he 
turns a deaf ear to 
their importunities 
to come over and 
take a swat at your 
trade, his local suc- 
cess may stimulate 
| your customers to 
#6. Set after you with a 
bed slat adorned 
with a long nail. 
When the roads 
come, keep a sharp 
eye on the develop- 
ment of more uptodate lumber yard service. 


“Old Man River” Makes Electricity 


Keokuk, named after a famous Indian 
chief, is at the southeastern point of the 
State, between the Des Moines and the Mis- 
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sissippi rivers. This location, in the fork 
of the boot-jack, so to speak, doesn’t make 
for large quantities of farm trade. But, on 
the other hand, the city is well situated for 
industry. Keokuk is internationally famous 
for the big dam across the Mississippi that 
has set the Father of Waters to producing 
electric current. Quite a number of indus- 
tries that need large amounts of current are 
located here; carbide works, for instance. 
The local dealers, however, said that as yet 
the early promise of industrial growth has 
not been completely fulfilled. They say that 
current is sold more cheaply in St. Louis 
than it is locally. But the potential is there, 
and it seems likely 
in time to come that 
when the mysteries 
of vast financial jug- 
gling have finally 
settled down, an in- 
creasing cOnsump- 
tion of electric cur- 
rent at home will 
cause Keokuk to be- 
come the great in- 
dustrial center of its 
earlier dreams. 

W. J. Wiesemann, 
secretary and treas- 
urer of the Inde- 
pendent Lumber Co., 
tells us that his 
company was organ- 
ized some twenty 
years ago. F.L. Grif- 
fey, president of the 
company, was a con- 
tractor and still is; 
but the contracting 
business and the 
lumber business are 
kept quite separate. 


mortgage behind a building and loan claim 
and to be compelled to carry it along until 
the first mortgage is paid off isn’t so in- 
teresting.” 

This yard, like the others in Keokuk, 
carries a full line of paints and other build- 
ing materials. At the time of our visit a 
radio was singing grand opera in the paint 
display room. 

Mr. Wiesemann tells us that a well-known 
mail-order house has a chain store in Keo- 
kuk and that an equally well-known building 
supply catalog concern has a store in 
Quincy. These stores so far have not done 
much damage to the local market, but they 





able equity in the house in the form of 
actual cash invested to make him stick at 
the job of paying out. Suppose, for illus- 
tration, that he invests but 10 percent of 
the cost of the property and gets the rest 
by borrowings. Then suppose he finds that 
the house is actually worth 20 percent less 
on the market than it cost to build. He’s 
got to pay off another 10 percent before he’s 
even with the board; and he’ll be an un- 
usual person if he doesn’t get restless. At 
least it’ll occur to him that it is common 
sense to quit before he sends good money 
after bad. This is of course just an illustra- 
tion; but it seems clear to me that exten- 
sive financing is pos- 
sible only in those 
places where gen- 
eral real estate 
values are showing 
an increase. 

“Then, too, this 
financing up to 90 
percent or so of the 
value is a risky 
thing. They tell me 
that secon d-mort- 
gage companies re- 
quire a repurchase 
agreement of the 
dealer from whom 
they buy this paper. 
This is necessary, 
so far as they are 
concerned, unless 
they make a very 
wide margin of 
profit. I’d say at a 
guess that it would 
be necessary to 
make something like 
a 25 percent profit 
} for the company to 








The yard does no 
contracting. At 
times, to be sure, if 
carpenters employed 
by the contracting business are not em- 
ployed the yard can secure their service for 
customers; but the yard itself takes no con- 
tracts. As we understand it, Mr. Griffey 
specializes in large buildings in which the 
lumber trade has but a minor interest. 

As yet the yard does no direct financing 
of customers, though Mr. Wiesemann is not 
sure but that something of the sort’ will 
have to be arranged for when house build- 
ing picks up again. 

“Up to the present,” he said, “house 
building has been pretty well cared for by 
building and loan associations and local 
capitalists. The building and loan makes 
quite liberal loans, but of course the cus- 
tomer has to have 30 percent or more of 
the value of the property in cash. I think 
that is a fairly good idea in a town where 
for the time being population is increasing 
slowly; for under such circumstances real 
estate values do not increase much, either, 
and if the owner does not have a fair equity 
in his property he gets discouraged. 


At the right is a 


Long-Time Bank Loans 


“Salesmen tell me that in a neighboring 
city the banks are arranging long-time first 
mortgages on new houses. This permits the 
placing of a second mortgage that can be 
paid off ahead of the first. Such a plan 
gives a dealer some encouragement to ar- 
range for second-mortgage loans, either 
through an outside financing company or 
with his own money. But to put a second 





Another view of the display rooms maintained by the Streeter Lumber Co., of Keokuk, Iowa. 


box containing white sand in which the kiddies are invited to play 


are a constant menace. Several times pros- 
pects have made inquiries in these stores 
and have been called upon within a day or 
two by local carpenters or other agents. 
This indicates that these concerns must be 
taken into account. The chief influence felt 
so far has been in roofing. Prices on cer- 
tain kinds of roofing have already been 
forced down lower than they should be. 

The Taber Lumber Co. operates five 
yards; one in Keokuk, one near Des Moines 
and three in Illinois. 

Mr. Taber tells us that he is still study- 
ing the matter of financing customers and 
has not come to exact conclusions about it. 


Where Financing Is Safe 


“T imagine there are places,” he said, 
“where general financing could be done with 
safety and profit. Keokuk may yet be one 
of them. But as I see it there have to be 
several favorable conditions to make it pos- 
sible and profitable. In the first place, there 
should be a steady increase in real estate 
values, so that when a house is finished it 
would have a market value in excess of its 
cost. That fact gives the owner an im- 
mediate increase in the equity he holds, and 
it makes an additional margin of safety for 
the person making the loan. There are 
towns where the value of a house when 
completed is almost exactly its cost of con- 
struction; and towns could be found where 
market value is less than cost. In places 
like that the owner has to have a consider: 


be: justified in buy- 
ing second mort- 
gages without re- 
course. Well, the 
risk is there and must be covered in some 
way; and if the dealer sells it subject. to 
enforced repurchase, then he must make the 
same sort of a wide profit to protect him- 
self. He’ll have to set up a reserve to 
cover his losses, and he has no way of 
doing this except out of profits. If a dealer 
can add to his margin of profits through 
financing, he is justified in taking it on. 


About Knowing Risks 


“The statement is made that the dealer 
knows or should know his customers and 
must take care in selecting his risks. This 
is true. He ought to do that in any case; 
and it is possible and even probable that 
systematic investigation would reduce the 
hazard. But let’s see just what is involved. 
When I investigate a prospect there are two 
things I can look up. I can see what his 
record has been in the past for meeting his 
obligations, and I can find out what his in- 
come is and from what source it comes. 
Suppose he has a steady job that he’s held 
for years. It is fair to assume that he’ll 
continue to keep it. But that isn’t sure. 
Say that four out of five credit customers 
do keep their jobs but that the fifth loses 
his. Twenty percent of credit sales are on 
the rocks, and it’s not through any dis- 
honesty of the customer. Neither is it any- 
thing that could be positively detected in 
advance by any amount of investigation. A 
man may get sick and die. That’s not a 


thing that can be determined in advance 
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by investigation. So that’s the situation. 

“I still think that financing is possible 
under certain circumstances, but I doubt 
if it can be made to work just anywhere. 
If real estate values are not climbing up, 
and if the new service doesn’t make possible 
a very substantial increase of profit, the 
plan is doubtful.” 

The Streeter Lumber Co. has an up-town 
building store that was started last May. I 
believe it was described in the AMERICAN 
LUMBERMAN last summer. H. L. Beach, who 
is in charge, says that while the actual sales 
over the counter may not have shown a 


A Summer Cottage of 


profit on the undertaking, the advertising 
value and the service as feeder to the yard 
have been considerable. There is a steady 
turn-over of population, and the newcomers 
need to have their attention called to local 
lumber and building service. The store has 
speeded up collections, too, by the very ease 
of dropping in and paying a bill while down 
town for other purposes. 

The store has some interesting features. 
For instance, there is a children’s sand box, 
filled with special white sand. This little 
feature sells about a carload of sand a year. 
Many youngsters come to the store to play 


At- 


tractive Design 








HIS is the third in a new series 
of summer cottage designs now 


appearing in the AMERICAN 
LUMBERMAN. The first two designs of 
the series appeared in the issues of 
Dec. 14 and Dec, 21. Now that we 
are fairly into the new year, people 
are beginning to think of their plans 
for the spring and summer, and it is 
none too early to seek to interest any 
persons who may be prospects for 
summer cottages this season. To aid 
dealers in interesting such prospects, 
the AMERICAN LUMBERMAN has had its 
staff photographer take pictures of es- 
pecially desirable cottages, that have 
been actually built and occupied, and 
these are being presented in this series, 
together with floor plans suggesting 
the best utilization of the space. As 
cottages of different styles and types 
are being presented, the series when 
complete will afford a variety from 
which the taste of almost any family 
seeking attractiveness and comfort 
combined with economy of construc- 
tion may be suited. 











<——— /8-0O° > 


FUGH WINDOWS 


af LINING R2 "Sil Roors | 
ANDO 



















ee ef | 

: | 5 /OOx7-0" 13 | 
Sy KITCHEN than Sheeve s UP || s | 
o ne Si Oo 

x 8-OX/F9-O Rod BELOW N 
eS SHELVES FoR Clo- | | 
THES HANGERS na 

\ aver In |: g | 
Gisner > DED R00 | | 
gee” a \/0-OX7-O | 





[ 
LIVING- POO? 


| /8-OX/2-0° 


, 
__« 





= 


+ G-O 











FAT Y_ 


SEAT 4 























in this box. There is an unusual door cap, 
inet. This cabinet is set against the wal 
and has four doors set in casings just as 
they would be in a house. Open a door, ang 
behind it is another, similarly hung anq 
with the lock set in place. There are foyr 
doors in each compartment, set one behing 
the other, making sixteen in the display, 
There is a full display of built-in cabinets 
useful alike in planning a new house or in 
remodeling an old one. There is plumbing 
on display, though the company is not in 
that business. <A gallery along the back 
has large paint panels, and access to this 
gallery is by means of a disappearing stair. 
There is a stock of paints, building hard- 
ware, insulation and the like. Altogether 
it is a most attractive place. 

The F. W. Swan Lumber Co. is the prod- 
uct of many years of experience in the build. 
ing business. Mr. Swan, who is still active, 
says he has been working 53 years; part 
of that time as a contractor. He still does 
some contracting in connection with his 
yard. The fifth yard in Keokuk is operated 
by the Harrison Lumber Co. 


Wood Goods to Beautify Homes 


(Continued from Front Page) 


National Flower and Garden Show, sponsored 
by the Society of American Florists and Or- 
namental Horticulturists, which organization is 
now planning for another big show, to be held 
in the municipal auditorium in Minneapolis, 
Minn., March 29 to April 6. 

More than 88,000 square feet of floor space 
will be filled by the exhibits. Home gardens, 
both for the small yard and the larger estate, 
will be stressed, and every conceivable variety 
of garden trellis, lattice, fence and furniture 
will be on display in its proper setting. 

The show is put on yearly by the Society of 
American Florists and Ornamental Horticul- 
turists. E. H. Mann, Richmond, Ind., is presi- 
dent; John Young of New York secretary. 
Theodore Wirth, superintendent of the Minne- 
apolis park system, chairman of the local com- 
mittee in charge, and Olaf J. Olson, of St. 
Paul, national vice president, are active in 
preliminary arrangements. 

Everything possible is done to stimulate the 
householder to deeper interest in gardening. 
Experts will be stationed at booths through- 
out the show to give advice on all gardening 
problems. Exhibits will include many minia- 
ture house and yard effects, showing the 
proper placing of pergolas, arbors, trellises 
etc., and the proper planting to accompany 
them. 

It is expected that more than 200,000 per- 
sons will attend the show, which will range 
from collections of orchids insured for many 
thousands of dollars to gay displays of favor- 
ite hardy garden flowers. 


SPSESSSSSEESEEESZSES: 


Predicts Business Improvement 


New York, Jan. 6.—Gradual improvement of 
business during the early months of 1930 is 
foreseen by the National Association of Credit 
Men, whose January bulletin was sent to mem- 
bers today. 

Reiterating his statement made a month ago, 
that real business is good and is going to be 
better, Dr. Stephen I. Miller, executive man- 
ager of the association, said that the most 
favorable factor in the present situation is the 
improved purchasing power of the farmer. 

Improvement in automobile manufacture as 
the spring advances is expected to react favor- 
ably on other lines. It is noted that the Ford 
company is now on a schedule of 4,500 cars a 
week, and that makers of the lower priced 
models are, on the whole, more active than 
manufacturers of the higher priced cars. 
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Lumber Department Is 
Efficiently Run 


New Orveans, La., Jan. 6.—Although cred- 
ited with being the youngest yard in New Or- 
leans, by virtue of having opened within the 
last year, the retail lumber division of Jahncke 
Service (Inc.), building materials dealer, 
which was opened Feb. 1, 1929, has all the 
benefit of years of experience in the trade. 
Much of this experience is furnished by M. L. 
Rhodes, well known in the trade as the presi- 
dent of the Delta Lumber Co. before its merger 
in the Hortman-Salmen group. Mr. Rhodes 
has been an active figure in the New Orleans 
jumber trade since 1910, and is now the head 
of the Jahncke lumber division. 

A glimpse of the Jahncke yard, which is still 
in an initial stage, reflects the experience of 
Mr. Rhodes and of his old-time yard superin- 
tendent, C. Witt. The entire yard, which is 
located adjacent to the New Basin Canal be- 
tween South Claiborne avenue and Galvez 
street, is surfaced with a heavy layer of oyster 
shells, affording a dry and firm support for 
trucks and general yard activities. 

The rough lumber and large timbers are 
stacked carefully in the yard, being as yet with- 
out shed cover. The timbers, however, have 
been end-coated in the yard with a heavy coat- 
ing of creosote to prevent end-checking and 
splitting. This method was reported as having 
proven very satisfactory, some 12x12’s being 
exhibited that had been in the yard and exposed 
to the strong southern sun for six months, but 
which were protected by the coating. 

The dressed lumber is carefully stacked 
under 30-foot sheds which have an overhang 
sufficient to protect from rain. To a very 
large extent, particularly in the interior trim 
materials where larger stocks are carried, the 
lumber is kept in separate piles according to 
length but grouped together according to size 
and grade. Segregating the lumber as it is 








C. Witt, yard superintendent, Jahncke Service 
(Inc.), New Orleans, La., standing beside some 
grade-marked southern pine 








Watering trough con- 
verted into preserva- 
tive dipping tank for 
treating small lots of 
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lumber in yard of 
Jahncke Service 
(Inc.), New Orleans 


brought into the yard involves a slight increase 
in labor of handling, but the increased effi- 
ciency in handling as it moves out to the job 
more than makes up. The yard superintendent 
can at a glance determine what quantities of 
the various lengths are on hand, orders being 
filled can be balanced up to include the run 
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M. L. Rhodes, manager lumber department, 
Jahncke Service (Inc.), New Orleans, La. 
Formerly president Delta Lumber Co. 


of lengths in correct proportions, and on orders 
for one length only there is no extra handling 
involved in filling the order. The extra charge 
accompanying the one length orders goes to 
offset the extra labor in storing. 

Another feature in the yard’s method is in 
marking the ends of boards etc. in the shed 
with blue chalk lines to indicate carlots in- 
cluded. A blue chalk line run along the ends 
of the pieces marks the demarcation line be- 
tween lumber received in different cars. Lum- 
ber received too wet, as is sometimes the case 
when stocks run unexpectedly low and have 
to be replenished immediately, is separated with 
sticks so as to permit ready air-drying and 
prevent mold and stain. 

Lath is not carried by the yard but is han- 
dled by the material department of Jahncke, 
being sold through the plaster department. 
Hardwood flooring is not stocked, orders being 
filled by drawing on the stocks of any one of 
the few yards making a specialty of this ma- 
terial. The small volume that might be han- 
dled was said not sufficient to warrant the 
investment required in stocks and the proper 
type of bin to protect them. The yard carries 
ship masts, which are disposed of chiefly 
through the Jahncke Dry Docks. Almost all 
of the yard stock is grade-marked lumber. 

Utilization of an old water trough serves 
as the basis of a preservative dip for the yard. 





This trough is rigged at the end of one of 
the sheds and has an overhead shelter. Pieces 
of lumber to ‘be treated are first submerged in 
the preservative for the proper length of time 
and then placed on a galvanized iron drain-' 
board to dry, drippings running back into 
the trough again. The arrangement has proved 
satisfactory in handling small orders for pieces 
that can be treated in this way. 

Considerable attention is given by the yard 
to the handling of large special construction 
orders so as to eliminate labor costs. An order 
for 47,000 feet of B&better heart flooring for 
a school building contract last May was 
promptly filed with the mill for accumulation. 
The contractor had indicated that the flooring 
would be needed around Dec. 1. In Novem- 
ber the status of the project was checked up 
and orders for shipping forwarded to the mill. 
The first car was in the yard at the proper 
time and the flooring loaded on trucks for de- 
livery to the job. 

Another recent order was for a number of 
42-foot 12x14 longleaf timbers. The material 
was needed for a boat repair job and a rush 
order was filed with the mill. The timber was 
felled near Norfield, Miss.; on Dec. 10, manu- 
factured by the Natalbany Lumber Co.; 
shipped on Dec. 11; and loaded on trucks at 
the yard for delivery to the job on Dec. 13. 

One of the large lumber orders handled by 


(Continued on Page 44) 














Lumber is neatly piled in the Jahncke yard. 
Note separation of stock received too wet for 
regular stacking 
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Retailers’ Idea Exchange 




















Hold Farm Building School 


Princeton, Ky., Jan. 6—Sixty lumber deal- 
ers, builders, county agricultural agents and 
farmers attended a two-day farm building 
school conducted recently at Princeton by the 
agricultural engineering section of the Uni- 
versity of Kentucky in co-operation with the 
Kentucky Retail Lumber Dealers’ Association. 
Farm buildings, materials, construction, the 
building situation in western Kentucky and 


other subjects relating to agricultural develop- 
ment were discussed. Special attention was 
given to the needs of dairying and poultry rais- 
ing in the western counties. 

One session was devoted to concrete con- 
struction, and one afternoon to a study of the 
buildings on the Experiment Substation farm 
near Princeton. Princeton lumber dealers enter- 
tained the visitors at luncheon. Eleven western 
counties were represented in the attendance. 











This Week’s Timely Tip 


Rack for Displaying Moldings 


“We have devised through the use of wall board a unique display rack 
for stock moldings, which has proved to us to be a valuable asset,’ says 
Edward D. Reinhold, with John J. Demarest, retail lumber dealer, Closter, 
N.J. Mr. Reinhold describes the display rack, which is shown in accom- 
panying illustration, as follows: 

“The rack consists of a cypress frame stained a dark oak (or it can 
be stained to harmonize with the interior trim of the dealer’s office), 
and a panel of wall board, inserted in the frame. The wall board is 
surfaced with a coat of textone, tinted a light cream and faintly stip- 
pled with red. 

“A cross-section of each stock molding is cut, 14-inch thick, and 
stained with dark oak stain. The samples are then placed on the 














board in an attractive design, being attached thereto by screws which 
are inserted from the back. 

“We also constructed samples showing different ways of trim- 
ming windows, and the construction of the base board and molding. 
These are attached in the same manner as the other samples. 

“When these moldings are placed against the light background they 
form a silhouette, and each irregularity of the molding is clearly 
identified. Each molding is then numbered in rotation and tabulated 
on the rear of the board. They are listed according to the name, size 
and kind of wood in which they are stocked. 

“We consider this a great labor and time saver, as well as of edu- 
cational value to ourselves and our customers. When a customer 
enters our office and wants a molding, we refer him to the display 
board, and at a glance he can select the molding he wishes, or per- 
haps will see a different kind which will serve his purpose to better 
advantage. This method also eliminates the need of sending a custo- 
mer out in the yard, and drawing the yard men away from their 
work.” 








LOOKING TO THE FUTURE 


Retailer Bids For Friendship of Nine Hun. 
dred Future Lumber Users 


“Whoopee, there’s old Santa Claus him- 
self!” 

“Hey, Santa, gimme a couple of those dandy 
picture books, will yuh?” 

“Say, boy! That Mule-Hide chewing candy 
is great!” 

“I snuck around to the end of the line and 
got an extra sackful. How many did you get?” 

With such exclamations and comparing of 
notes, more than 900 eager, excited children 











“STOCK market story” with an un- 

A usual slant is found in the weekly 

bulletin of the Harriman National 

Bank & Trust Co., New York. It runs 
like this: . 


A man who was mourning over heavy 
market losses was visited by a fairy who 
told him that any one wish he might 
make would be granted. 


Said the man, “My wish is to see a 
newspaper published a year from today.” 


Immediately he found in his hand a 
copy of his favorite paper, dated exactly 
one year in the future. 

Eagerly he turned to the financial pages 
and seanned the quotations, then leaping 
from his chair he shouted, “Hurrah, I’m 
worth ten million dollars!” 


Then turning to the other pages his 
glance fell on the obituary column. 


“Mv God,” he cried, “I died yesterday!” 











crowded the offices of Winters, Mercer & Bran- 
num, retail lumber dealers at Anderson, Ind., 
upon the occasion of the Christmas party ten- 
dered by that firm to the kids of the commu- 
nity. 

To say that the party was a “howling” suc- 
cess is to put it mildly. The hour for its be- 
ginning was set at 5 p. m., but the youngsters 
commenced gathering at about 3:30, and by 
4:15 the crowd had grown so great that the 
program was begun immediately, as otherwise 
the entertaining staff of the company would 
not have known what to do with the mob of 
expectant kids. 

So the signal was given and one of the em- 
ployees, rigged up as Santa Claus, took his 
station in the office, the regiment of boys and 
girls marching through the office and receiving 
their gifts and then passing on out. The pres- 
ents consisted of 600 books, 300 pertaining to 
boycraft and 300 with color pictures, for the 
boys and girls, respectively. In addition ‘“‘Santa” 
passed out 200 boxes of the delectable Mule- 
Hide chewing taffy supplied by the Lehon Co., 

icago, manufacturer of the line of roofing 
and shingles bearing the well known “mule 
head” trade-mark. 

The company feels that it received full value 
in advertising and good will for the $85 or 
$90 that the party cost. As one of the execu- 
tives expressed it: : 

“We feel that this was a very inexpensive 
way of bringing future customers for our in- 
stitution to our place and roy | us oppor- 
tunity to get in touch with them. Further, we 
found that good many fathers and mothers ac- 
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cepted our advertised invitation and came along 
with the children, so that we entertained, all 
told, at least 900 children and many grown-ups. 
We are so pleased with the outcome of the 
affair that we intend to have a similar party 
every year. P 

“It is interesting to note that a large whole- 
sale concern located opposite our lumber store, 
viewing our party from their windows, was so 
impressed that one of the officers told me the 
other day that they believed they would give 
4 Christmas party next year for the kids, as 
they were much impressed with the ‘kick’ the 
children got out it, and thought it a very fine 
thing.” 


Increased Profits From Pigs 


“Bigger and better” litters of pigs are raised 
by the use of proper farrowing houses. 

That is the sort.of report that Lowis C. Laun, 
manager Bolton Lumber Co., Geneva, Neb., 
gets from the farmers to whom he has sold 
sectional farrowing houses, built in his own 
yard at slack times. 

And he builds a lot of these houses. Not 
only farrowing houses are constructed but last 
spring this company sold, at its two yards (lo- 
cated at Geneva and Ruskin) about 40 poultry 
brooder houses. 

Referring to the company’s activities in these 
lines Mr. Laun writes the AMERICAN LUMBER- 
MAN: 

“We have been selling individual farrowing 
houses and double farrowing houses for sev- 
eral years, and in many cases our customers 
have told us that by using these structures they 
are getting larger and better litters. We keep 
these houses built up, in sectional form, and 
have them displayed in front of our yard dur- 
ing the season. 

“Last spring we sold at our two yards about 
40 brooder houses. These are well built and 
attractively painted in bright colors, and prove 
very ready sellers. 

“Before we adopted the plan of building these 
houses and offering them complete, ready for 
delivery to the farm, the best we could do was 
to sell the lumber for one or two of the houses 
during a season, whereas as already stated, we 
sold about 40 of the ready-built houses last 
spring.” 


Gets Bouquet From Competitors 


New York, Jan. 7.—Jacob Bayer, the former 
West Side lumberman whose company recently 
opened a new yard in the Greenpoint section of 
Brooklyn, was the recipient of a rare com- 
pliment from his competitors on the occasion 
of inaugurating the new plant. Visitors to the 
yard found the following sign on one of the 
bins : 

“This business having been established by 
Jacob Bayer, and founded on integrity and fair 
dealing, has developed so as to require larger 
quarters and increased facilities. At the open- 
ing of this fine new yard, its friends take 
great pleasure in placing the first board in the 
bins, and in doing so wish the company con- 
tinued prosperity and good luck.” 

The placard was signed by Henry Eckenroth, 
John C, Gillies and Francis H. Eckenroth. 











A glimpse of the well 
kept shed and yard 
of the Robey-Robinson 
Lumber Co., Palmyra, 
Mo., which concern 
has worked up a@ nice 
trade in small, port- 
able farm structures, 
built in its own yard 
in spare time 














Builds Portable Farm Structures 


The Robey-Robinson Lumber Co.’s yard at 
Palmyra, Mo., has developed quite a trade in 
portable hog houses, brooder houses and other 
minor farm equipment. The accompanying 
photographs, one of which shows the type oi 
hog houses built in this yard, were taken by an 
AMERICAN LUMBERMAN photographer upon a 
recent visit. 

There is quite ready sale for the hog houses 
and other equipment; so much so, in fact, that 
it is found difficult at times to keep a suffi- 
cient stock of them made up. 

After these structures are put together they 
are given a coat of creosote paint. 

This yard is very well arranged, and is main- 














Type of portable hog house built and sold by 
Robey-Robinson Lumber Co. 


tained in first class condition. The sheds are 
attractively painted. The office is located in 
the center front of the shed. Another alley 
(at the left) is not shown in the picture. In 
the back end of the shed a cross alley runs the 
entire width of the structure. Cement, plaster 
board and other similar materials are unloaded 
direct from the cars into the bins along this 
back alley. 

In the picture, M. J. Elahn, resident man- 
ager, is shown at the left, and J. Robinson, jr., 





Rather out of the ordi- 
nary ts the, office of the 
Grant - Davis Lumber 
Co., Springfield, Mo. 
The company handles 
the special log cabin 
siding used on this 
building. It is a good 
ad for the product, as 
there are many summer 
cottages built in the 
Ozark Mountains near- 
by. In the picture are 
seen E. C. Hughes, 
manager, and Miss 
Catherine Stricker, 
office assistant 











son of one of the owners, is seen standing a‘ 
the right. 

The headquarters of the Robey-Robinson 
Lumber Co. are at Monroe City, Mo. The 
company operates five yards all told. 


Pass Paint Customers This Tip 


When selling paint for immediate use; that 
is, to be applied within a day or two, customers 
should be instructed to let the cans stand bot- 
tom side up until ready for use. 

The reason for this of course is that while 
the cans have been standing on the dealer’s 
shelves the pigment, being heavier than the 
oil in which it is suspended, naturally gravi- 
tates toward the bottom. By allowing the can 
to stand for a few hours in reversed position 
the pigment becomes more evenly distributed 
so that less stirring is required to put the paint 
in first class spreading condition. 

Few persons except professional painters 
realize the importance of having paint thor- 
oughly stirred and mixed before applied. 

The suggestion to turn the cans upside down 
and let them stand that way for at least a few 
hours, where just as convenient to do so as 
not, will if followed add greatly to the ease 
of application and the appearance of the coat 
on the building, and therefore to the satisfac- 
tion of the customer. 


Builder Acquires Retail Yard 


San AntTONIO, TeEX., Jan. 6.—Announce- 
ment has been made of the organization of the 
L. A. Jackson Lumber Co., with yard on the 
Pleasanton Road in Mayfield Park. L. A. 
Jackson is well known in local building circles, 
being vice president of the Harlandale Prop- 
erties Co. and vice president of the Mayfield 
Properties (Inc.), both of which communities 
adjoin San Antonio on the south. The Jackson 
yard was formerly the Travis yard of the San 
Antonio Building Materials Co. 


Makes Extensive Yard Improvements 


New York, Jan. 7.—The Cornell-Haviland 
Co. (Inc.), retailer of lumber and building 
materials, has just completed improvements that 
makes its establishment at Pleasantville, N. Y., 
one of the most attractive layouts in Westches- 
ter County. When the village decided to estab- 
lish a plaza in front of the New York Central 
Railroad station, it was necessary to purchase 
most of the Cornell yard, including the old 
office building. It was thought at first that it 
would be necessary for the lumber firm to 
vacate its premises entirely. 

Then it occurred to the officials of the com- 
pany that the situation might be turned into 
an asset, and on the remaining piece of prop- 
erty in their possession they determined to erect 
a modern plant that would be at the same time 
an ornament for the village and an invaluable 
advertisement. 

The new office building and show room, 
which faces the plaza about the center, is 46 
feet front and 80 deep, built of face brick and 
cut stone.. It is three stories high. The upper 
floor has been rented and the second con- 
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verted into offices. The show rooms and offices 
of the lumber firm are on the ground floor. 

All woodwork in the building is native black 
walnut and the product of the company’s own 
mill, giving the place a most attractive ap- 
pearance. Order desks are. arranged at the 
left of the entrance, with executive offices in 
the rear. On the right is the hardware and 
paint department, with goods displayed in show 
and wali cases. 

In the rear of the building is carried a stock 
of finished lumber and trim, but the main build- 
ing material yard and coal pockets are located 
about a quarter of a mile away on the railroad, 
with ample switching facilities. 


Why Not Sell the Coal Chutes? 


Inasmuch as every home that is built or re- 
modeled needs, or at least ought to have, a 
basement coal chute, it goes without saying 
that the retail lumber dealer who supplies the 
other materials for the building or remodel- 
ing of houses ought to be in a position to sell 
the coal chutes also. 

\s a matter of fact, many lumber retailers 
do make a point, not only of advising builders 
of new homes to equip them with this very 
essential convenience, but also of supplying the 
proper style and type of chute. 

This is very easily and readily done by hav- 
ing on file the illustrated catalogs of the prin- 
cipal manufacturers of coal chutes, and order- 
ing the desired unit sufficiently in advance of 
the foundation construction work to insure 
having it on hand for installation at the proper 
time. 

It is doubtful whether any other convenience 
can be built into the new home, or added to 
the one already built, that will yield the owner 
more lasting satisfaction than this very essen- 
tial piece of equipment for receiving the peri- 
odical fuel supply. 

Everyone has noticed the unsightly condition 
of basement windows that have been made to 
serve in lieu of properly installed chutes for 
receiving coal into the basement. The marred 
brickwork, grimy frames, and often broken 
window panes, where the ordinary basement 
window is made thus to serve, attest the need 
for the more modern and convenient openings 
that the lumber dealer can supply at moderate 
cost to the house owner and satisfactory profit 
to himself. 

A large percentage of lumber retailers han- 
dle coal, and have done so for many years. 
Why not sell the chutes also? Certainly it is 
logical to provide the means for the cleanly 
and convenient reception, by the householder, 
of his supplies of coal. 


Dealers Hold Helpful Meeting 


Cuester, Nes., Jan. 6—A notable event that 
recently occurred here was the assembling of 
about forty lumber merchants from surround- 
ing towns, who came to Chester upon the invi- 
tation of W. A. Fellers, of the Citizens’ Lum- 
ber & Supply Co., the purpose being to have 
a general discussion of the every day prob- 
lems of the retail lumber merchant. Mr. Fel- 
lers had arranged for the showing of an 8-reel 


Dole, of Lincoln, secretary of the Nebraska 
Lumber Merchants’ Association, was present 
and participated in the discussions. 


Has New Lumber Department 
(Continued from Page 41) 


the Jahncke yard during its brief history is 
that of the American Can Company factory. 

The Jahncke Service (Inc.) has been in the 
building material trade in New Orleans for a 
long period of years, in the past specializing 
more on sand, gravel, cement, etc. Its decision 
to add lumber was reported as having been 
brought about by the increasing expansion of 
the retail yards in New Orleans into the build- 
ing material lines. 

Plans of the company provide for the con- 
struction of two more sheds, and possibly the 
erection of a planing mill. 


Diverts Steamer to North Atlantic 


30sToN, Mass., Jan. 7.—To take care of 
heavier lumber offerings, following announce- 
ment of a freight rate of $8.50 for January and 
$7 for February, the Luckenbach Steamship Co. 
has diverted the steamer Julia Luckenbach from 
the Gulf-Pacific trade to load lumber from the 
north Pacific to North Atlantic ports. Whole- 
salers here are advised that bookings of more 
than 10,000,000 feet for north Atlantic ports 
have been made since the low rates were estab- 
lished, and that further diversion of steamers 
from other routes will be made. In the mean- 
time, wholesalers insist that the “regular” rate 
for lumber cargoes is $10 for January and $11 
for February. 

Although quotations on the Coast for both 
fir and hemlock are reported to be rather 
higher, some ordinarily well informed whole- 
salers frankly say they really do not know 
what the actual full price range is. There are 
producers and shippers on the Coast willing to 
consider bids considerably below what com- 
petitors are asking the eastern trade. 








Enter Hardwood Dimension Field 


The desires of two large manufacturers of 
northern hardwoods to build or acquire a 
dimension plant, and of a manufacturer of 
hardwood dimension to establish close con- 
nections with some hardwood lumber manu- 
facturer, came to fruition the first of the 
year, when the Oconto Co., Oconto, Wis., 
and the Bay de Noquet Co., of Nahma, 
Mich., aequired the Brown Lumber Co., of 
Manistique, Mich., according to an an- 
nouncement by Chicago officials of the for- 
mer two companies. It is a move to fabri- 
cate hardwood dimension, on a large scale, 
at the source of supply. 

The operations of the Brown company, 
which have included the production of hard- 
wood and hard maple flooring at the plants 
at Manistique and Traverse City, Mich., will 
be carried on much as before, but on a 


much larger scale. The dry kiln Capacity 
will be practically doubled, another factory 
building will be constructed, and an ag. 
sembling plant will also be added. This wit 
enable the production of dimension in any 
state of manufacture from the piece of raw 
dimension lumber to the finished article for 
the market. 

No change in management of the varioys 
plants is contemplated, but the Brown Lum. 
ber Co. has been succeeded by a new cor. 
poration, the Brown Dimension Co., with 
W. W. Parr, of Asheville, N. C., remaining 
as president. R. L. Prine, of Manistique, 
will continue as general manager of the 
Brown mills. However, George J. Farns- 
worth, of Chicago, president of the Oconto 
and Bay de Noquet companies, will be vice 
president of the Brown Dimension Co., and 
the secretary will be Kurt Stoehr, of Chi- 
cago, who is secretary of the Bay de No. 
quet Co. and treasurer of the Oconto Co. 

These manufacturers are placing great 
faith in the future of the hardwood dimen- 
sion business, and are confident that there 
will be marked advances in these lines with- 
in the next few years. They expect, with 
the excellent manufacturing facilities now 
available to them, to be well in the forefront 
of these developments. 


Christmas Party for Employees 


Has_aM, Tex., Jan. 6—The Pickering Lum- 
ber Co., in connection with the Welfare and 
Entertainment Society, again provided an an- 
nual Christmas celebration for its employees 
on the evening before Christmas. Superin- 
tendent J. W. McKee, assisted by other em- 
ployees, had the Christmas tree electrically 
decorated, while the main streets also were 
decorated with shrubbery and Christmas lights, 
3ecause of an unusual snow storm, it was nec- 
essary to hold the program in the community 
hall. Each child from 3 to 16 years old, in- 
clusive, was presented with a Christmas pack- 
age, and later Santa Claus appeared outside 
and presented each child with a noise maker. 

A similar celebration for children of col- 
ored employees was held on the following 
evening. 

As the Haslam mill probably will cease 
operation before another Christmas season, 
nothing was left undone to make the Christ- 
mas celebration of 1929 an event long to be 
remembered by those who had the pleasure of 
participating in the ceremonies. 

The holiday celebration for the employees, 
all under the general direction of J. W. Mec- 
Kee, superintendent of the Pickering Lumber 
Co., came to a close with the big year-end 
ball at the community hall on the night of 
Dec. 30. In addition to the dancing, an enter- 
tainment was provided by teachers and _ pupils 
of Misses Phelps and Estes’ dancing school of 
Shreveport, La. The elaborate exterior and 
interior decorating for this occasion was done 
by J. M. Hood, general foreman of repair and 
construction. 








Shipments 8 Percent Above Cut 


[Special telegram to AMERICAN LuUMBERMAN] 
Wasuinoton, D. C., Jan. 9.—Six hundred and two softwood mills of cight associations for 
the week ended Jan. 4 reported to the National Lumber Manufacturers’ Association production 
aggregating 215,559,000 fee:, shipments, 232,275, 000 feet, and orders 225,322,000 feet. The week's 


wed, 


motion picture depicting the various problems 
of the lumbermen. This picture was arranged 
in episodes so that after each problem had 
been shown on the screen the picture was 
stopped and a roundtable discussion of that 








3 : igures for production, shipments and orders - 
particular problem ensued. Following the aft- noures ter ft a pments and orders a ° 
‘ : No. 0 
ernoon program, all of the guests were enter- Softwoods— Mills Production Shipments Orders 
tained at a dinner at the Methodist Church, Southern Pine Association.............eeeeee00: 145 57,658,000 55,125,000 52,101,000 
given by the Ladies’ Aid Society. Discussing West Coast Lumbermen’s Association............ 212 116,215,000 136,115,000 128,930,000 

aol 4 2 i NN Western Pine Manufacturers’ Association........ 71 17,431,000 15,903,000 25,185, 06 

the meeting later, Mr. Fellers said: ; California White & Sugar Pine Mfrs.’ Assn....... 13 1,873,000 3,727,000 4,307,000 

“This meeting of lumbermen was quite suc- Northern Pine Manufacturers’ Association....... 9 1,430,000 5,628,000 4,156,088 

¢ ce aitane ¢ anew Northern Hemlock & Hardwood Mfrs.’ Assn...... 24 3,386,000 1,336,000 1,159, 

cessful. ssions oy weve : 

= a age of the nha day North Carolina Pine Association. .1........-see0: 114 10,229,000 9,575,000 5,629,000 
problems that we all have to meet gave a good (ajifornia Redwood Association................. 14 7,377,000 4,866,000 3,856,000 
idea as to how these could best be handled, — ———— ee 
and my company was glad to have this oppor- Ss. 5cb dase ae aee rane ceedkias 602 215,599,000 232,275,000 225,322, 
tunity of bringing the lumbermen of this ter- Hardwoods— e 

we as , 198 16,588,000 20,675,000 23,744,000 
ritory together to see this picture and engage Hardwood Manufacturers’ Institute.............. : ete , ’ >'158'000 
at : , North frs. Assn...... 24 5,512,000 3,138,000 2,158, 
in this helpful discussion.” orthern Hemlock & Hardwood Mfrs.’ Assn.. 


——— 





In addition to the visiting dealers, Harry E. 





Totals, hardwoods 222 22,100,000 23,813,000 25,902,000 
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THE 


Dumberman’s “Mother Goose 


Truth, Poetry and Pictures Pleasingly 
Presented for the Kindergarten Class in 
the Lumberman’s School of Experience 








“# lhe grand old lumberman of Dee, 
>} He had ten thousand prices. 
He marched them up a high hill 
And cut them down in slices. 



































stands for Assets; 
And how I wish I had some! 


lo 


But [i stands for Bad Bills; 
Isn’t nature gladsome! 











Bs: hen they were up nobody bought; 
<3} When they were down he rusted. 


wv Ww Alas, the moody merchant man 
And the way in which he busted! 


(This second installment of “Mother Goose Brought Up-to-date” will be 
followed by others. Watch for them.) 
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Marked Goods in Marked Packages 


SEATTLE, WASH., Jan. 4.—Eugene, Ore., is 
the metropolis of the Willamette Valley. It 
is the center of the fir lumber industry of that 
part of Oregon; the home of the University of 
Oregon, and the principal distributing point for 
a great agricultural district, with mild climate 
and fertile soil, producing fruits, grain and 
vegetables in great abundance and of wide 
variety. 

Among these products are walnuts, filberts, 
prunes and cherries, which grow to perfection 
in this valley. Well packed boxes of fruit and 
nuts make wonderful Christmas gifts and many 
of them were shipped from Eugene during the 
present holiday season. 

The walnuts in these Christmas packages 
were trade-marked, and it is not the easiest 
thing in the world to mark a walnut. The 
fruit and nuts were packed in wooden boxes, 
well made, and carefully nailed. The boxes 
in many instances, when supplied by the Booth- 
Kelly Lumber Co., were trade-marked with a 
special electric branding device, and bore the 
triple guaranty of the National Lumber Manu- 
facturers’ Association “Tree” mark; West Coast 
Lumbermen’s Association trade-mark, and the 
mill identification number of the Booth-Kelly 
Lumber Co., for Eugene, Ore., is the home of 
this progressive lumber manufacturing concern, 
and the Booth-Kelly company has been one of 
the foremost in developing the trade-marking 
of lumber products. 

In addition to this, the packages bore a la- 
bel with the following inscription: “This dura- 
ble Douglas fir box insures safe delivery.” 


(See eaeeeaean 


Adds to Reserve Steam Capacity 


Benp, Ore., Jan. 4.—The Brooks-Scanlon 
Lumber Co. a short time ago completed a new 
steam plant which has added 1220 horsepower 
to the reserve steam capacity. The planing mill 
was re-roofed and the roof extended to cover 
a portion of the docks used for temporary stor- 
age of lumber awaiting its turn to pass through 
the machines. Recently a new motorized Yates- 
American matcher was added to the already 
splendid equipment of the planing mill. 

The Brooks-Scanlon Lumber Co. operates a 
complete machine shop which is equipped to 
take care of even the heaviest sort of repairs 
to its locomotives or logging equipment. Re- 
cently one of its locomotives was badly damaged 
in a run-away logging train wreck and the en- 
gine was rebuilt in the company’s shop. The 
company has five rod engines and one of the 
Shay type. 

The company prides itself on the research 
work done by its competent machinists who 
constantly study to adapt, or improve, the log- 
ging or milling machinery. As a result many 
machines have been made more efficient in the 
particular work required of them. 


To Stimulate Tie Production 


ALBUQUERQUE, N. M., Jan. 6.—The project- 
ed construction of 535 miles of new railroad 
lines by the Atchison, Topeka & Santa Fe Rail- 
way in western Texas and northeast New 
Mexico, with use, including switches and dou- 
ble-tracking, of approximately two million ties, 
in addition to the usual quantity required for 
renewals, presages a busy year for the com- 
pany’s Albuquerque treating plant and a 
stimulus to tie production in the Southwest. 
These lines are: From Las Animas, Colo., to 
Amarillo, Tex., 220 miles; Spearman, Tex., 
to connect with the Las Animas Amarillo line, 
50 miles; from Felt, Cimarron County, Okla- 
homa, to Colmor, N. M., 110 miles; from Al- 
pine, Tex., to Presidio, on the Rio Grande, 73 
miles; from San Angelo to Sonoro, 64 miles; 
from Lane City to Thompsons, Tex., 18 miles. 

Equally as important will be the demand 
for lumber created by the building activity in 
the towns along the new lines, and the farm- 
ing, fruit growing, and oil development. This 


increased market for lumber will be supple- 
mented by the development in the middle Rio 


Grande conservancy district, and doubtless is 
a factor in influencing the White Pine Lum- 
ber Co. to resume operations of its Bernalillo 
(N. M.) mills; and the Lutcher & Moore 
Lumber Co. to construct new plants and rail- 
road connections to develop the Fort Defiance 
plateau timber tract. 


1929 Cut of Tacoma Mills Larger 


Tacoma, WasuH., Jan. 4.—In spite of the ex- 
tensive curtailment of the last year Tacoma 
lumber mills cut approximately 40,000,000 feet 
more lumber during 1929 than they did during 
1928 according to estimates made by the prin- 
cipal manufacturers. The increase is accounted 
for by the addition of several new units in the 
larger plants and by the resumption of full time 
operations by some mills which were down for 
a large part of the year in 1928. 

The comparative cut of the local mills for 
1929 and 1928 is given below. Only the mills 
in the city limits are included in the tabulation 
which omits the large number of mills outside 
the city but tributary to Tacoma. 





Mill 1929 1928 
City Lumber Co........ 14,000,000 15,000,000 
Clear Fir Lumber Co.. 38,000,000 35,000,000 
Defiance Lumber Co... 75,000,000 75,000,000 
Dickman Lumber Co... 47,000,000 48,000,000 
Ernest Dolge (Inc.)... 22,000,000 24,000,000 
East Side Lumber Co... 18,000,000 19,000,000 
Henry Mill & Tbr. Co. 32,000,000 25,500,000 
Mountain Lumber Co.. 24,000,000 22,000,000 
North End Lumber Co. 12,000,000 15,000,000 
Puget Sound Lbr. Co. 43,000,000 55,000,000 
Peterman Manufac. Co. 25,000,000 25,000,000 
Ship Lumber Mill Co.. 13,000,000 14,000,000 
St. P. & Tacoma L. Co..200,000,000 185,000,000 
Tacoma Harbor Lbr. Co. 45,000,006 48,000,000 
Tidewater Mill Co..... 50,000,000 23,000,000 
Western Fir Lbr. Co.. 20,000,000 20,500,000 
Wheeler, Osgood Co. 

os | 51,000,000 55,000,000 
Miscellaneous opera- 

Btw eine veweaee 50,000,000 35,000,000 

NE ad ad aGhewke ane 779,000,000 739,000,000 


A somewhat similar condition obtained in 
the local door industry, the estimated output of 
the local plants for the year being 3,500,000 
doors, approximately the same as in 1928. The 
Wheeler, Osgood Co., the largest plant of its 
kind in the world, manufactured 1,330,000 
doors during the year, a curtailment of 20 
percent from the 1928 figures but the addition 
of some new units in other plants about made 
up the difference. 

No figures for the year’s operations by the 
shingle mills have been received as yet but the 
shingle output undoubtedly fell off locally. 
The wood pulp industry began production on 
a large scale during the year and is already 
an important factor in Tacoma’s industrial life. 
It is estimated that more than 90,000 tons of 
wood pulp were shipped from the local mills 
by water alone. 

Manufacturers of other wood products re- 
ported fair business during the year but a 
lessened volume of orders. 


Definite Date for Inspections 


SEATTLE, WASH., Jan. 4.—As a result of ac- 
tion taken by the grading rules committee of 
the West Coast Lumbermen’s Association at a 
recent meeting in Portland, after March 1 in- 
spection and re-inspection by the association 
will be done only on grading rules No. 9. 
These rules have been in effect since July 1, 
1929, and all concerned have been sufficiently 
notified by circulars, distribution of grading 
rules and otherwise to permit proper adjust- 
ment of purchases and stocks to the new rules. 

Retailers, wholesalers, railroads and car 
building companies, and other interested groups, 
including producers and consumers who as- 
sisted in formulating the No. 9 grading rules, 
again have co-operated in accepting the new 
rules as meeting all of their requirements. 
Hence the committee thought that a definite 
date for closing inspections and re-inspections 
by the association should be set. 


Operations Off Normal 


SEATTLE, Wasu., Jan. 4.—An analysis of 
plans of more than 180 mills which have sup- 
plied operating statements to the West Coagt 
Lumbermen’s Association for January and 
February reveals that the total production of the 
majority of the mills will be 55 percent of nor. 
mal for January and about 78 percent of normal 
for February. Sixteen mills were unable to give 
definite information on January operation, some 
declaring their operation depended upon mar- 
ket conditions while others asserted that they 
expected to run one shift, part of the month, 
or about 60 percent of normal. 

One hundred and seventeen mills gave a defi- 
nite percentage in stating their January opera- 
tion plans and 116 were equally definite for 
February. Thirteen mills could give no def- 
nite information on February plans; one will 
operate if the market warrants, and one com- 
pany with three mills expects to operate one 
shift at two mills and two shifts at the third. 

Forty-four mills reported they would be 
down all of January and thirty-three reported 
likewise for February. From these figures it 
is apparent that approximately one-fourth of 
the industry will be down this month. The 
analysis also shows that February operation 
will depend greatly upon improved market 
conditions. 


Increases Flooring Production 


HERMANSVILLE, MicH., Jan. 6.—The Wiscon- 
sin Land & Lumber Co., through its division 
of publicity and service, recently sent out an 
announcement to the trade, advising that after 
months of consistent effort and the employ- 
ment of expert efficiency and mechanical engi- 
neers, its production of IXL flooring has been 
brought up to 15,000,000 feet annually, which 
will permit of excellent shipping possibilities 
to serve the increased demand for. this popular 
product. ; 

The company plans to carry a larger ware- 
house reserve so as to be in position always to 
care promptly for all normal demands. In this 
connection, W. B. Earle, in charge of the pub- 
licity and service division, said: 

The enlarged demand for IXL flooring is 
material evidence of a more general public 
appreciation of the greater feature refine- 
ments of this specially physically refined 
product and its ultra excellence. The eight 
machine duplex milling process renders this 
unquestionably the most economical of all 
wood floors, as well as the best. 


% 


Mr. Earle, as well as every member of the 
organization, is enthusiastic over this product, 
of which he says: “IXL flooring has more 
merchandising points of merit than any other 
flooring produced.” 


May Withdraw Forestry Lands 


DututH, MINN., Jan. 6.—The application by 
the Weyerhaeuser lumber interests for crea- 
tion of an auxiliary forest of 172,418 acres of 
cut-over land, filed with the St. Louis County 
board of commissioners June 15, will be with- 
drawn May 1 unless favorable action is taken, 
according to a notice filed today with Walter 
H. Borgen, county auditor. 

Officials of the company declared they can 
no longer carry these lands on the present tax 
basis and they must know what action the 
county board contemplates in order to plan 
expansion of the woodworking plants at 
Cloquet. 

Building of increased plant facilities in the 
woodworking industry will depend on the as- 
surance of an adequate supply of raw material, 
according to the notice. : 

Granting of the application would result in 
payment of some $100,000 in taxes, covering 
1928, 1929, and 1930, as well as an investment 
of $1,150,000 for taxes and fire protection dur- 
ing the next 25 years, the notice sets forth. 

The county commissioners also were advised 
by the company that an additional 100,000 acres 
of cut-over land in St. Louis County are being 
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«tlle 
relinquished, as forestry development is con- 
sidered impossible under present conditions. 

~ The county board has had the petition under 
consideration since last June and held several 
hearings, at which time opposition was voiced. 
The board is to report its findings to the State 
forestry commission, which will give a final 
ruling. 

The forestry amendment act provides for a 
tax of 5 cents an acre on auxiliary forest land, 
and an additional fire tax of 3 cents an acre, 
while the present tax on the land sought to be 
created into the auxiliary forest is approx- 
imately 30 cents an acre. 


Shipments to Equal 1929 Level 


Agricultural and industrial activity in the 
midwest in the coming three months will show 
but little change from the level reached in the 
first quarter of 1929, according to the business 
forecasts made last Thursday at the sixth an- 
nual meeting of the Midwest Shippers’ Ad- 
visory Board, held in Chicago. The territory 
included in these forecasts covers Illinois, Iowa 
and Wisconsin, western Indiana and northern 
Michigan. 

In this territory in the first quarter of 1929, 
1,220,164 freight cars were loaded with the 
twenty-nine principal agricultural and indus- 
trial products covered by the board’s report. 
The corresponding traffic in the first three 
months of this year was estimated at 1,213,043 


Will Sell Oak Flooring 


Pine Biurr, Ark., Jan. 6—W. H. Brooks, 
who has been connected with the Stout Lum- 
ber Co. for 18 years, for the last eight years 
as sales manager, on Jan. 15 will sever his 
connection with that concern to take a position 
in the sales department of the Arkansas Oak 
Flooring Co., of this city. Mr. Brooks, through 
his long experience, is particularly well quali- 
fied for the position he will assume. He is a 
past president of the West Side Hardwood 
Club and is now a member of one of the im- 
portant committees of that organization, and is 
one of the most popular lumbermen in this 
section. 

For several years the sales offices of the 
Stout Lumber Co. have been in Little Rock, 
but they are now being transferred to Bearden, 
Ark., where the mill is located, and the sales 
will be handled by J. J. Dilling, superintend- 
ent of operations at Bearden. 


Holds Annual Sales Convention 


CINCINNATI, OnI0, Jan. 6—The annual sales 
convention of the J. A. Fay & Egan Co., of 
this city, recently held here, was one of the 
most elaborate affairs of the kind in the history 
of the organization. W. T. Haggard, general 
sales manager, was in personal charge of the 
arrangements and presided at the formal din- 
ner with which the meeting officially opened. 














being optimistic and offering considerable en- 


couragement. Among those making statements 
were: George S. Prestridge, vice president of 
the Frost Lumber Industries (Inc.), who is 
also president of the Shreveport Lumbermen’s 
Club; W. A. Anderson, past president of the 
Shreveport Lumbermen’s Club, who is head of 
the Shreveport Lumber Co.; A. J. Peavy, for- 
mer president of the Southern Pine Associa- 
tion, who is head of the Peavy-Byrnes Lumber 
Co. and several other lumber companies; Ran- 
dle T. Moore, banker and vice president of 
the Peavy lumber organizations; and B. Hud- 
son Bolinger, past president of the Shreveport 
Lumbermen’s club, and a member of the S. H. 
Bolinger Lumber Co. 


Fourth Rate Reduction in Effect 


Another reduction in long distance telephone 
rates of the American Telephone & Telegraph 
Co. became effective Jan. 1. It is estimated 
that the new schedules will result in an an- 
nual saving to the public of more than 
$5,000,000. 

Approximately 45,000,000 calls a year, the 
majority of them interstate, will be affected by 
the change in rates. Most station-to-station 
daytime calls between points 60 to 300 miles 
apart will be lower. The overtime rates on 
person-to-person messages of more than ten 
chargeable minutes are reduced and the report 
charges on practically all calls tween 100 





SALES FORCE OF THE J. A. FAY & EGAN CO., IN ANNUAL CONVENTION AT PLANT IN CINCINNATI, OHIO 


cars, or a reduction of six-tenths of one per- 
cent, 

An increased movement of products was an- 
ticipated in a number of lines as compared 
with the activity a year ago, this predicted 
increase amounting to one percent in the move- 
ment of grain; 2 percent for poultry and dairy 
products; 3 percent for canned goods; 5 per- 
cent for machinery and boilers, and for agri- 
cultural implements; approximately 7 percent 
for brick and clay products; 12 percent for 
hay, straw and alfalfa; 15 percent for petro- 
leum and its products; 28 percent for fertiliz- 
ers; 30 percent for cement, and 33 percent for 
potatoes. 

A level of business activity approximately 
the same as that existing a year ago was an- 
ticipated in the movement of flour and meal, 
coal and coke, ore and concentrates, salt, sugar, 
syrup and molasses, paper, paperboard and pre- 
pared roofing, and chemicals and explosives. 

Decreases as compared with the volume of 
movement a year ago were reported in seven 
lines. These decreases amounted to 2 percent 
in the case of livestock; 3 percent: for lumber 
and forest products; 5 percent for iron and 
steel; 7 percent for fresh vegetables; 15 per- 
cent for fresh fruits, and for gravel, sand and 
stone, and 35 percent for lime and plaster. 


Sales representatives from all parts of the 
United States were called in to participate in 
the three-day meeting, the primary purpose of 
which was to instruct the sales force in the 
design and construction of the many new ma- 
chines which the company is placing on the 
market at frequent intervals. Mr. Haggard is 
a strong believer in the importance of having 
practical, well trained men as sales represent- 
atives. 

This company is celebrating this year its one 
hundredth anniversary, and Raymond W. 
Egan, president, reports that prospects indi- 
cate that it will be a banner year. Increased 
sales quotas will be set up for all represent- 
atives. 

This interesting and instructive sales con- 
vention closed with a farewell stag party. 


Statements Are Optimistic 


SuHREVEPORT, LA., Jan. 6.—Several represent- 
ative members of the local lumber fraternity 
gave statements for publication with the ad- 
vent of the New Year, in which they reviewed 
the industrial and other conditions of the old 
year and made predictions as to the New 
Year’s activities, the statements, in general, 


and 2,200 miles have been cut substantially. 
This is the fourth reduction in long distance 
rates that the American Telephone & Tele- 
graph Co. and its associated ocmpanies have 
made in less than three and a half years. It 
is in accordance with the system’s policy of 
furnishing service at the least cost consistent 
with financial safety. The last previous re- 
duction went into effect Feb. 1, 1929, producing 
a saving to telephone users of about $5,000,000 
annually, E 
The rapid increase in the use of toll service 
which characterized 1928 continued during 
1929. Improvement of equipment and operat- 
ing methods have resulted in a material speed- 
ing up of service so that at present about 95 
percent of all toll and long distance calls are 
handled while the calling party remains at the 
telephone, as compared with 90 percent at the 
beginning of 1928 and 70 percent in 1925. 


MoRE THAN 25,000,000 trees were planted in 
New York State in 1929, an increase of 3,000,- 
000 over the previous year, in the State’s en- 
larged reforestation program, according to a 
report just issued by the State conservation 
commission. The specific number of trees 
planted in 1929 is 25,305,000. 
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National Production, Shipments and Orders 


Jan. 6.—Following is the National Lumber Manu facturers’ 


WasHINGiION, D. C.,, 


———— 


Association report for the week ended Dec. 28, 1929, and for 


thirty-three weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison with Statistics 
of identical mills for the corresponding periods of 1928: 








ONE WEEK No. of Percent Percent Percent 
Softwoods: Mills Production of 1928 Shipments of 1928 Orders of 1928 
Southern Pine Association............++ 141 26,879,000 61 30,198,000 78 36,330,000 89 
West Coast Lumbermen’s Association. el ae a 102 55,277,000 112 60,749,000 83 58,885,000 77 
Western Pine Manufacturers’ Association..... 57 20,889,000 79 22,441,000 74 26,887,000 79 
California White & Sugar Pine Mfrs.’ Assn.*.. 
Northern Pine Manufacturers’ Association.. 9 1,129,000 39 3,424,000 79 1,914,000 31 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 3,343,000 95 1,192,000 61 895,000 7 
North Carolina Pine Association..........0.. 45 3,267,000 83 2,009,000 64 2, th 000 40 
California Redwood Association...........+++ . 15 3,910,000 172 4,117,000 118 4,125,000 97 
Total softwoods........ eee awesaeseweds eose 394 114,694,000 87 124,130,000 80 131,179,000 78 
Hardwoods: 
Hardwood Manufacturers’ Institute. poses - 139 20,996,000 94 18,205,000 78 20,348,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 4,536,000 89 2,605,000 69 2,545,000 84 
i 7 ete ca chen eee ees bouwe’ 164 25,532,000 93 20,810,000 77 22,893,000 80 
2 ee area 533 140,226,000 Ba 144,940,000 80 154,072,000 78 
THIRTY-THREE WEEKS 
Softwoods: 
Southern Pine Association............ee..e+- 4,452 1,936,893,000 91 1,870,189,000 84 1,814,832,000 83 
West Coast Lumbermen’s Association......... 3,223 3,502,941,000 98 3,378,531,000 92 3,233,665,000 88 
Western Pine Manufacturers’ Association..... 1,330 aes 880,000 103 1,023,359,000 86 978,943,000 90 
California White & Sugar Pine Mfrs. Assn.{. 831 ,053,889,000 98 819,840,000 87 795,426,000 88 
Northern Pine Manufacturers’ Association... 297 att 042,000 80 271,003,000 85 224,129,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn... 1,007 135,379,000 88 112,622,000 82 89,947,000 78 
North Carolina Pine Association............ 1,428 210,475,000 91 200,692,000 88 184,349,000 85 
California Redwood Association.............. 459 249,630,000 112 245,231,000 111 239.134, 000 109 
Pe SO ciccavenseseaneneeenesaxas 13,027 8,539,129,000 97 7,921,467, 000 89 7,560,324,000 87 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 6,020 1,211,579,000 107 1,128,372,000 97 1,126,891,000 95 
Northern Hemlock & Hardwood Mfrs.’ Assn... 1,007 199, 523, 000 107 195,214,000 88 173,657,000 79 
Total hardwoods.......... ceo CROdRES HO REOOER 7,027 1,411,102,000 107 1,323,586,000 96 1,300,548,000 93 
Cs ccc rareskeetateteovennenandes 19,04 9,950,231,000 98 9,245,053,000 90 8,860,872,000 88 
*No report. +32 weeks. 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Jan. 


gross stocks on hand, Dec 


Association— 
Southern Pine Association 
West Coast Lumbermen’s 
Western Pine Manufacturers’ Association..... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute........... 


Association......... 


6.—Following is a statement of five associations of the footage of 
. 28, and the percentage relationship of the unfilled orders to stocks: 


Orders of 


No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
119 800,272,000 167,349,000 21 
137 1,323. 654,000 $42,680,000 33 
72 1,166 6: 22, 000 118,378,000 10 
9 317,987,000 32,109,000 10 
160 945, B18, 000 229,756,000 24 





Southern Pine Barometer 


New OrLEANS, 
ended Dec. 28, Saturday, 
capacity of 18134 units (a unit representing 
an average monthly output of 1,500,000 to 
2,000,000 feet between Nov. 1, 1925, and Oct. 


6.—For the week 
151 mills of total 


Jan. 


31, 1928), report as follows to the Southern 
Pine Association : 
Percent Percent 
3-year Actual 
Production— Carst Feet Ave. Prod. heeney 
Aver. 3 yrs.... 76,912,768 
Actual ....... 28, 106,079 36.5 54 
Shipments* x 490 31,290,000 40.68 111. 33 
Orders— 
teceived* .1,804 37,884,000 49.26 134.79 
On hand end 
weekt .9,315 195,615,000 


*Orders were 121.07 percent of shipments. 


tCarload basis is 21,000 feet. 
tOrders on hand at above 151 mills showed 


an increase of 3.49 percent, or 6,594,000 feet, 
during the week. 


North Carolina Pine 


NorFrotk, Va., Jan. 6—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-two mills for the week ended Dec. 28: 


Per 
Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output atanaans ments 

Average*® ..18,630,000 

Actual 8,953,000 48 ne 
Shipments 8,040,000 43 90 a 
OrGereas cocce 6,474,000 35 72 81 
Unfilled 

orders . 69,995,000 


tAs compared with preceding week there is 
a decrease in orders of 16 percent, the same 
number of mills reported. 


*“Average” is of production for the 


last 
three years. 


| West Coast Analysis 


Seatt_e, Wasu., Jan. 4.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended Dec. 21: 








j Washington British 

} and Oregon Columbia 
| 95 Mills 18 Mills 
| Orders on hand first of 

week— 

| eee 72,535,107 2,217,940 
Atlantic Coast.....138,331,280 21,047,295 
Miscellaneous 7,568,324 6,330,000 
' 

| 


Bere 218,434,711 
Orders received— 


California 


29,595,235 


21,596,497 125,000 








Atlantic Coast..... 34,714, 807 6,045,767 
| Miscellaneous ..... 8 eee 
eee 56,497,829 6,170,767 

Cancellations— 

California ....... 811,771 61,000 

Atlantio Coast..... 567,662 16,000 

DEE .ccce C2eeReRe “oe gE 

TWOGRE oc cdias 1,379,433 77,000 
Shipments— 
California 14,541,782 556,000 


Atlantic Coast..... 25,835,771 2,975,617 














Miscellaneous ..... 1,448,994 665,000 
0 41,826,547 4,196,617 
Orders on hand end of 
week— 
Califormia ........ 78,778,051 1,725,940 
Atlantic Coast..... 146,642,654 24,101,445 
Miscellaneous ..... 6,305,855 5,665,000 
Total . 231,726,560 31,492,385 
| Total domestic cargo— 
| Orders on hand first of 
CO ache aa ee cw ies 248,029,946 
Orders received .......... 62,668,596 
| ee 1,456,433 
PED on ve unecadeows 46,023,164 
Unfilled end of week...... 263,218,945 





West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


SEATTLE, WASH., 


Jan. 8.—The West Coast 
Lumbermen’s 


Association reports that 212 
mills—all those giving production, ‘shipments 
and orders—during the week ended Jan. 4 gave 
these figures: 


Production 116,21 5,000 
oe 136,115,000 17.124, over production 
Orders .128,930,000 10.96 over production 


A group of 297 mills, whose production re- 
ports of 1930 to date are complete, reported 
as follows: 

Average weekly operating capacity. 


Average weekly cut for one week— 
i929 


292,420,000 


id aiie'in a orbs nile ah Banca at a een 202,270,000 
iY a ral aa i ag A 132,440,000 
Actual cut week ended Jan. 4...... 132,440,000 


A group of 212 mills, whose production for 
the week ended Jan. 4 was 116,215,000 feet, re- 
ported distribution as follows: 


Unfilled 
Shipments Orders Orders 
ae 39,401,000 44,182,000 163,536,000 
Domestic 
cargo 56,881,000 51,539,000 282,571,000 
Export 28,453,000 21,830,000 149,418,000 
Local 11,379,000 11, 379,000 , 





136,114,000 128,930,000 595,525,000 
A group of 185 mills, whose reports of pro- 
duction, shipments and orders are complete for 


1929 and 1930 to date, reported as follows: 


Week Average Average 
ended Jan. first first 
4, 1930 week, 1930 week, 1929 


Production .1 
oe od 
Orders a 


v 
12,333,000 112, 
4,450,000 134,4 
1,864,000 122, 


333,000 115,729,000 
50,000 125,815,000 
864,000 134,861,000 


9 





New Kiln Controller Equipment 


De Funtak Sprincs, Fta., Jan. 6—The W. 
B. Harbeson Lumber Co., at this place, and 
its affiliated concern, the West Florida Lum- 
ber Co., Carrabelle, have inaugurated the new 
year’s improvement plan by installing on their 
dry kilns automatic temperature and humidity 
recorder-controllers. Each battery of kilns 
consists of five rooms of the Moore moist-air 
system and the new controller equipment is 
being installed by the Moore Dry Kiln Co., of 
Jacksonville, Fla., with branch at North Port- 
land, Ore. 
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California Pine Statistics 


San Francisco, Cautr., Jan, 4.—The fol- 
lowing is a summary of November production 
and shipments, and Dec. 1 inventories and un- 
filled orders as prepared by the California 
White & Sugar Pine Manufacturers’ Associa- 
— November Reports for 25 Mills 


Production 
90,474,083 


Shipments 


Calif. white ee 59,415,060 





Sugar pine............ 10,721,750 3,946,227 
ne ih « 9 ear 4,231/281 1,989,835 
Total pines.......... 105,427,114 65,351,122 
SE Biciceuevanss<e: 8,584,380 3,533,835 
Red (Douglas) fir..... 3104589 1,748,279 


All other woods....... 1,269,012 2,176,728 





Tinsegremated ....ccccccccccccsces 5,649,470 
Total other woods... 12,957,981 13,108,312 
Grand totals......... 118,385,095 78,459,434 

Dec. 1 Inventories and Unfilled Orders 
Unfilled 
Inventories Orders 

No. 2 shop and better— 

Calif. white pine....148,827,571 18,427,202 
i OE i. ok 40 ods 79,952,939 7,188,600 
No. 3 shop, mixed pine. 29,181,023 10,995,081 








Total uppers ........ 257,961,533 36,610,883 
Commons*—~ 
California white and 
sugar pine.........365,601,128 143,496,524 
All other woods ....85,140,026 27,872,903 
Total lowers ........ 450,741,154 171,369,427 
Grand totals......... 708,702,687 207,980,310 
Box shook and cut stock 20,007,136 25,578,071 


*Includes pine box lumber. 
Comparative Reports on 24 Operations 


The following comparative statistics from 24 
operations for November, 1928, and November, 
1929, represent 64 percent of the total pine 
industry : 

Percent 
1928 1929 Decrease 
Nov. Production— 
Pine only...... 101,439,763 
All species in- 
cluding pine..119,543,723 
Nov. Shipments— 


104,156,239 0.3 
117,114,220 2.1 


Pine only...... $4,999,948 64,873,677 23.7 
All species in- 
cluding pine..106,113,791 77,981,989 26.6 


Inventories Dec. 1— 


No. 3 shop and 

better .......192,834,152 254,173,503 *31.8 
All species and 

ee 622,614,767 698,759,251 *12.2 


Unfilled Orders Dec. 1— 
No. 3 shop and 


better . ..- 38,204,068 36,150,483 5.4 
All species and 

SYRGOS «2.06 202,193,972 205,019,910 *1.3 
*Increase. 





Western Pine Summary 


PorTLAND, ORE., Jan. 8—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended Jan. 4: 


Total number of mills reporting, 71: 


Actual production for week...... 17,431,000 
RR ae 15,903,000 
TOON BOONTON oaks ck ciicceocss 25,185,000 
Report for 54 mills: 

Operating capacity .............. 42,421,000 
Average for 3 previous years.... 21,286,000 
Actual production for week....... 16,892,000 
Report for 69 mills: 

Average production ............. 22,998,000 


Unfilled orders 118,950,000 


Stocks on hand Jan. 4.........0.- 1,132,330,000 
Identical mills reporting, 54: 
Production— 

Operating capacity ...........-. 42,421,000 


Average for 3 previous years... 21,286,000 


Week ended Week ended 
Jan. 4, 1930 Jan. 5, 1929 


Actual prod. for week. .16,892,000 18,108,000 
POSTE 15,570,000 23,641,000 
Orders received ......... 24,852,000 26,373,000 
Identical mills reporting, 35: 

Production— 
Average for 3 previous years... 19,473,000 


Week ended Week ended 
Jan. 4,1930 Jan. 5, 1929 
Unfilled orders ....... 110,994,000 108,758,000 
Gross stocks on hand. .935,841,000 837,384,000 


California Redwood 


reports of 15 mills to the California Redwood 
Association for the week ended Dec. 28: 








: Redwood ‘White- 

Percent of wood 

Feet production Feet 
Production ..... 3,910,000 100 1,138,000 
Shipments ...... 4,117,000 106 786,000 

Orders— 

Received ..... 4,125,000 106 687,000 
On hand ..... 32,963,000 ieee 3,615,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ..... 1,751,000 1,126,000 
Southern California* ..... 726,000 794,000 
CO, Ae ae 15,000 29,000 
NE? iss boa cesawae son 1,165,000 1,432,000 
PURGE Avie osk ns ereeakews oo 460,000 744,000 

4,117,000 4,125,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


{ 


San Francisco, Cauir., Jan. 4—The fol- | 
lowing information is summarized from the | 





Hemlock and Hardwood 


OsHKosH, Wis., Jan. 6—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Dec. 28: 


Percent 

of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 69 units*..19,453,000 210,000 100 
Actual production... 3,684,000 40,000 19 
BRISMORIBY ..ccccess 1,694,000 18,000 8 
Orders received?..... 1,035,000 11,000 5 
Orders on hand..... 41,164,000 597,000 rie 
Hemlock— 


Capacity, 92 units*..19,453,000 210,000 100 


Actual production... 3,684,000 40,000 19 
Shipments; ......... 1,694,000 18,000 8 
Orders receivedt.... 1,035,000 11,000 5 
Orders on hand.....,.12,004,000 130,000 P 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 


tLumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments, 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Jan. 7.—Production 
of northern pine, by both member and non- 
member mills of the Northern Pine Manufac- 
turers’ Association, decreased 76,751,500 feet, 
or 15 percent, in 1929 as compared with the 
production in 1928, according to a report just 
issued by the association. Shipments decreased 
32,545,700 feet, or 7 percent. A table of com- 


READING, Pa., Jan. 6—A new kind of home- 
owning, home-building campaign, having its in- 
ception in this city, has been gathering momen- 
tum and enthusiastic supporters and will be pre- 
sented to the public at large at the coming Forest 
Conservation and Tree Show to be held at the 
Berkshire Hotel in Reading during the week of 
Feb. 17-22. The movement is fathered by Solan 
L. Parkes, nationally known as an active worker 
in the interest of forest planting, forest con- 
servation and fire prevention, who is in charge 
of arrangements for the show. Mr. Parkes says 
that the forthcoming forest show is to be the 
crowning effort of his long years of educa- 
tional work along these lines and the proposed 
new campaign will have far reaching results. 

At first glance it would seem that there is lit- 
tle connection between the subjects of forest 
conservation and planting and home building, 
but when developed in the graphic manner for 
which Mr. Parkes is noted it will be seen that 
they tie in closely. The new idea is briefly 
this: City homes on acre plots on country 
highways. 

The city dweller, as soon as he gets money 
enough, moves to the country and builds a 
house on the highway. The trend has been 
noted in every community. The paved road 
and the automobile have made country life 
possible for the man whose business is in the 
city. But, Mr. Parkes points out, the tendency 
too often is to build large houses on small 
city-size lots, and this is a mistake. To get 
the ‘benefits for which he moves to the country, 
the home builder must have room to grow 
trees, shrubs, flowers and vegetables; to work, 
to play in the out-of-doors, and to enjoy quiet, 
fresh air and the sense of ownership. Health- 
fulness, comfort and beauty all demand plenty 
of space around the home, combining city com- 
forts with country benefits. Realtors of Berks 
County have taken up the idea enthusiastically 
and the Berks County Lumbermen’s Association 
also has interested itself in the drive for acre- 
plots for city homes along the highways. The 
plan is spreading, and if properly presented, as 
tt will be at the coming show, the probabilities 
are that it will become nation-wide, since real- 
tors and builders can not help but see its ad- 





vatitages to them, and the home-building public 








parative figures for the last five years, includ- 
ing 1929, follows: 
Shipments 
Above (a) 
or Below (b) 


Production Shipments Production 
Year Feet Feet Feet 
1925 ..565,255,200 548,900,800 16,354,400(b) 
1926 . .485,744,200 537,062,700 51,317,500(a) 
1927 . .485,438,800 451,719,700 33,719,100(b) 
1928 ..495,821,700 492,614,200 3,207,500(b) 
1929 .419,070,200 460,068,500 40,998,300(a) 


City Homes on Acre Plots 


should be quick to appreciate the charms of a 
community of acre-plot homes. 

“The last advantages of city life have dis- 
appeared,” Mr. Parkes says. “A man stopped 
me on the street the other day and pointed out 
a new angle of the plan. Less working hours 
per day and less working days per week are 
bound to come, he said, and the working man 
and business man will have more leisure. Will 
he occupy that leisure profitable or disastrously 
to himself and others? The city-home-on-acre- 
plot campaign will answer that question. There 
will be plenty of healthful and pleasurable oc- 
cupation for the family which owns such a 
home.” 

Mr. Parkes has always been a booster for 
homes of wood. “The lumber house is the 
healthful house,” he says, “and my plan in- 
cludes and emphasizes the four-side open house, 
that is, the house with windows on all sides, 
preferably built of wood.” 

Exhibits at the show will include seedlings 
from all over the United States, pictures, films 
and models showing forest conditions in all 


parts. As the forest show will be held for the 
benefit of all the people, the slogan: “Be 
forest-minded: become naturized,” has been 


adopted, and the co-operation of all the schools 
and motion picture houses has been gained. A 
battery of speakers has been organized for 
the noonday luncheon clubs and during the 
show men of prominence will address the 
visitors. 


Studies Handle Stock Seasoning 


Antico, Wis., Jan. 6—James Worden, jr., 
at the Worden Co. plant in this city is find- 
ing that the course which he took in forestry 
is paying valuable dividends. He has worked 
out a number of formulas for kiln drying oper- 
ations which have been found to be of great 
practical value, and largely through his efforts 
the company’s main product of railroad ties has 
been supplemented with a line of broom han- 
dles which are made from trimmings off. the 
tie stock. The handle stock production gave 
rise to drying problems which were consider- 
ably different from those encountered in the 
company’s other operations. 
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Hardwood 


Demand Improves; Prices Firm 

MemMPHiIs, TENN., Jan. 6.—A slightly better 
demand has been noted for southern hard- 
woods, coming principally from automobile 
and furniture plants. Some new business has 
been offered and accepted, as prices have 
changed but little, and are on the same level 
as they were sixty days ago. Some low prices 
are being quoted, but most manufacturers 
have held to levels of the later part of 1929, 
and orders are being received at these prices. 
Some automobile body plants are entering the 
market again. Those. that had an ample sup- 
ply contracted for are ordering cars shipped 
to them. Some sizable new orders were also 
placed last week. A few furniture manufac- 
turers have come into the market again, al- 
though not for large amounts, as they are 
waiting to see just what happens at the fur- 
niture shows. The radio cabinet manwfactur- 
ers are beginning to look for hardwoods, and 
a few orders have been received from them, 
but the majority are holding off. The export 
market continues good. Even during the holi- 
day season, some nice orders were placed, and 
a number of English buyers are in southern 
hardwood territory, visiting mills and placing 
some orders. Export shipments are exception- 
ally good, and recent bookings indicate that 
they will continue heavy throughout the first 
few months of the new year. 

Production of hardwoods has been consider- 
ably reduced. Many mills have been down for 
several weeks, and many will remain inactive 
for some time. Weather has not been fa- 
vorable for logging, and many mills are being 
forced to close. 


Demand Steadily Improving 


WarrREN, ARK., Jan. 6.—Continued gradual 
improvement is noted in the hardwood market. 
Bookings have been better recently than at any 
time in the last two months and the outlook is 
rather assuring. The large mills are taking 
on some additional stocks. Some inquiries are 
out for both straight and mixed cars of hard- 
wood trim, and for the usual mixed and 
straight car orders running heavy to hardwood 
flooring. A fair demand is looked for from 
the automobile industry. Furniture manufac- 
turers are more actively in the market than for 
some time. Several sizable orders have been 
placed by the railroads, largely through whole- 
salers, for oak and gum ties, and fair quanti- 
ties of switch ties, crossing plank etc. Some 
orders have been placed with the larger mills 
for special items of car material. Small oper- 
ators are still having a hard go of it, as de- 
mand for their product is slow, and weather 
is unfavorable for logging. 


Soft Weather Hinders Logging 


Wausau, Wis., Jan. 6—There has been a 
very noticeable increase in the volume of or- 
ders and inquiries received at practically all 
points in the upper Wisconsin River valley. 
Wholesale yards report that factories are buy- 
ing now for their usual seasonal requirements, 
and the wholesalers are buying for early 
spring delivery. Prices are staple, although 
there has been a slight weakening in ash and 
some other woods. Select and better grades 
of birch are moving well. “Both hard and 
rock maple are in a very fair statistical posi- 
tion,” it was stated at the yards of the Brooks 
& Ross Lumber Co., in Schofield. Very little 
old stock in these woods is on hand at present. 
Basswood, for use in the cheese box trade and 
in crating, is selling well, and, as is the case 
in several other hardwood items, dry stocks 
are low. 

Logging operations have not been progressing 
as satisfactorily as could be hoped for, owing 


es, 


Demand Shows Gains 


to continued soft weather having slowed up 
hauling. Such weather has been general in 
upper Wisconsin and Michigan, and continued 
cold weather throughout the rest of the win- 
ter is necessary to insure the log output that 
had been planned for. In several localities, 
heavy automobile trucks are being utilized in 
logging operations, this winter for the first 
time, with very satisfactory results, yet freez- 
ing weather is necessary to maintain roads in 
good condition. 


Wood Consumers Are Busier 


LoulIsviLLe, Ky., Jan. 6—The hardwood mar- 
ket remains in the doldrums. The automobile 
woodwork plants are cutting up more mate- 
rial, which méans that their large stocks are 
being reduced. So far their activity has not 
been sufficient to result in the placement of 
new orders. It is held in some quarters that 
there may not be much demand for auto woods 
until late February. Some hardwood houses 
have old orders in hand, placed months ago, 
on which shipments were held up by the buy- 
ers. It is claimed that outlook is good for sales 
to the furniture trade. The outlook is rather 
cloudy just now as to flooring, interior trim 
etc., although a fair amount of large building 
projects are reported in sight. 

Prices at Louisville are as follows for inch 
stock: Poplar, FAS southern, $85@90; Ap- 
palachian, $95; saps and selects, $60 to 68; No. 
1, $47@54; No. 2 A, $36@40; No. 2 B, $24@ 
27. Walnut, FAS, $240@250; selects, $165@ 
170; No. 1, $92@95; No. 2, $40. Plain sap 
gum, FAS, $58; No. 1, $42@44; quartered sap, 
FAS, $62; No. 1, $45@48. Plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 
$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red oak, 
$68, $50 and $40; white, $88, $52 and $42. 
Appalachian plain red oak, 85 and $55; plain 
white, $96 and $58; quartered white, $135 and 
$75: quartered red, $110 and $60, 

The Mengel Co., of which the Mengel Body 
Co. is a subsidiary, is enlarging its crews at 
the 12th street body plant, and has again started 
operations at its Fourth street plant, which was 
down for several weeks. Industrial operations 
are taking on men more freely, after the late 
November and December layoffs. Producers of 
tobacco hogsheads, generally made in country 
planing mills, have been busier than for some 
years, due to a much larger tobacco crop than 
normal. 

The Cedar Lumber & Supply Co., manu fac- 
turer of cedar lumber and specialties, Louis- 
ville, has taken out permits for additional shed 
or storage space at 800 South 26th Street. 

The Ohess & Wymond Co., Louisville, was 
refunded over $10,000 for overpaid Federal 
taxes. 

The Kentucky department of forestry is ask- 
ing an increase in appropriations from $30,000 
to $50,000. 


Laurel Hardwood Plant Burned 


Lauret, Miss., Jan. 6.—Fire of undeter- 
mined origin destroyed the sawmill of the 
Eastman-Gardiner Hardwood Co. here early 
Sunday morning. The fire started between the 
resaw mill and the boiler room, but when dis- 
covered the flames had gained such headway 
that the city fire fighters could do little except 
keep them confined to the mill proper. 

Charles Green, president of the company, 
said no accurate check on the amount of the 
loss had been made as yet, and that probably 
it would not be made for a few days. “An 
opportunity has not presented itself for a dis- 
cussion of plans for febuilding the mill,” he 
said, “and I am not prepared yet to make a 
statement as to whether anything will be done 
along that line or not.” 


Inquiry Larger; Quotations Steady 


CincINNATI, Onto, Jan. 7.—While spot buy- 
ing has been very light, and inquiry only fair 
wholesalers and mill representatives feel opti- 
mistic. Dealers express more confidence in the 
outlook. Prices of both Appalachian and 
southern hardwoods remain steady. Neither 
mills nor wholesalers are inclined to cut prices, 
although a number of mills are eager for busij- 
ness. It is believed that yard demand will tide 
_ mills over until industrials enter the mar- 
et. 

Several good inquiries have been received 
from automobile and furniture factories. Most 
of the furniture inquiries are for oak and pop- 
lar, with some red, sap and black gum and a 
few scattered lots of chestnut for core stock. 
In the automotive trade, the inquiry is for 
5/, 6/ and 8/4 beech and oak; inch sound 
wormy oak and sound and square edge oak; 
8/ to 10/4 hard maple and inch basswood. 
Inquiry for ash is. slower than is customary, 
and that for hard maple is heavier. Railroad 
shops are in the market for some oak and ash 
for repair work. Eastern wholesalers are ex- 
pected to be in the market soon for general 
stocks for industrial purposes. 

A good inquiry is developing from the 
United Kingdom for oak, poplar and ash, and 
for furniture and interior trim woods. There 
is some complaint as to the quality of stocks 
delivered at Gulf ports, and wholesalers say 
mills are a bit too careless. 

Southern pine and cypress continue dull, but 
stocks here are low generally. 


Less Dry Lumber Available 


PitTsBurRGH, Pa., Jan. 7—Dealers expect the 
volume of business in hardwoods this year to 
hold its own with that of last year. While the 
automobile industry has not got into full 
swing, some of the makers are now placing or- 
ders. The position of hardwood flooring has 
shown some improvement recently. Scarcities 
are foreseen in all the southern hardwoods, on 
account of drying conditions having been af- 
fected adversely by rain and snow. There is 
a better inquiry from the automobile and fur- 
niture industries, and from buyers generally. 


News of Buffalo Trade 


Burrato, N. Y., Jan. 6.—It is the general 
opinion that building will be more active this 
coming spring than it was a year ago, as a 
result of the easier trend of money rates. Lo- 
cal banks are expected to encourage the bor- 
rowing of money on real estate, and funds for 
this purpose will be in greater supply than for 
many months. 

At the weekly luncheon of the Buffalo Lum- 
ber Exchange on Jan. 3, a talk was given by 
Frank E. McCormack, general superintendent 
of the New York Central Railroad, and candi- 
date for director of the Chamber of Com- 
merce at the election this week. At the lunch- 
eon of Jan. 10, the speaker will be R. H. Ma- 
son, of the insurance firm of Smith, Davis & 
Co., who will speak on fire insurance. 

The firm of Hendricks & Caskey, a partner- 
ship between Frank M. Hendricks and John B. 
Caskey, began the wholesale business here on 
Jan. 1, with office at 1642 Marine Trust Build- 
ing. The former corporation, the Hendricks- 
Caskey Co., went out of business at that time. 
S. S. Mitchell, who was its treasurer for 
some years, has become a partner in the broker- 
age firm of O’Brien, Potter, Stafford & Co. 
Edward Rischman, who represented the Hen- 
dricks-Caskey Co. in central New York, has 
formed the Edward Rischman Lumber (Co., 
at Syracuse. Richard Adams, also a salesman 
of the company, has gone into the wholesale 


For Current Market Prices on Hardwoods See Pages 70 and 71 
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lumber business on commission, making his 
headquarters at East Aurora. ; 

Harry L. Abbott retired on Jan. 1 as vice 
president and manager of the Atlantic Lumber 
Co. here, after a service of twenty-six years. 
It was due to his suggestion that the company 
opened a yard in this city. Mr. Abbott’s de- 
parture was the occasion of a farewell party 
given by the employees here. Mr. Abbott will, 
with Mrs. Abbott, spend the remainder of the 
winter in California. He has been president 
of the Lumber Exchange and the Automobile 
Club, a director of the Chamber of Commerce, 
and a governor of the Park Club. His place 
as manager of the local yard of the Atlantic 
Lumber Co. will be filled by this son, Marcus 
A. Abbott. 

Ganson Depew, former president of the Buf- 
falo Automobile Club, gave his fourth annual 
dinner at his home on Jan. 4 to the men who 
have served as presidents of the club. Among 
his guests were Orson E. Yeager and Harry 
L. Abbott. C. Walter Betts, former presi- 
dent, was unable to attend, being laid up with 
a severe cold. Maurice M. Wall, another ex- 


president, is now a resident of California. 

Ballots have been sent out for the annual 
election of the Chamber of Commerce of the 
Tonawandas, and among those nominated for 
this office are F. A. Hofheins, president of the 
Weatherbest Stained Shingle Co., and F. J. 
Moore, president of the Becker-Moore Co., 
wood flour manufacturer. 

H. T. Trotter and H. C. Kelleran, of the 
Trotter-Kelleran Lumber Co., will leave this 
week for a business trip to the Pacific coast. 
They will attend the Red Cedar Shingle Con- 
gress at Seattle on Jan. 16, and then spend 
five weeks visiting the mills. 

Clark W. Hurd, of Hurd Bros., has re- 
turned from an eastern trip, during which he 
attended the builders’ supply convention at Al- 
bany. 


Inquiries Are More Plentiful 


Macon, Ga., Jan. 6.—The hardwood lumber 
market is quiet, but inquiries continue to pour 
in. Bookings are probably up to normal for 
this season, but are light. The big buyers from 


southern mills are not quite ready to make 
contracts, it appears. Manufacturers believe 
that the coming spring will find the mills with 
about all the business they can handle. All 
mills are active, but there is no overtime oper- 
ation in this territory. Logging conditions are 
still unsatisfactory in some sections. 


ACCORDING to the report of the Maryland 
department of forestry there was a decrease 
in 1929 in the number and extent of the for- 
est fires in Maryland, with 571 fires in 1929 
against 634 in 1928, and with the area overrun 
17,774 acres; with an estimated damage of 
$75,187 against 32,024 acres and an estimated 
damage of $257,553 in 1928. The average num- 
ber of acres burned over in each fire in 1929 
was 38 as compared with 51 last year. The 
goal of the department is to reduce the number 
of fires to 200 and the size of the average fire 
to 10 acres. When this has been accomplished 
the main hazard to the business of forest 
production will have been removed, it is con- 
tended. 


Railroad Uses Wood for Strength and Economy 


Hurrying feet. Scuffling feet. Heavy feet. 
Light and gladsome feet. All kinds of feet, in 
all kinds of gaits. 

Rain. The blistering heat of the sun. Snow. 
Ice. Sleet. Wind, ranging from gentle zephyrs 
to roaring gales fresh from the broad expanse 
of Lake Michigan. Moisture from the air and 
moisture from the ground. 

All these things, in addition to the vibration 


the waves would wash over the top of the 
trestle and the single track that then carried 
the company’s trafhe to and from the Loop 
district. Since then, however, the onrush of 
Chicago has continually pushed further east 
the waters of the lake. Soon the trestle dis- 
appeared, and the track was on the ground, 
along the shore. Then, as more tons of filling 
were dumped to form Grant Park, the sur- 








| 





The new Randolph Strect station of the Illinois Central Railroad’s suburban lines, shown just 


before completion. 


Point of arrow indicates location of canopy over west platform. 


Note fir 


shoring at extreme right. Station and platform are almost entirely of wood 


of hundreds of heavy cars every day, the sta- 
tion platforms of the Illinois Central Railroad’s 
suburban lines are forced to withstand, and the 
company, to meet this need, recently demon- 
strated again as it has repeatedly demonstrated 
in the past that it believes the material for the 
purpose is wood. 

So wood is used, because it is reasonable in 
price, is replaceable as necessary, can be altered 
to meet changing conditions, has a high safety 
factor, can be rendered resistant to the rav- 
ages of the atmosphere, and because it is 
strong, as well as because people like it. These 
things were considered in designing the sta- 
tions, and the railroad building engineers de- 
cided on the products of the forest as the ma- 
terial for the new Randolph Street station 
which was recently opened to public use. 

The platforms of this station are located 
along the bottom of a great trough in the 
earth, parallel to and about a quarter of a mile 
from the shore of Lake Michigan. A long- 
time employee of the AMERICAN LUMBERMAN 
remembers when the fourteen blocks of this 
railroad’s right-of-way from Randolph Street 
to Twelfth Street (Roosevelt Road) were on 
a trestle instead of depressed beneath the earth’s 
surface. When Lake Michigan got a bit rough, 





rounding territory rose higher than the right- 
of-way, which now sports more than a half- 
dozen tracks instead of just one. The tracks 
—which within a couple of years will proba- 
bly be entirely electrified, for both through and 
suburban traffic—are now entirely out of sight 
as one looks from Michigan Boulevard to the 
lake, and are crossed by numerous beautiful 
bridges which give free access to outer Grant 
Park and the Outer Drive. 

Within a few years, it is believed certain, 
the entire terminal of this railroad will be cov- 
ered over. At intervals of not more than 500 
feet will be streets, and all the other space, to 
the last square foot, will be given over to sky- 
scrapers. The new railroad station, with 
these plans, had to be depressed beneath the 
surface, with the surrounding earth held in 
place by shoring of Douglas. fir. The ticket 
office, waiting room, platforms, and canopies 
all had to be constructed strong enough for 
use under the present conditions, but in such 
a manner that they could be altered when air 
rights are sold and the railroad terminal be- 
comes the basement of some big office building. 

Wood makes it possible to do such things 
with economy, it has been demonstrated by 
this railroad. The construction is heavy— 


“ 


made to “stand the gaff.” The two platforms, 
each 488 feet long, are decked with 2x6 south- 
ern pine which the company’s workmen treated 
with hot carbonate of soda. These 2x6’s are 
part of the 60,000 feet of southern pine, most 
of it No. 1, and 50,000 féet of Douglas fir, 
furnished for the job by the Edward Hines 
Lumber Co. The framework for the platform, 
in each instance, is of heavy pine and fir tim- 
bers. 

Perhaps one of the best possible indications 
of the strength built into the platforms is the 
kind of materials which make the canopies so 
sturdy and strong. No 2x4 jobs allowed here, 
for in winter heavy loads of snow are piled 
on the gravel of the flat roof. Accordingly, 
the canopy on the east side (the closer one, in 
the picture), for instance, contains hundreds 
of pieces of 16-foot dimension in sizes of 6x12, 
#x12, 3x12, 4x10 and 3x10. Not only the 
canopy itself, but the supporting columns also, 
are of wood. 

Over the west platform is a sort of double 
roof construction, and in the picture the white 
arrow shows the location of the canopy here— 
that part of the canopy which passengers un- 
derneath see. The span here is only twelve 
feet, and the construction consists of 2x12’s in 
pairs, suspended from above by heavy steel 
bars which are fastened to the nearby shoring. 
Here there is no need, nor any room, for pil- 
lars. However, a guard rail is needed on the 
far side of this platform, and for the purpose 
twenty-one 18-foot fir 2x6’s were necessary. 


The platforms, however, are of course the 
last things the passenger sees as he leaves the 
street to board a train. To reach these plat- 
forms one passes through a tunnel (which is 
simply corrugated iron fastened to a frame- 
work of southern pine 2x6’s) under the Ran- 
dolph Street bridge into the station. The sta- 
tion is built with a frame of No. 1 southern 
pine 2x6’s, sheathed with No. 3 pine boards, an 
inch thick, and protected on the outside with 
crimp metal. Instead of plaster, Celotex pan- 
els are used, with furring strips and other trim 
of pine. Two thousand feet of No. 1 maple 
flooring complete the major list of materials 
for the station. 

From the station, access to the platform is 
gained by two stairways, one for each plat- 
form. The stairs are eighteen feet wide, and 
have treads made of pine 2x6’s and 2x8’s. One 
may choose his stairway, after buying his 
ticket, and then may descend to one of the 
platforms where he will find the speedy service 
for which the Illinois Central suburban lines 
are noted, or may take one of the yellow in- 
terurban trains of the Chicago, South Shore & 
South Bend Railroad, which also uses this 
station. 
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Better Merchandising Is Goal of Newly 
Formed Joint Council 


The initial meeting of the newly created Mer- 
chandising Council of the National Retail Lum- 
ber Dealers’ Association, held at the Palmer 
House, Chicago, on Wednesday of this week, 
resulted in action designed to promote better 
merchandising methods among retailers. 

The merchandising council was formed in 
pursuance to a resolution adopted at the annual 
meeting of the National association, held in 
Chicago last October, which provided that “The 
board of directors of the association shall ap- 
point a merchandising council consisting of its 
own members and an equal number of manu- 
facturers of various materials recognized for 
their ability to outline the most pri actical and 
resultful sales methods * * *. 

The meeting of the council was called to 
order by the president of the National, L. P. 
Lewin, of the A. M. Lewin Lumber Co., Cin- 
cinnati, Ohio, who then turned it over to the 
permanent chairman of the council, Orville H. 
Greene, of the Wilson & Greene Lumber Co., 
Syracuse, N. Y. 

The first order of business was a general 
discussion of the purposes of the organization, 
described as a coming together of the produc- 
ers and retailers, who have many common prob- 
lems in promoting home ownership, merchan- 
dising etc. The manufacturers’ representatives 
present were asked to express their views, and 
each in turn went on record as endorsing the 
movement wholeheartedly. The retailers of 
course had already gone on record as favoring 
the formation of such a council. 


Statement of Purposes 

\fter discussion of the 
of the council, the organization was made per- 
manent, and a formal statement of purposes 
and aims was adopted, as follows: 

In recent years there has been rapid evolu- 
tion in retail selling methods toward improved 
service and efficiency. Far-reaching changes 
are involved in this evolution. It is most im- 
portant that a permanent organization in the 
building industry give consideration to and 
appraisal of the value of these changes cur- 
rently as they occur. 

It is evident to everyone in the 
dustry that there is a genuine 
interest between the 
terials used in 


purposes and plans 


building in- 
community of 
manufacturers of ma- 
building and the retail lumber 
dealer. Because leading manufacturers by 
their record of successful merhandising have 
established plans and procedures that may be 
useful to retail lumber dealers, and because it 
is desirable to give the widest circulation to 
these tried and successful practices, the board 
of directors of the National Retail Lumber 
Dealers Association, with the approval of the 
members in convention assembled in October, 
1929, has formed an advisory organization to 
be known as the Merchandising Council of the 
National Retail Lumber Dealers Association. 

The members of this council have been 
selected not as representative of any specific 
company or branch of the building industry 
but purely as individuals whose experience 
and executive duties, either as manufacturers 
or as retailers, have brought them into con- 
stant touch with all the problems involved in 
the retailing of materials used in building 
construction. They are giving their time and 
effort to the work of the council in the in- 
terest of a sound and healthy building in- 
dustry as a whole and with the desire to pro- 
mote the most efficient service to the public 
at large. 

The formation of the merchandising council 
sounds a new note in teamwork and effective 
co-operation toward a common objective, 
worthy of the confidence of all retail lumber 
dealers and every producer of material used 
in building construction. 

The objects of the merchandising council as 
approved and declared by the council are as 
follows: 


1. To study and review merchandising prac- 
tices in the retail lumber business and to 


recommend for general adoption those which 
seem to be most feasible and those which have 
been found most practical, resultful and profit- 
able. 


2. To study various methods of retail yard 
management and control, which have been 
found efficient, and which make for growth 
of business and for better profits. 

3. To promote the use among retail lumber 
dealers of constructive publicity and advertis- 
ing that will further encourage home building, 
home ownership and modernization. 

4. To impress on the retail lumber dealer 
the necessity of adequate cost accounting: and 
to promote the use thereof. 

5. To co-ordinate the publicity and selling 
practices of retail lumber dealers and of pro- 
ducers of materials used in building construc- 
tion for the mutual benefit of producers, re- 
tailers and the building public. 


Adopt Schedule of Merchandising Plans 


A number of specific activities were proposed 
and reserved for future consideration, the newly 
formed council deciding to give its earliest 
attention to items 1, 4 and 10 of a tentative 
“Proposal for Schedule of Merchandising 
Plans,” embracing, all told, ten items, the full 
list being as follows: 

1. Organized publicity. (Newspaper stories.) 

2. Education on kind of local advertising 
which will produce results. 

8. Utilization of local financing plans until 
such time as a national financing plan can be 
developed. 

4. Co-ordination of contractor and dealer 
effort to promote modern homes and to create 
new markets. 

5. Retail yard account control. 

6. Organization of local contractors (gen- 
eral and sub) for purpose of establishing 
satisfactory credit situations. 

7. Equipping the dealer’s own organization 
personnel with full knowledge of products 
handled. 

8. Fundamentals of a balanced inventory. 

9. Fundamentals of effective organization 
of a local dealer group. 

10. Educating the local socalled job-con- 
tractor to solicit remodeling and repair trade. 

Each of these subjects will be thoroughly 
studied and the council’s conclusions and rec- 
ommendations will be later put out in the form 
of a booklet (probably loose-leaf so that addi- 
tions may be made from time to time), which 
booklet will be given the widest distribution to 
retail lumber dealers. In this work of distri- 
bution it is expected that the State and re- 
gional retailers’ associations and their secre- 
taries will co-operate. 

Three committees were appointed as follows 


1. On financing of the movement. 


2. Cost accounting, credits and collections. 
(For retail lumber dealers.) 


° 


3. Merchandising and advertising procedure 
for retail lumber dealers. 

Several recommendations were made for 
guidance of manufacturers of building ma- 
terials in connection with the work of the 
council, as follows: 


It was suggested that manufacturers who are 
advertising nationally shall stress home owner- 
ship in their advertisements, and indicate 
therein that prospective home builders should 
go to the retail lumber dealer for complete 
service, small house plans, and even for the 
money needed to finance the work. 

Another suggestion was that manufacturers’ 
salesmen be given full information about the 
merchandising council, so that they can dis- 
seminate this among retailers with whom they 
come in contact and at meetings of dealers. 

The tone of the discussion was enthusiastic 


throughout, the assembled dealers and many. 
facturers’ representatives evidently feeling that 
the movement is a good step in the direction of 
better and more profitable merchandising. Be. 
fore adjournment Chairman Greene announced 
that the next meeting of the council will be 
held as soon as possible after the season of 
State conventions of retailers has ended. 

The personnel of the merchandising council 
is as follows: 

RETAILER MEMBERS 

Orville H. Greene, Wilson & Greene Lumber 
Co., Syracuse, N. Y. (chairman); L. P. Lewin, 
A. M. Lewin Lumber Co. ,Cincinnati, Ohio; 
G. W. La Pointe, jr., O. & N. Lumber Co., Me- 
nominee, Wis.; F. L. Lowrie, F. L. Lowrie 
Lumber & Finish Co., Detroit, Mich.; Albert M, 
Melone, Melone-Bovey Lumber Co., Minne- 
apolis, Minn.; C. W. Brickley, C. W. Brickley 
Lumber Co., Louisville, Ky.; William Johann, 
A-1 Building Material Co., Evansville, Ind; 
Claude Hortman, Hortman-Salmen Co., New 
Orleans, La.; Ben C. Mueller, Mueller Lumber 
Co. ,Davenport, Iowa; Oscar Lampland, Lamp- 
land Lumber Co., St. Paul, Minn.; Mrs. Marian 
Teal, Grand Rapids Lumber Co., Grand Rapids, 
Mich.; A. J. Hager, Hager & Cove Lumber Co., 
Lansing, Mich.; Hawley W. Wilbur, Wilbur 
Lumber Co., West Allis, Wis.; Harry J. Lewin, 
A. M. Lewin Lumber Co., Cincinnati, Ohio; 
Adolph Pfund, National Retail Lumber Deal- 
ers Association, Chicago. 


MANUFACTURER MEMBERS 

M. S. Munson, Exchange Sawmills Sales Co., 
Kansas City, Mo.; Paul E. Kendall, Long-Bell 
Lumber Co., Kansas City, Mo.; L. R. Hoff, 
Johns-Manville Corporation; C. Arthur Bruce, 
E. L. Bruce Co., Memphis, Tenn.; W. H. Up- 
son, jr., Upson Co., Lockport, N. Y.; C. E. 
Stedman, Celotex Co., Chicago; John Hansel, 
jr., Chicago office of N. W. Ayer & Son, Phila- 
delphia, Pa.; Harry T. Kendall, Central Coal & 
Coke Co., Kansas City, Mo.; B. H. Rader, 
Lehigh Portland Cement Co., Allentown, Pa. 

All the retailer council members were pres- 
ent except J. D. Loizeaux, of the J. D. Loizeaux 
Lumber Co., Plainfield, N. J., and Fred H. 
Ludwig, of the Merritt Lumber Yards (Inc.), 
Reading, Pa. 

The manufacturer members were all present 
excepting H. H. Hobart, of The Curtis Com- 
panies, Clinton, Iowa, and R. E. Saberson, of 
Weyerhaeuser Forest Products St. Paul, Minn. 





Company Asks to Dissolve 


MINNEAPOLIS, MINN., Jan. 6.—Officers and 
stockholders of the Shevlin- Carpenter Co., 
which dates its history back for 44 years, peti- 
tioned the Hennepin County district court 
today to be dissolved. In the petition it is 
stated that the lumber company, which in its 
heyday sawed millions of feet of lumber, now 
owns only $10,000 worth of property, that 
there are only 100 shares of stock outstanding, 
and that it ceased doing business on Dec. 6, 
1929. 

The company is not connected with the 
Shevlin, Carpenter & Clarke Co., one of the 
big lumber concerns of America. 

The petition is signed by the Shevlin-Car- 
penter Co., the Carpenter-Wells Co., a sister 
organization ; E. L. Carpenter, secretary of the 
latter company ; V. Eames, vice president of 
the Shevlin- Carpenter Co.; R. W. Wetmore, 
assistant secretary of the latter company, and 
others. 

The Shevlin-Carpenter Co. was first organ- 
ized as the Hall & Bucey Co. in 1886, with 
a capital of $150,000. In 1893, when the late 
Thomas Shevlin, lumberman and distinguished 
Minneapolis capitalist and Republican leader, 
was the directing genius of the organization, 
which had great sawmills in Minneapolis and 
throughout the Northwest, the capital was 
$700,000. 
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Southwestern Hardwood Club, in Annual, 
Reports on Curtailed Operations 


New OrLEANS, La., Jan. 7—Grover N. Har- 
rison, of the Louisiana Central Lumber Co., 
Clarks, La., was elected president of the South- 
western Hardwood Manufacturers’ Club in its 
annual session here today. He succeeds George 
H. Henderson, of the Angelina Hardwood Co., 
Keltys, Tex., who served as president of the 
group during the last two years. 

Other officers elected at the meeting included : 

First vice president—W. D. Brewer, of 
Brewer-Nienstedt Lumber Co., Palmetto, La. 

Second vice president—J. B. Edwards, of 
Hillyer Deutsch Edwards (Inc.) Oakdale, La. 

Third vice president—Eugene F. Horan, of 
Kirby Lumber Co., Houston, Tex. 

Secretary-treasurer—George Schaad, jr., (re- 
elected). 


George H. Henderson, retiring president, I’. 
H. Sanguinet, of Lyon Lumber Co., Garyville, 
La, and A. C. Havens, of South Texas Hard- 
wood Co., Houston, Tex., were elected di- 
rectors to fill vacancies. Directors whose terms 
have not expired and who will remain in that 
capacity include: F. L. Adams, of Adams- 
Newell Lumber Co., Deemer, Miss.; H. J. 
Brenner, of Ferd. Brenner Lumber Co., Alex- 
andria, La.; A. N. Smith, of A. N. Smith 
Lumber Co., Blanks, La.; W. D. Lurry, of 
Zenoria Lumber Co., Zenoria, La.; J. L. Avery, 
Frost Lumber Co., Shreveport, and, G. M. Hol- 
loway, of Holloway Sawmill Co., Clayton, La. 

The report of the nominating committee, 
which was composed of W. J. Stebbins, W. 
Harvey Moynan, and L. G. Negrotto, was ac- 
cepted in full and the election made by accla- 
mation. 

The club tendered a rising vote to Mr. Hen- 
derson in appreciation of his good work as 
president of the organization. The same rec- 
ognition was extended to George Schaad for 
his work as secretary-treasurer of the group. 


The meeting opened with the report on the 
activities of the year just closed, presented by 
Mr. Schaad, as follows: 


Last year was a very successful one from 
the standpoint of membership. We started 
with forty-one members and during the year 
lost four but added nine new members, mak- 
ing a net gain of five, giving us on Jan. 1, 
forty-six active members. There are, however, 
quite a few manufacturers in this section who 
should be members of this club and through 
the co-operation of the officers and members 
of this club which I have always received, I 
believe that this membership can be built up. 

Last year was a very active one for the 
club in handling matters of interest to its 
members. In January our tax committee ap- 
peared before the Louisiana Tax Commission 
and secured fair and equitable values for as- 
sessment purposes on hardwood stocks. The 
tariff question is being watched in the interest 
of the membership. A committee of your club 
in co-operation with the Hardwood Manufac- 
turers’ Institute personally appeared before 
the Mississippi River Commission regarding 
specifications covering mattress lumber and 
was sucessful in securing an agreement to 
modify them _ satisfactorily. The modified 
Specifications are expected to be issued soon. 
The Louisiana stock fire insurance companies 
seek increased rates, a hearing on which is to 
be staged Jan. 16, and your club is preparing 
to protest any increases. 


The treasurer’s report showed a substantial 
margin left in the treasury. 


Various Matters Discussed 


The club members were advised that an in- 
quiry had been received relative to gum that 
May be obtained from the sweet gum tree, it 
being stated that up to 10,000 to 15,000 pounds 
would be accepted at $1.50 shipping point sub- 
ject to inspection on delivery. Some discussion 


followed, during which V. H. Sonderegger ad- 
vised the members that the gum could be ob- 
tained by adopting methods similar to turpen- 
tine operations. The taking of the gum from 
the trees should not be effected farther ahead 
of cutting than one year, he warned, otherwise 
rot and stain would set in. The young trees 
are particularly susceptible to bruising, he said. 
Mr. Sonderegger advised the club that the gum 
exuded by the tree is not a sap but a secretion 
coming from cells situated just inside ‘the bark, 
and that it is designed to protect the tree from 
injury from bruises etc. Figure 75 cents in the 
woods, he advised the group, and keep away 
from second growth that is not to be cut soon 
afterwards. 


J. T. Kendall, of the Hardwood Manufac- 
turers’ Institute, urged the members to attend 
the annual session in Louisville, Ky., Jan. 30- 
31. He advised the manufacturers that the 
car card system is being worked out in detail 
and at the proper time the lists of those work- 
ing under the arrangements will be sent to 
buyers. 


Attention was also called to Mr. Townshend’s 
letter regarding the three-year $150,000 annual 








G. H. HENDERSON, 
Keltys, Tex.; 
Retiring President 


J. B. EDWARDS, 
Oakdale, La.; 
2nd Vice President 


advertising campaign for wood office furniture. 
A special group has been formed to carry on 
the activity and the share of the institute will 
be $25,000 a year. The advertising is to begin 
in 1930 and there will be little overhead. The 
program is part of the general conservation 
plan and will be defrayed by a pledge of 1% 
cents a thousand board feet of which 40 per- 
cent is already pledged. Many manufacturers 
have accepted an optional plan of 25 cents acar. 

The manufacturers were strongly advised to 
examine the production forecasts for January 
and February very closely. The report cover- 
ing the period has just been compiled and sent 
to each member of the group. Mr. Kendall 
said 430 mills are covered in the report. Pro- 
duction has been running around 59 percent, 
orders at 50 percent and sales at 50 percent, 
he said. 

The Homochitto Lumber Co. was announced 
as a new member of the club, it being repre- 
sented by Mr. Klumb. 


G. J. Palmer, jr., representative of the 
American Pitch Pine Export Co. in Mexico 
City, spoke briefly. He said the retailers in 
Mexico City have frequent meetings. 





Conditions at the Mills 

In commenting on the situation, W. D. 
Brewer, of the Brewer-Neinstedt Co., Alex- 
andria, La., said the plant is running five and 
a half days when the weather is good and 
closes down when it is bad. Would like to 
shut down but wants to protect the organiza- 
tion. Logs are plentiful. Orders are being 
filled. He reported that the Kellogg and 
Martin plants are down as is the Brenner 
plant which was burned recently. 

W. J. STEBBINS, Lyon Lumber Co., Garyville, 
La.: The plant was down for two weeks during 
the holidays, but is now operating. Have so 
many logs brought in with the pine operation 
that it is forced to run. Had a good year in 
1929 and expects one in 1930. Plenty of labor, 
despite highway and spillway work. 

A. N. SmitH, of A. N. Smith Lumber Co., 
Blanks, La.: Mill down; order file low; logs 
down; will operate half-time basis next week. 

L. E. GREEN, Eunice Band Mill, Eunice, La.: 
Lost two weeks in December; expects to lose 
30 days altogether in December and January; 
is down now; has 10,000,000 feet in logs 
ahead, 9,500,000 feet in lumber piles, 3,500,000 
feet in order file; looks for a fair year. 

D. C. JOHNSON, Tendall Lumber Co., Waverly, 
La.: Down for the holidays; logs, lumber and 
orders all down; figure 4 or 5 days a week; 
labor depends on mill; had good year in 1929; 


several mills in section down or operating 
part time. 
A. C. HAVENS, South Texas Hardwood Co., 


Houston, Tex.: Lost time on account of snow; 
running on regular time now; stock up a little; 
shipping well. 

V. E. Porter, Porter-Gooch Hardwood Co., 
Jackson, Miss.: On 30-hour schedule for sev- 
eral weeks past and will continue; all Jackson 
mills buy logs and logging conditions are bad. 

Cc. V. NuGent, Lamar Lumber Co., Bogalusa, 
* &- Running steadily; did lose some time; 
orders being held up. 

EUGENE F. HORAN, Kirby Lumber Co., Hous- 
ton, Tex.: Normal stock; ran 50 percent in De- 
cember; in January will try to keep to sales; 
no logs ahead. 

J. LL. Moore, Faust Bros., Jackson, Miss.: 
Ran 50 percent in December; on 50-hour basis 
now; logs four days ahead but may be inter- 
rupted; fair volume of business since Christmas. 

R. M. BRELAND, Caldwell Hardwood Co., 
Swayze Lake, La., said his company’s plant 
was down in December but will open Jan. 10. 

J. J. HAMERSLEY, Keith Lumber Co., Beau- 
mont, Tex., said the plant is down at Gray- 
burg and will stay down until March 1. 

HARVEY MOYNAN, Louisiana Red Cypress Co., 
New Orleans: Down since September; sells to 
auto trades mostly and is governed by that 
situation; has small stock and small order file; 
will stay down until conditions improve. 

G. N. Harrison, Louisiana Central Lumber 
Co., Clarks, La.: Running five days a week; 
lost time in December; may go to four days; 
good order file but 80 percent held up; sales this 
month about equal production; not much in 
sight before March 1; started selective logging 
on Jan. 1, 

GEORGE HENDERSON, Angelina Hardwood Co., 
Keltys, Tex.: Running four days at Ewing; 
down at Lufkin; four days at White City; sell- 
ing very little; many orders held up. If condi- 
tions do not open up will slow down some 
more. 


The club is preparing to send a representa- 
tive delegation to the hearing of the Louisiana 
Tax Commission in Baton Rouge, La., on Jan. 
22 and will be represented at the insurance hear- 
ing on Jan. 16. 


To Operate All Winter 


Omak, WasH, Jan. 4.—Contrary to the usual 
custom of sawmills in this section the Biles- 
Coleman Lumber Co., manufacturer of 
“Omak-Kwality” frames, will run all winter. 
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' Associations Plans and Activities 


Jan. 14-15—Western Pennsylvania Builders Supply 
Association, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 

Jan, 14-15—Northern White Cedar Association, 
Minneapolis, Minn. Annual, 

Jan. 14-16—Canadian Lumbermen’s Association, 
Chateau Laurier, Ottawa, Ont. Annual. 

Jan. 16—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Lincoln 
Hotel, Indianapolis, Ind. Annual. 

Jan. 15—West Side Hardwood Club, Pine Bluff, 
Ark. 

Jan, 15-16—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 

Jan. 16—Red Cedar Shingle Congress, Olympic 
Hotel, Seattle, Wash. Annual. 

Jan. 16—American Walnut Manufacturers’ Asso- 
ciation, Stevens Hotel, Chicago. Annual. 

Jan, 17—Massachusetts Wholesale Lumber Asso- 
ciation, University Club, Boston, Mass. Annual. 


Jan, 17—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind 
Annual, 

Jan. 16-18—Mountain States Lumber Dealers’ As- 
sociation, Cosmopolitan Hotel, Denver, Colo 
Annual. 

Jan. 18—Texas-Louisiana Mill Managers’ Associa- 
tion, Shreveport, La. 

Jan, 21-23—Northwestern Lumbermen’s Associa- 
tion, Minneapolis Auditorium, Minneapolis, 
Minn. Annual. 

Jan, 21-23—Pennsylvania Lumbermen’s Associa- 
tion, Benjamin Franklin Hotel, Philadelphia, 
Pa. Annual, 

Jan, 22-24—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal York Hotel, Toronto, Ont. 
Annual. 

Jan. 23-24—Carolina Retail Lumber & Building 
Material Dealers’ Association, Armington Hotel, 
Gastonia, N. C. Annual. 

Jan, 23-24—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 24—New Jersey Lumbermen’s Association, 
Robert Treat Hotel, Newark, N. J. Annual. 


Jan. 28—Northern Pine Manufacturers’ Associa- 


tion, Radisson Hotel, Minneapolis, Minn. An- 
nual, 
Jan. 28—Roofer Manufacturers’ Club, Columbus, 


Ga. Annual. 


Jan. 28-29—-National Lumber Exporters’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 
Jan, 28-30—American Wood Preservers’ Associa- 

tion, Olympic Hotel, Seattle, Wash. Annual, 


Jan. 28-30—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual, 


Jan. 28-30—Southeastern Iowa Retail Lumbermen’s 
Association, Ottumwa Hotel, Ottumwa, Iowa. 
Annual. 


Jan. 28-30—Ohio Association of Retail Lumber 
Dealers, Columbus, Ohio. Annual. 


Jan, 28-30—Union Association of Lumber & Sash 
& Door Salesmen. Deshler-Wallick Hotel, Co- 
lumbus, Ohio. Annual, . 

Jan. 29-31—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man, Annual. 

Jan. 29-31—Southwestern Lumbermen’s Associa- 
tion, Missouri Theatre and Convention Hall, 
Kansas City, Mo. Annual. 


Jan. 30-31—Hardwood Manufacturers’ Institute, 
Brown Hotel, Louisville, Ky. Annual, 


Jan. %31—West Coast Lumbermen’s Association, 
Winthrop Hotel, Tacoma, Wash. Annual. 


Feb. 4-5—Western Pine Manufacturers’ Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual. 


Feb, 4-6—Iowa Lumber & Material Dealers’ Asso- 
ciation, Shrine Temple, Des Moines, Iowa. 
Annual, 


Feb. 5-7—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Hotel Pant- 
lind, Grand Rapids, Mich. Annual. 

Feb. 5-7—Retail Lumber Dealers’ Association of 


Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual, 


Feb, 5-7—Michigan Retail Lumber Dealers’ Asso- 
ciation, Hotel Pantlind, Grand Rapids, Mich. 
Annual, 


Feb. 11-13—lIllinois Lumber & Material Dealers’ 
Association, Stevens Hotel, Chicago. Annual. 


Feb. 11-13—Southwestern Iowa Retail Lumber- 
men’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 


Feb, 12-13—North Dakota Retail Lumbermen’s 
Association, Fargo, N. Annual. 
Feb. 14-15—Virginia Lumber & Builders’ Supply 


Dealers’ Association, Monticello Hotel, Char- 
lottesville, Va. Annual. 


Feb. 18—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 18-20—Wisconsin Retail Lumbermen’s " 
ciation, Milwaukee Auditorium, Milwaukee, 
Wis. Annual. 

Feb. 18-21—Sawmill Engineering Conference, Long. 
view, Wash, Annual. 

Feb, 19-21—Nebraska Lumber Merchants’ Asgocia. 
tion, Hotel Lincoln, Lincoln, Neb. Annual, 


Feb. 19-20—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago 
Annual, : 

Feb, 20-22—Western Retail Lumbermen’s Associa. 
tion, Spokane, Wash. Annual, 

Feb, 24-25—-Lumbermen’s Short Course, Agricul. 
tural & Mechanical College of Texas, College 
Station, Tex. Annual, 


Feb. 24-26—Kentucky Retail Lumber Dealers’ As. 
sociation, Brown Hotel, Louisville, Ky 
Annual, i 


Feb. 25.—Eastern Iowa Retail Lumbermen’s Aggo- 
ciation, Clinton, Iowa. Annual, 

Feb, 26-27—Tennessee Retail Lumber, Millwork & 
Supply Association, Hotel John Sevier, John- 
son City, Tenn. Annual. 

March 3-5—Western Forestry & Conservation As- 
sociation, Portland, Ore. . Annual. 


March 5-6—South Dakota Retail Lumbermen’s As- 
sociation, Sioux Falls, S. D. Annual, 


March 6—Empire State Lumber Salesmen’s Aasso- 
ciation, Hotel Onondaga, Syracuse, 
Annual, 

March 20-21—Millwork Cost 
Annual. 


March 21—Eastern Millwork Bureau, Hotel Penn- 
sylvania, New York City. Annual. 

April 8-10—Lumbermen’s Association of Texas, 
Dallas, Tex. Annual, 

April 9-10—National-American Wholesale Lumber 


Association, Haddon Hall, Atlantic City, N. J. 
Annual, 


April 10-12—Southern Forestry Congress, Hotel 
Peabody, Memphis, Tenn. Annual. 

April 29-30, May 1—National Association of Rail- 
road Tie Producers. Peabody Hotel, Mem- 
Phis, Tenn. Annual. 

April 29-May 1—American Forestry Association, 
Minneapolis, Minn. Annual, 


May 8-9—Florida Lumber & Millwork Association, 
Orlando, Fla. Annual, 


Bureau, Chicago. 





Speakers at Carolina Convention 


Gastonia, N. C., Jan. 6.—E. C. Glenn, presi- 
dent of the Southern Cypress Manufacturers’ 
Association, J. F. Seller, field engineer for the 
American Wood Preservers’ Association, and 
G. A. LaVallee, vice president and general 
manager of the Marietta Paint & Color Co., 
are among the speakers booked for the annual 
meeting of the Carolina Retail Lumber & 
Building Material Dealers’ Association, to be 
held here Jan. 23-24. 


New Jerseyites Set Date 


Newark, N. J., Jan. 6.—The annual conven- 
tion of the New Jersey Lumbermen’s Associa- 
tion will be held on Friday, Jan. 24, at the Rob- 
ert Treat Hotel here. This decision followed a 
questionnaire sent out by Spencer D. Baldwin, 
president, in which the membership voted 89 to 
11 in favor of Newark over Atlantic City. 
Twenty-three members voted to support the 
convention and expressed no choice of place. 

Addresses by men of national reputation will 
feature the convention, Mr. Baldwin declaring 
that it will be his aim to give the association 
members an insight into business conditions 
generally all over the nation, with especial 
reference to lumber and building materials. 
There will be morning and afternoon sessions, 
followed at night by a banquet and dance. 

The committee in charge is composed of 
Charles E. Loizeaux, Plainfield, chairman; 
Andrew H. Dykes, Hoboken; Daniel Van 
Winkle, Paterson; Joseph H. Jackson, Rocka- 
way; Edward Francisco, Caldwell, and S. F. 
Bailey, Newark. 

Speakers will include E. St. Elmo Lewis, of 
Detroit, counsel in trade and consumer rela- 
tions; Howard C. Dunn, chief of domestic 
commerce, United States Department of Com- 
merce; W. F. Shaw, of the trade extension 
department of the National Lumber Manufac- 
turers’ Association; Harry Colman, of Chi- 


cago; John J. McCloskey, of Newark, counsel 
for the association in lien law matters; W. W. 


Schupner, secretary-manager the National- 
American Wholesale Lumber Association; 


Adolph Pfund, secretary, and Frank E. Carna- 
han, traffic manager, the National Retail Lum- 
ber Dealers’ Association. 


A record attendance is expected. 


Prominent Speakers for Illinois 


In its latest news letter the Illinois Lumber 
& Material Dealers’ Association advises that 
the convention committees on program and 
exhibits for the fortieth annual convention of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, to be held Feb. 11, 12 and 13 at the 
Stevens Hotel, Chicago, have done their work 
well. Outstanding speakers who have been 
secured to address the convention include Dr. 
Paul W. Ivey, well known authority on sales- 
manship; John M. Van Der Vries, manager 
of the north central division, Chamber of 
Commerce of the United States; Kirk Fox, 
editor of Successful Farming; Prof. E. W. 
Lehmann, in charge of the agricultural de- 
partment, University of Illinois; Judge W. S. 
Bennet, of the Edward Hines Lumber Co., and 
C. E. Stedman, of the Celotex Co. and vice 
president of the Home Modernizing Bureau. 
The subjects these men will talk on are calcu- 
lated to aid the retailer in the successful con- 
duct of his business. 

As usual, there will be a display of building 
materials and appliances, and this one feature 
alone is declared to be worth the trip to Chi- 
cago. Special rates have been secured from 
the railroads of fare and one-half for the 
round trip, on the certificate plan. 

As a usual feature of the convention, the 
association will give a complimentary luncheon 
at noon, Feb. 12, to all the exhibitors and the 
program committee earnestly invites each lum- 
ber company to have a representative present. 


Plans of Northern Piners 


MINNEAPOLIS, MINN., Jan. 6.—W. A. EI- 
linger, secretary of the Northern Pine Manu- 
facturers’ Association, has sent notices to mem- 
bers advising them that the twenty-fifth annual 
meeting of the organization will be held at the 
Radisson Hotel, Minneapolis, at 2 o’clock, Tues- 
day afternoon, Jan. 28, “for the election of offi- 
cers and committees, receiving reports of offi- 
cers and committees, and the transaction of such 
other business as may come before the meet- 
ing.” A meeting of the directors will follow 
the convention, Mr. Ellinger announces, and it 
is likely that there will be a session of the 
board of grades in the morning. 


Penn Lumbermen’s Association 


PHILADELPHIA, Pa., Jan. 7.—Concerning it- 
self mainly with the oustanding problems of 
the retail dealer today, the thirty-eighth an- 
nual convention of the Pennsylvania Lumber- 
men’s Association will convene Jan. 21 for a 
3-day session at the Ben Franklin Hotel. 
This will be known as the “Question Conven- 
tion” and the assembled delegates from this 
State, Maryland, Delaware and southern New 
Jersey will attempt to answer these questions: 
Will the retailer expand his stocks to perform 
greater service and increase volume, or will he 
retrench and try to do business on a shoe- 
string? Will he enlarge his sales force and 
attempt to widen his activities or will he cut 
his pay sheet to the minimum? Will he seek 
for lower prices and greater volume or will 
he choose his customers carefully and sell less 
at a higher price? 

The convention will open Tuesday when 
President C. C. Rosser will review the year 
to the directors, budgets will be gone over, 
committees appointed and plans laid for activi- 
ties of the association during 1930. The an- 
nual local unit get-together meeting will be 
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held Tuesday afternoon. Business sessions will 
he held Wednesday and Thursday both in the 
morning and in the afternoon. Among the 
speakers will be Dr. Herbert H. Hess, pro- 
fessor of merchandising, University of Penn- 
sylvania, Howard C. Dunn, chief of the sur- 
vey department, United States Department of 
Commerce, Harry C. Colman, advisor and 
merchandising counsel for several local groups 
in the middle West, Dr. Paul Ivey, and Wal- 
ter Pettit, vice president of the Nassau Suf- 
folk Lumber & Supply Co. 

The entertaining features include annual 
Young Men’s Night to be held Tuesday, Jan- 
uary 21st. The annual banquet, dance and re- 
ception will be held Wednesday with the reun- 
ion party of those who took the summer trip 
and a theater party scheduled for Thursday night. 
It is expected that the convention registration 
will exceed a thousand persons. 


Texas Lumbermen’s Short Course 
Houston, Tex., Jan. 6.—The dates for the 
second annual lumbermen’s short course, to be 


conducted by the co-operative extension de- 
partment of agriculture and home economics 


of the Agricultural & Mechanical College at . 


College Station, Tex., 


have definitely been set 
for Keb. 24 and 25. : 


Iexecutive Secretary R. ¢ 


Association, will talk on the subject “Educat- 
ing the Builder Through City Building Codes.” 
J. T°. Kirkpatrick, president of the Lumber- 
men’s Association of Texas, will discuss “Lum- 
bermen of. the Future.” 

Miniature models of farm structures are to 
be shown. A banquet will be held on the 
evening of Feb. 24, with special speakers to 
grace the program. 


Northwestern Program 


MINNEAPOLIS, MINN., Jan. 6.—Merchandis- 
ing, modernizing and financing will be the 
major subjects under discussion at the fortieth 
annual convention of the ‘Northwestern Lum- 
bermen’s Association to be held at the city 
auditorium here Jan. 21, 22 and 23. This is 
revealed with the announcement of the com- 
plete program by Ormie C, Lance, secretary 
ot the organization. 

One hundred and thirty-nine exhibitors al- 
ready have engaged space for showing building 
materials and other things of interest to lum- 
bermen and this show will comprise one of the 
attractive features of the annual session. 

Entertainment both of a Hoo-Hoo nature 
and of a more general sort, will be provided 
in liberal quantities, a stag banquet Tuesday 
evening, Jan. 21, and a dinner, dance and 


secretary, will tell of Eight Years of Impres- 
sions he gained during his tenure of office. 
The last speaker of the afternoon will be Fred 
A. Lyman, of the Farm Fence Institute, Chi- 
cago, who will tell of Building a Business 
Cornerstone with Fence. 

Wednesday night’s entertainment will open 
with a banquet, followed by 12 acts of first 
class vaudeville and a dance. 

Something unique, a model lumberman’s 
radio program, will be demonstrated at the 
auditorium between 9:30 and 10 a. m. Thurs- 
day. Secretary Lance warns the visiting lum- 
bermen not to miss this treat. 

The annual meeting of the Retail Lumber- 
men’s Inter-Insurance Exchange will begin at 
10 a. m. 

The last speaker of the convention proper 
will be Harry C. Spillman, of New York, lec- 
turer and writer, who will discuss The Busi- 
ness Man and His Community. 

Thursday afternoon, from 1:30 to 5:30 a 
Farm Building Day program will be held at 
the University of Minnesota farm _ school 
campus, to which farmers, technical experts 
and dealers are invited. Professor H. B. 
White, agricultural engineer at the university, 
will talk on the Importance of Planning Farm 
Buildings. C. P. Tobin, of the Celotex Co., 
will discuss Shelter Essential for Farm Ani- 




















A part of the executives and district representatives to the number of 150 in attendance at the recent four-day annual sales convention of 
the Wood Conversion Co. at Cloquet, Minn., who discussed the opening of the entire United States for the sale of Balsam-Wool and Nu- 
Wood, and the launching of the largest advertising campaign ever devoted exclusively to insulation 





Hyett, of the Lumbermen’s Association of 
Texas, urgently requests members of his or- 
ganization and lumbermen in general to take 
an active part in the program that is being 
prepared for this course. 

One of the chief addresses on the first day 
will be made by H. A. Bridge, of the Temple 
Lumber Co., Dallas, Tex., who will tell the 
attendants what they are there for, which will 
be followed by a session called the “Lumber- 
men’s Two by Fours.” The speakers will in- 
clude M. R. Bentley, of the college; P. A. 
Bloomer, of the Southern Pine Association ; 
Charles W. Simmons, extension forester 
M. Kk. Thorton, of the college; John Neill, of 
the South Texas Lumber Co., Yoakum, Tex.: 
and Dan Scoates and G. W. Barnes, both of 
the college. Their subjects will cover utiliza- 
tion, moisture content, forestry and include the 
building and construction of dairy barns and 
farm equipment. The afternoon session will 
continue the discussions on farm equipment 
construction, and J. E. Hill, of the Panhandle 
Lumber Co., Amarillo, will tell what his com- 
pany has accomplished. Miss M. Horton, 
State home demonstration agent, will discuss 
the modernization of farm homes. 

At the Tuesday morning session designs for 
4H pantry and suggested kitchen shelving will 
be discussed and M. S. Thurman, extension 
engineer, will discuss the unit construction of 
homes, ete. At the afternoon session, W. H. 
Scales, of the National Lumber Manufacturers’ 


vaudeville performance at the auditorium the 
next night being the high lights. 

Tuesday morning will be devoted to regis- 
tration. A prologue, a showing of the Dealers 
and Dollars film depicting 25 problems of the 
building and material dealer, will be staged at 
the auditorium at 1 p. m., and this will be fol- 
lowed by an address of welcome by Mayor 
William F. Kunze, of Minneapolis. President 
L. L. Schaaf, Merrill-Schaaf Lumber Co., 
Pierre, S. D., will deliver the opening address 
on Our Business in the Iuture. Reports of 
the treasurer and secretary and appointment 
of committees will follow. 

It’s Teamwork that Counts, will be the sub- 
ject of an address by J. I’. Bryan, secretary 
of the Illinois Lumber & Material Dealers’ 
Association, Chicago. Dr. Paul Ivey, of Los 
Angeles, will discuss Modern Methods of Sell- 
ing Lumber. 

Wednesday morning’s program will open 
with a breakfast round-table discussion at the 
Curtis Hotel, the subject to be Financing. Coal 
dealers will occupy the spotlight at the business 
session opening at 9:30, in the auditorium. 

At the afternoon auditorium meeting R. O. 
Kaufman, of the Northwest Bancorporation, 
Minneapolis, will talk on Credit, and Conditions 
Affecting It. Arthur A. Hood of Chicago, 
president of the Associated Leaders of Lumber 
& Fuel Dealers of America, will discuss Lum- 
ber Retailing, the Best Business on Earth. 
William H. Badeaux, former Northwestern 


mals, and E. \W. Dobson, J. Anderson Lum- 
ber Co., Minneapolis, will tell of Materials for 
Farm Buildings. The closing talk of the after- 
noon will be given by R. M. Paul, of the 
Hudson Manuiacturing Co., Minneapolis, on 
Ventilation for Farm Buildings. 


Western Forestry Conference 


[Special telegram to AmMerIcaAN LuMBERMAN] 


PorTLAND, Ore., Jan. 7—The annual forest 
management conference of western forest in- 
terests, under the auspices of the Western 
lorestry & Conservation Association, will be 
held here March 3, 4 and 5. 


Plans of Michigan Retailers 


LansinG, Micu., Jan. 6—Formal notice is 
being sent to the membership of the Michigan 
Retail Lumber Dealers’ Association by Sec- 
retary R. B. Walborn, of this city, that an 
excellent program is being prepared to the 
annual convention of the organization, which 
will be held on Feb. 5, 6 and 7 at the Hotel 
Pantlind and the Waters-Klingman Exhibition 
Building in Grand Rapids. In order to bring 
out comprehensive discussions of the various 
talks that are delivered, arrangements are being 
made to select an interesting number of speak- 
ers for each session of the convention, allotting 
a special period to the member dealers for 
open forum topics that they wish to hear. As 
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a departure from the usual custom, member 
dealers will have no registration charge made 
upon them. Non-members, however, will be 
assessed a nominal fee. 

Elaborate exhibits are being planned, and 
it is stated that because of the diverse, unique 
and educational features of these exhibits they 
will be deserving of the members’ attention. 
The usual program of entertainment will in- 
clude music and dancing acts in the convention 
ballroom. 

See aeaeaeaani 


Sawmill Engineering Conference 


SEATTLE, WaASH., Jan. 4.—For the second 
consecutive time the Sawmill Engineering Con- 
ference will be held in Longview, Wash., the 
tentative dates being Feb. 18-21. The last 
meeting of the conference was held last spring 
at Longview. This meeting is expected to bring 
delegates from Montana, Wyoming, Colorado 
and California. 


Lancaster Dealers Elect 


PHILADELPHIA, Pa., Jan. 6.—At the annual 
meeting of the Lancaster County Lumbermen’s 
Association, the following officers were elected: 

President—Claude Stauffer. 

Vice president—Walter Aument. 

Second vice president—Roy Bomberger. 

Third vice president—Daniel Graybill 

Treasurer—Horace Mellinger 

Secretary Roy Gerhart 

Director State association—Fred Sener. 

In outlining his policy for 1930 the new 
president stressed the fact that at all times he 
would strive to bring about better relations 
between the members and a higher standard 
of trade ethics throughout the county, with 
meetings to be held once a month to talk over 
these problems. 


Toronto Dealers Elect 


Toronto, Ont., Jan. 6—The annual meeting 
of the Lumbermen’s Section of the Board of 
Trade was held Jan. 3, and officers for 1930 
elected as follows: 

Chairman—A,. CC. Manbert, Canadian 
eral Lumber Co. (Ltd.), Toronto. 
Vice chairman—J. B. Jarvis, 
vis Lumber Co. (Ltd.), Toronto. 
Directors—A. E. Clark, Clark, Howe, Wa- 
ters & Knight Bros... (Ltd.), Toronto; A. E. 
Eckardt, R. Laidlaw Lumber Co. (Ltd.), To- 
ronto; V. MeFarlane, McFarlane Manufactur- 
ing Co. (Ltd.), Toronto; F. Barchard, 
chard & Co. (Ltd.), Toronto; T. A. 

Mickle, Dyment & Son, Toronto 

Secretary-treasurer—H. 


Gen- 


Elgie & Jar- 


Bar- 
Paterson, 


Boultbee, Toronto 


Representatives for the Board of Trade elec- 
tions were nominated as follows: 

For the Canadian National 
board—W. F. Oliver, W. F 
Co, (Ltd.) 

For the board of arbitration—A. E. 
don, A. E. Gordon Lumber Co. (Ltd.). 

For the council of the Board of Trade— 
J. L. Campbell, Wholesale Lumber Dealers 
Association (Inc.). 


Exhibition 
Oliver Hardwood 


Gor- 


SSAA e: 


Says Situation Is Unparalleled 


PHILADELPHIA, Pa., Jan. 6.—Robert G. Kay, 
head of the Kay Lumber Co., of this city, and 
one of the best known lumbermen in the East, 
expects to leave within a few days for St. 
Petersburg, Fla., where he will spend the bal- 
ance of the winter. Discussing lumber and 
business conditions generally, Mr. Kay said: 

The lumber business is quiet, and we rathe1 
look for it to continue that way for the next 
three months After hope that 
good business will However, as 
long as this excess production continues on 
the Pacific hemlock is being de- 
livered in Philadelphia at from $20 to $30, 
one can readily realize that no one can make 
any profit The steamship companies that 
are bringing this lumber to this market re- 
ceive only $7 to $8 per thousand. They claim 
they are not making any money. So, with 
the Pacific coast mills, the steamship con- 
cerns, the wholesaler and the retailer all do- 
ing business without profit, a condition is 
presented that is unparalleled in the history 
of the lumber trade. 


that time we 
develop 


coast and 


A “Sermon” 


[This letter from a salesman to his sales 
manager, with its more or less gentle hints 
about how cars should not be loaded, will be 
read with interest by dealers who have had to 
struggle with the problem of unloading cars 
that have been “loaded to the roof.” The let- 
ter came to the AMERICAN LUMBERMAN from 
an eastern concern.—EDITOoR. | 


You know, Bill, that I wouldn't complain 
for anything in the world, so I am just “men- 
tioning” the condition in which that last C. M. 
& St. P. car arrived here this morning. 

We can only get at one side of a car when 
it comes to the warehouse siding. I| had to 
take the door off, and for one little minute 
thought it might be necessary to remove the 
roof as well. However, in heu of removing 
the roof I broke open three bundles of shingles 
and pulled them out one at a time, they being 
loaded above the top of the door. 

You know I wouldn’t complain and I couldn't 
wish the guy who loaded this car any worse 
luck than that he might have to unload it. 
He evidently loaded up the last few bundles 
with a maul, or possibly jacked up the roof 
and then dropped it after getting the shingles 
in. 

During the war when cars were scarce | 
once saw a sawmill man load a 38-foot cattle 
car with 36-foot car sills (if you know what 
they are), by running them in one of the 
little end doors and letting them drop. Thie 
\merican Car Co. had to take the roof off 
and unload with a derrick and they complained 
hitterly. However, | am not complaining but 
simply making a comparison. 

On the car previous to this we had a lot of 
trouble and finally opened it by backing a 5- 


Lumbermen’s 


St. Croix Club Meets 


Bayport, Minn., Jan. 6.—The monthly meet- 
ing of the St. Croix Valley Hoo-Hoo Club was 
held Dec. 28 at the Stillwater Club.  Forty- 
two members of Hoo-Hoo were present at the 
dinner, and at the concatenation following six 
new members were initiated and one was re- 
instated, as follows: A. H. Miller, Miller- 
Olcott Lumber Co., Cumberland, Wis.; Carl 
O. Weswig, Andersen Frame Corporation, Bay- 
port; Harold Purvis and Harry Yale, Curtis- 
Yale-Purvis Co., Minneapolis; FE. F. Kiser, D. 
E. Kiser Lumber Co., Cameron, Wis.; Kk. M. 
LaVine, St. Croix Box Manufacturing Co., 
Bayport, and R. E. Dupage, of the Exchange 
Sawmills Sales Co., Kansas City, re-instated. 

A number of Hoo-Hoo from Minneapolis 
were present at the meeting, including N. E. 
Boucher, Custocatian of the Supreme Nine, and 
R. T. Barnard, State counselor for North Da- 
kota. Nearly all those present stayed to play 
cards after the concatenation and, judging from 
the hour at which the games broke up, all had 
a good time. 


Urges Appointment to I. C. C. 


CINCINNATI, Onto, Jan. 6.—Officers and di- 
rectors of the Cincinnati Lumbermen’s Club 
today authorized the sending of telegrams to 
President Hoover and to U. S. Senators’ Fess 
and McCullough of Ohio at Washington, D. C., 
urging them to use their influence to obtain the 
appointment of Cecil A. New, of Memphis, as- 
sistant manager of the Southern Hardwood 
Traffic Association, as a member of the In- 
terstate Commerce Commission to succeed 
Richard V. Taylor, of Mobile, whose term 
expired recently. The claims of Mr. New are 
being urged by his friends here on account of 
his 24 years’ experience in general traffic mat- 
ters and because the lumber interests feel that 


es 


n Car Loading 


ton truck alongside the car and using it to 
shove the door open; broke a few shingles 
but opened her just the same. This one, how. 
ever, failed to yield to any such gentle per- 
sttasion, so after about an hour’s honest ef- 
forts we simply took that door off entirely. 
Started at $:30.and at 11:00 we had fifty bun- 
dles on a truck. The truck driver wanted to 
cuss a little about it but I told him to lay off 
as I had already done enough of that for one 
day. 

Understand | am not complaining, but if you 
could diplomatically call the attention of the 
loaders to the fact that cars have to be un- 
loaded when they arrive at destination; and 
if you could go a little further and tactfully 
explain to them that it is now winter time 
and, therefore, rather’ disagreeable to have 
to spend so much time opening cars; and if 
you could get them to understand that these 
yard men are sometimes very wroth when one 
of their trucks spends something over two 
hours’ getting a load that might be picked up 
in ten minutes; and then, if you could im- 
press upon them the fact that some time dur- 
ing the month you are almost sure to call my 
attention to the fact that on this date I did 
not make the regulation number of calls; if you 
could do all this, maybe you could get about 
four strips run across the doors so that the 
shingles would not shift and lock the doors 
from the inside. | dunno, but it might be 
worth trying anyway. 

I ruined, incidentally, a pair of gloves and 
sent an overcoat to the cleaners. However, 
do not consider this a complaint, just a com- 
ment in passing. Yours very truly, 

At. 


Club Activities 


they ought to be more fully represented in the 
Interstate Commerce Commission. 

Mr. New was formerly a freight official of 
the Illinois Central system at New Orleans 
and Memphis and is well known to the hard- 
wood trade. He is also the secretary-treasurer 
of the American Overseas Forwarding Co. 
with headquarters at Memphis. 

\ meeting of the club will be held Jan. 13 
at a place and time to be announced. The 
speaker also will be announced later this week, 
according to a circular notice issued by Carl 
J. Edelmann, secretary. 


Lumber Buyers’ Club Elects 


SEATTLE, WaAsH., Jan. 4—W. A. Duncan, 
of the Mauk Seattle Lumber Co., was elected 
president of the Lumber Buyers’ Club at the 
regular weekly meeting Friday. The club now 
boasts thirty-eight members divided between 
Seattle, Tacoma, Eugene, Ore., Chehalis, Port- 
land, and Aberdeen. 

The complete list of new officers is as fol- 
lows: 

President and Large Knot—wW. A. 


Vice President and Spike Knot—c. W. 
Matheus, jr. 

Secretary and Encased Knot—Theodore 
W ood. 


Treasurer and Tight Knot—F. B. Curtis. 


EDERAL forest preserves in the northern lakes 
district of Wisconsin provided thousands ot 
Christmas trees this year in pursuance of the 
selective forestry methods adopted by the Gov- 
ernment men which result in the elimination otf 
about forty-nine out of every fifty young trees 
to permit room for healthy growth of the trees 
which are permitted to remain. All the trees 
were tagged to show that they were legally cut. 
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Books for Lumbermen 


Commercial Timbers of India 


A book recently received from the Central 
Publication Branch of the Government of In- 
dia at Calcutta is “The Common Commercial 
Timbers of India and Their Uses,” by H. Trot- 
ter, Forest Economist, Forest Research Insti- 
tute, Dehra Dun. The first four chapters of 
this book are devoted to the storage and season- 
ing of lumber. In chapter 5, comprising about 
100 pages, are given descriptions of the woods 
of India, including the botanical, trade, and 
vernacular names, as well. as details regarding 
weight, description of the wood, seasoning, 
strength, uses and sources of supply of each 
species. Chapter 6 comprises a_ classification 
of uses with recommendation of species for 
each use. In the first appendix a table of tim- 
ber strengths is given and in appendix 2 names 
and addresses of timber contractors in India 
are listed. Copies of the book may be obtained 
at 3 shillings each from the Office of the High 
Commissioner for India, 42, Grosvenor Gar- 
dens, London S. W. 


Indentification of British Hardwoods 


The Department of Scientific and Industrial 
Research and Imperial Forestry Institute of 
England has published as Forest Products Re- 
search Bulletin No. 3, “British Hardwoods 
Their Structure and Identification.” L. Chalk 
of the Imperial Forestry Institute at Oxford, 
and B. J. Rendle, of the Forest Products Re- 
search Laboratory, are the authors. This book 
consists of 49 pages of text and 45 pages of 
illustrations, all of the latter being microphoto- 
graphs. After a brief introductory discussion 
of the structure of woods and the various fea- 
tures of identification, descriptions of the woods 
follow in alphabetical sequence. As will be in- 
ferred from the number of illustrations, there 
is one for each of the woods described. In 
cases where imported species of the wood de- 
scribed are utilized in Great Britain, the dis- 
tinguishing features of the imported species 
are also described. At the end of the book is 
given a key to the species for the identification 
of unknown woods. Copies of Bulletin No. 
3 may be obtained from H. M. Stationery Office, 
Adastral House, Kingsway, W. C. 2 London, 
at 5 shillings each. 


“Market Data Handbook of U. S.” 


l‘ortunately, the time is past when any apol- 
ogy need be made for the use of statistical data 
in mapping sales promotion programs. Facts 
regarding the population, wealth-producing ac- 
tivities and purchasing power of a trade terri- 
tory are the foundation on which to build busi- 
ness. Numerous agencies public and private 
have been for some years compiling trade data 
of varied scope and purposes, but hitherto much 
of this information has been available gener- 
ally, if at all, in somewhat fragmentary form. 
It has therefore lost some of its value, particu- 
larly for comparative purposes. In the ‘Mar- 
ket Data Handbook of United States” the 
bureau of foreign and domestic commerce of 
the Department of Commerce has made a vast 
amount of this statistical information conveni- 
ently accessible. 

This book comprises over five hundred pages 
9x11 inches and consists principally of eight 
tables. The geographical classification is by 
counties and by States alphabetically. In the 
first table, the general consumer market, are 
Presented data on population, number of fam- 
ilies, urban and rural; manufacturing, value 
added to products; farming, mining, bank de- 
posits, savings deposits, postal receipts, indi- 
vidual income tax returns, family telephones, 
domestic electric customers, newspaper — 
tion, retail stores and wholesale stores. Table 
2 is devoted to the fisheries of the United 
States. Tables 3 and 4 present detailed 


data on telephones and electrical service. 
The farm market is comprehended in Ta- 
ble 5. Figures. cover the number of farms, 
percentage of tenancy, farm population, areas 
in farms and crops, farm incomes, value of 
crops and live stock, and farm values. The 
industrial market is the subject of Table 6, 
statistics covering number of establishments, 
number of wage earners, wages paid, cost of 
materials, value added and value of products; 
mining, value of products and number of em- 
ployees; number of motor trucks; number of 
electrical customers. Table 7 consists of a 
summary of manufacturers for cities having 
a population of 10,000 or more and totals for 
States for 1925 and 1927. Table 8 shows by 
groups the location of manufacturing industries 
by counties in all States for 1927. The fact 
that there are sixteen groupings indicates the 
extent to which the data have been analyzed. 
Table 8 occupies considerably more than one- 
half of the book. 

Included with the book and supplementary to 
the tables are four maps; one showing retail 
shopping areas, one showing wholesale grocery 
territory, a third showing consumer trading 
areas, and the fourth showing trade areas for 
budgetary control purposes. An introduction 
to the book gives the sources of the data, and 
explains their significance from the commercial 
viewpoint. The book is strongly bound in buck- 
ram. Copies may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at $2.50 each. 


Pace S. BUNKER, State forester of Alabama 
has prepared as Bulletin No. 3 of the State 
Commission of Forestry, “A Dictionary of 
Forest Fire Protection,” which will be helpful 
to all persons interested in forestry. The book 
consists essentially of an alphabetical list of 
terms briefly defined with numerous cross ref- 
erences for identifying synonyms. Mr. Bunker 
is secretary of the commission, with headquar- 
ters at Montgomery, Ala. 


Meaning and Application of Forestry 

In a book entitled “Forestry, a Study of Its 
Origin, Application and Significance in the 
peas States,” by A. B. Recknagel, professor 

f Forest Management and Utilization, Cornell 
Vetourdes. and S. N. Spring, professor of 
agriculture at Cornell, the purpose has been 
to present “a study of the origin, application 
and significance of forestry in the United 
States. The. approach is jhistorical, economic 
and objective, designed to give the reader a 
general grasp of the forestry problem.” Begin- 
ning with a chapter on the origin of forestry, 
successive chapters of the book are devoted to 
the development of the American forest in- 
dustry, the objectives of forestry, a public 
policy with respect to forests, the application 
of forestry to lands now in forest, reconstruc- 
tion, research in forestry, education in forestry 
and practical achievements in forestry. 

In this brief readable book of about 250 
pages is presented the information essential to 
an intelligent understanding and appreciation 
of the importance of forestry to the public 
welfare as well as the magnitude of the pro- 
gram of perpetuating the forest resources of 
the country. A very comprehensive index adds 
greatly to the value of the work. The book is 
published by Alfred A. Knopf, New York City. 


(Sx anand 


INVENTORY of Wisconsin’s woodland  re- 
sources is being completed by surveys and map 
makers who have been working under the joint 
direction of the Wisconsin department of agri- 
culture and markets and the conservation com- 
mission. The check up began during the sum- 
mer of 1928 but was considerably amplified 
during 1929 largely by J. J. Bordner and Wil- 
liam Morris, official surveyors and cruisers. 





4°! Reg. US Pat. Off, 





Friction Carrier 


The Engineer Knows 
“He Can Hi-Ball ’Em Thru” 


An aluminum alloy casting with 
maximum cooling area, faced with 
renewable Hi-Ball moulded fric- 
tion segments, riveted securely into 
recesses provided with shoulders 
at base and ends. 


This insures a friction block, the 
casting not subject to wear; the 
facing a friction material of long 
life with high efficiency. 


FRICTION PRODUCTS CoO. 


Incorporated 
Aberdeen, Washington 








" 1530-35 Oliver Bldg., 





North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
thom High Grade. BASE AND 
Capacity, _— feet MOULDINGS 
oe Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
PITTSBURGH, PA. 











 @& 


GOLDSBORO 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order, 


JOHNSON & WIMSATT d 


WASHINGTON, D. C. 

















Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our por grade dressed stock — 
k the Wholesaler’”’ 


The Stee Lumber Co. 


CENTURY, FLORIDA 




















Manufacturers 


Short Leaf Pine and Hardwoods 
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Babcock Lumber Co. | 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES 
New York City, 415 Lexington Ave 
South Bend, Ind., 511 Pythian Bldg 
Providence, R. I., 115 Adelaide Ave 
Philadelphia, Pa., 1629 Land Title Bidg 
Detroit, Mich., 2-219 General Motors Bldg. 
Johnstown, Pa., Title & Trust Bldg. | 
Seattle, Wash., 5525 White Blig | 
Cincinnati, Ohio, 703 First Nat'l Bank Bldg. 


Eastern Tennessee 
Kentucky and 
West Virginia 

































Caddo River 


Lumber Company 
A. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Roxboro, Ack We Solicit 
Mauldio. Ark. Your Patronage 





































FIGURE 
Any House 


in > Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We ~vill send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
Just Mail This Coupon J 


RO LS A AAS A A 
American Lumberman 

43% South Dearborn St. | 
Chicago, Illinois. 

Send “Automatic Building Costs.” After 10 days I | 


whl either return the book by parcel post insured or 
remit $15 in full payment. | 
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. Subject to approval of the management. 
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Points to Need of Fire Control 


In a report to the Forest Service, Evan W. 
Kelley, district forester, states that the recur- 
rence of fire disasters in the national forests 
such as those which occurred last summer can 
be forestalled only by attaining the “safe-hour 
control” of the Forest Service. Maj. Kelley 
submitted his report following an investigation 
of four big fire districts—northern Rocky 
Mountain, Pacific Northwest, California and 
Intermountain. 

The “safe-hour control,” completion of which 
is recommended by Maj. Kelley, provides that 
the national forests must be so improved, 
equipped and manned that any given fire can 
be reached within a fixed time limit and extin- 
guished before it reaches dangerous size. Big 
fires can nearly always be prevented if at- 
tacked soon enough after they start. 

Safe-hour control requires substantial exten- 
sion of roads, trails and communication and 
detection systems, and more equipment, trans- 
portation facilities and man power, in order to 
bring vast remaining areas of now almost in- 
accessible mountain forests within reasonable 
striking distance of the fire control forces. 

Maj. Kelley is in charge of the northern 
Rocky Mountain district. Under his direction 
forest officers have completed a study of what 
is needed to place all the national forests of 
four western districts on a safe-hour control 
basis. These districts were the ones hardest 
hit by the big fires which ravaged that section 
last year. 

With the present fire protection facilities a 
total of 42,864,000 acres, or 62 percent of the 
total national forest area of the four western 
districts, is not provided with adequate hour 
control. This huge area, without sufficient 
fire protection, is in the aggregate one-third 
larger than the State of Louisiana or slightly 


larger than the State of Washington. Maj. 
Kelley estimates that 33,695 miles of trails 
alone are still needed in the four districts to 


complete the requirements for hour control. 

Forest Service records show that the per- 
centage of large fires has decreased consist- 
ently with the extension of road and trail sys- 
tems. 

The average national forest fire guard now 
attempts to protect 28,000 acres or 44 square 
miles of forest. Sufficient man-power is 
needed, Mr. Kelley says, to bring this average 
down by at least 10,000 acres. The four dis- 
tricts at present employ a total of 2,223 regular 
fire guards during the fire season. To bring 
the man-power up to the requirements of ade- 
quate hour control will require 1,569 additional 
guards, or a total of 3,792. 


Woodcraft Tournament to Be Annual 


Conclusive proof that contests based on the 
wooden box utilization plan of the National 
Committee on Wood Utilization, Department 
of Commerce, can be effectively staged by 
playground organizations is afforded in the 
experience of the municipal playground de- 
partment of Washington. 

While some of the playground officials were 
skeptical at the outset, the fact that the contest 
staged in the national capital elicited responses 
from approximately 1,500 boys and girls re- 
moved all doubts. 

As a result the woodcraft tournament, as the 
contest was called, will be an annual event in 
the playground department here. 

Commenting on the contest, Mrs. Susie Root 
Rhodes, supervisor of the Washington play- 
ground department, after announcing it would 
be an annual event, said: 

Personally I think it is one of the best, if 
not the best special feature ever conducted by 
the District of Columbia playgrounds. 

It was something entirely new to us, as it 
was to the children, when officials of the Com- 
merce Department first broached the plan. 


Little did we realize the far-reaching possi- 
bilities of the woodcraft tournament. 

We could not foresee that for the first time 
hopelessly crippled children were given oppor- 
tunity to compete in a playground activity, 
As it developed, three of the divisional win- 
ners in the Washington tournament were 
crippled children. We could not visualize the 
many backward youngsters who would find 
themselves in this form of diversion, nor were 
we prepared for the enthusiastic reception 
that girls gave the idea. Several playground 
winners were girls. 

The work has been started now and reports 
are coming in from every section of the city 
to the effect that the youngsters, although the 
tournament has closed, have become so im- 
bued with the idea that they are securing 
boxes and convincing the city that “You Can 
Make It.” 

The woodcraft tournament was also highly 
commended by Richard S. Tennyson, director 
of boys’ activities of the Washington play- 
grounds. He is thoroughly convinced that by 
promoting such contests, especially during the 
winter months, playground organizations can 
render a real service to the community. 

During the contest the fifty playgrounds here 
were used as distribution points for second- 
hand boxes and crates and odd pieces of lum- 
ber. The contest was sponsored by a Wash- 
ington newspaper, which distributed copies of 
the National Committee’s booklet, “You Can 
Make It.” The winner from each of the 50 
playgrounds received a bronze medal. Each 
section winner received a silver cup. From the 
twelve section winners a city winner was 
chosen, whose prize was a complete set of 
tools. The prizes were awarded by Commis- 
sioner Sidney F. Taliaferro, one of the three 
rulers of Washington. 


Relinquishes Title to Lands 


Sr. Louis, Mo., Jan. 8.—The Wisconsin 
Lumber Co., a subsidiary of the International 
Harvester.Co., will relinquish title to approxi- 
mately 57,000 acres of cut-over timber land at 
once to the State as a gift, the land having ful- 
filled its usefulness to the company when the 
timber was cut and now has become a burden 
through taxation. 

The assessed valuation of the land is $740,- 
150, $375,000 being in Pemiscot County and 
$364,550 in Dunklin County. The land was ac- 
quired by the company 30 years ago, when the 
region was heavily wooded. It lies in and 
around the town of Deering. 

For many years, according to the annot 2ce- 
ment of George A. Ranney, vice president and 
treasurer of the harvester company, the com- 
pany has endeavored to bring settlers upon 
the land to reclaim and cultivate it, and has 
incurred heavy expenses in this connection. 
Now, however, on account of nation-wide con- 
ditions affecting the demand for cut-over 
lands and their value, we do not feel war- 
ranted in continuing this development as a4 
company enterprise and in paying the ex- 
ceedingly heavy taxes on the property. 

In order to protect the interest of affected in- 
vestors,- the harvester company announces it 
will purchase at par and accrued interest all 
outstanding bonds of the Elk Chute drainage 
district, of which the land is a part. These 
bonds were issued several years ago, with the 
lumber company’s sanction as a land owner, 
are supported largely by taxes on the com- 
pany’s land, and if not taken up would be ren- 
dered virtually worthless by transfer of the 
property to the States since that would mean 
the cessation of taxes. 

It also is agreed by the harvester company 
to support for four years two public schools 
which at present rely on taxation of the land 
in question, to retain title to the land on which 
the town of Deering stands, and to carry out 
in full all contracts made with settlers for pur- 
chase of its lands. 
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Until the Whistle 


The old mill’s run for quite a while, 
Putting new boards upon the pile 
That someone comes and takes away, 
But putting on some new next day. 
The old mill handles one by one 

The logs, and never does get done, 

But I have never heard the mill 
Complain a lot, like some folks will. 


Each morning when the whistle blows 

Back on the job the old mill goes, 

Good timber some, and rotten some, 

But taking logs the way they come. 

All day the logs keep coming in, 

The straight and crooked, thick and thin— 
The old mill never stops until 

The whistle blows, and never will. 


The old man’s run for quite a spell, 
Just like the mill—I hope as well. 
The things that come are many, too, 
The good, the bad, the false, the true. 
I hope they say, when I am gone, 

That, like the mill, I rumbled on, 
Put in a life, and saw it through, 

And worked until the whistle blew. 


Random 
People go to law; everything else goes to 
lawyers. 
The man who believes everything, soon won't 
believe anything. 
The best team we know of is Work and Am- 
bition hitched together. 


Reform seems to be like fishing; it is the big 
ones that get away. 

It is the people who are quickest to accept a 
rumor who are slowest to believe a fact. 

The rich man who owes something is poorer 
than the poor man who owes nothing. 

The man who thinks a wide open town is 
good for his business forgets that his most 
important business is his boy. 


Between Trains 


CLEVELAND, Ounto.—Arch Klumph, the Cleve- 
land lumberman, was recently named by a 
fashion authority as the third best dressed 
man in America. It would have been consider- 
ably more of a compliment if Jimmy Walker, 
of New York, had not been selected as the 
first. So far we have successfully dodged 
the New York mayor, so all we know about 
his appearance is the pictures of him we see in 
the newspapers. In all of these he looks as 
though he were just about to break into a 
song and dance. We would say that the mayor 
is a perfect expression of the Broadway mind. 
Arch, on the other hand, we have seen in the 
lumber yard, at the Rotary club, and in other 
normal places where you are likely to meet 
such a man as Arch is, and he looks just like 
the man he is, a typical American business 
man who knows the value of a good appear- 
ance, but, that having been taken care of, 
knows that appearance isn’t everything. So 
if this authority had put Arch on the first 
team and Jimmy Walker on the third she 
would have come a little closer to the truth. 

While we are on the subject of the mayor, 
the other day he announced that he would turn 
over to the city the $15,000 increase in salary he 
has been voted. That gesture was also typical 
of the political mind as it is expressed in our 
great cities. It will make him votes among a 
certain sort of people who do considerable yell- 
ing and not very much thinking. The mayor 
would have done his city a better service to 
have taken the $15,000 and devoted the time 
it represents to a serious attempt to oust the 
chair-warmers and cheapen the cost of govern- 
ment in New York. We don’t know what 
price Jimmy Walker puts on his time, but the 











city ought to be able to buy a great deal of it 
for $15,000. 

Mayors, by the way, are a peculiar manifes- 
tation of American life. A great deal has 
been said about Chicago’s, but Chicago’s over 
a, period of time will average up about as well 
as anybody’s. It is true that New York once 
had a Mitchell, but since that Chicago has had 
a Dever. We do not recall any others that 
either city has ever had that put it in a posi- 
tion to criticize Cleveland for a Kohler, or 
whatever his name was, or any other American 
municipality. Of course we hear a good deal 
of talk that our’ lumbermen and other business 
men should accept public office and put our 
cities on a business basis. But let them run 
once and see how far they would get. What 
chance has Guy Guernsey in Chicago? We 
even doubt if Denver would elect Will Mc- 
Phee. No, we get what we get because we get 
what we want. 


We See b’ the Papers 


It is getting to be almost as dangerous to be 
a bootlegger as it is to patronize one. 

We don’t believe anybody will ever knock 
out Art Shires by hitting him on the chin. 

There are 23 makes of 8-cylinder cars this 
year. For the pedestrian it certainly means 
skidoo. 


A hundred miles an hour is predicted for 
automobiles, but what is really needed is 99 
days for drivers. 


Because of the fire Mr. Hoover now has an- 
other office, but Mr. Mussolini is still 987 ahead 
of him, 


If a farmer were drowning it would take 
Congress at least seven months to decide what 
sort of rope to throw him. 

This ‘is the year they take the census, and 
in a few years we shall know just what the 
population of our town was. 


People who say that Americans do not ob- 
serve the conventions have never observed the 
number of lumber conventions. 

We see our old friend Senator Robinson, of 
Arkansas, is a delegate to the limitation of 
naval armaments conference. No British fleet 
is ever going to sail the White River if Joe 
Robinson can prevent it. 

“It is in matters of this kind,” said Chair- 
man Clinnin of the Illinois boxing commis- 
sion, referring to rumors that a certain prize- 
fight was fixed, “that the commission finds its 
most sacred function.” You’re in a bad way, 
reader, if you can’t get a laugh out of that. 


Earth’s Refuge 


Irom perils crouching in the grass, 
From all the enemies that pass, 

The bird, so quick to feel and see, 
Takes refuge in the sheltering tree. 
There is its refuge in the gale, 

There is its house when foes assail, 
For there the fluttering heart can find 
Concealment, and content of mind. 


The forest tree has always been 

A refuge from a world of sin 

And wrong—not only when it stood 
In the far reaches of some wood, 
But when it came by road and mill 
To build a cottage by a rill, 

Or build a simple dwelling down 
Among the alleys of a town. 


I never look upon a tree 

But roof and doorstep I can see, 

I never look upon a door 

But I recall the tree once more. 
Why God made some things thus and so 
IT may not always guess or know, 

But every tree that breaks the loam 

I know God fashioned for a home. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 
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BIRCH-BEECH-MAPLE 


We cut your stock to order 
after being carefully Kiln- 
dried - large Kiln capacity. 
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requirements. 








We also manufacture Rough or Dressed 


PINE -HEMLOCK AND 

.. HARDWOOD LUMBER 

IDEAL” Steel Burnished Rock Maple 
FLOORING 


3 =) Stephenson So;lrustees he 
WELLS, Delta County, Mich:— 























IMENSION LUMBER 
AND 
MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 
Main Office: 
MANISTIQUE, MICH. 

















= 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 


17 
| vo of 17 different species 


of Northern Hardwoods ' 
1 


925 eo 79252525 e5e5eSe52 6009009009000 0006000000000060606060c 
,~ JOO ooo 


VEST POCKET 
READY RECKONER 





~ 











A useful vest pocket manual 
including a lumber calcula- 
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New Ventures 


ALABAMA, Eufaula—-T. L. Dennis has started 


a saw and planing mill operation here; headquar- 
ters, Notasulga,. 

Greensboro—Nettles Lumber Co. opening gen- 
eral lumber business; W. M. Anderson, of Tus- 
caloosa, and J. H. Nettles. of Greens! oro, owners. 

Leeds—Summers Lumber Co. opening retail 
business and small sawmill. 

Tallassee—W. A. Reynolds, of Clanton, Ala.. has 
started a sawmill here, 

Tuscaloosa—Terry Lumber Co. has entered the 
commission lumber business here. 

Warrior—Warrior Land & Lumber (Co. has 
started a planing mill. 

ARKANSAS, Agnos—Bob Cr 
sawmill, 


CALIFORNIA. Palmdale—Drinnon Lumber Co. 
has engaged in business here under management 
of J. K. Drinnon and E. U. Wheelock. 

Redding-—Sterling Lumber Co, opening new 
office and storage yards on corner of Yuba and 
Oregon streets; I. Benneche, 

FLORIDA Dade City 
started a sawmill. 


ager has started a 


manager. 


Harrelson & Co have 


ILLINOIS, Clarendon Hills—Keller-Heartt Lum- 
ber & Fuel Co. will open yard here succeeding 
|} \. Keller & Sons. 

KANSAS, Centralia—S. N Moody has. started 
a retail lumber business. 

Salina E. L. Larson has started a retail lum 
ber, coal and building material business. 

KENTUCKY, Lexington—D. R. Winn has started 
t wholesale and commission lumber business. 

NEW YORK New York—Frank V. Ford has 
started a commission lumber business. 

SOUTH CAROLINA, Fairfax—Pope Lumber Co. 
recently began a saw and planing mill operation 

EXAS. Houston—South End Lumber Co. open- 
ing lumber yard on Blodgett and 
I. Lee Campbell, manager. 

VIRGINIA, Richmond—F rank G Wade has 
started a wholesale and commission lumber busi- 
ness at 907 Oak St 


Velasco streets: 


WIS° ONSIN. Boaz—Harris Sawmill Co, recently 
began operations in the new sawmill recently com 
pleted here; will manufacture southern Wisconsin 
hardwoods; Frank Harris, owner 


Business Changes 


\LABAMA Birmingham—Empire Lumber Covo., 
one of the Bell Bros. operations and located at 
Woodlawn Station, Birmingham, has sold out and 
retired from the retail business; manufacturing 
at the several mills will continue. 

Headland—Headland Lumber Co. has taken over 
the stock of the Gulf Region Lumber Co. recently 
adjudged bankrupt. Purchasing company will have 
a new planing mill ready for operation in a few 
weeks 

Montgomery Will Coats, formerly operating in 
connection with B. G. and Lee Betty as the Coats 
Lumber Co., has purchased the interests of all 
other stockholders and in addition to continuing 
the retail yard will cater to the crating trade as 
a specialty 

Tarrant City teceiver for Murray Lumber Co 
has sold the stock in broken lots to nearby yards 
and business is closed out. 

ARKANSAS. Conway—Dawson Lumber Co. suc- 
ceeded by Hiegel Lumber Co. which operates a 
yard at 513 E. Oak St 

Malvern—Lumber Sales Co. moving to Daven- 
port, Iowa, 


CALIFORNIA. San Diexzo—West-King Lumber 
(o. changing name to Wesi-iing-Peterson Lum- 
ber Co. 

San Diego—Owen 8S. King Co. absorbed by West- 
King-Peterson Lumber Co 

Tracy—Good Lumber Co has purchased the 
Cash Lumber Co. and will move to location of 
the latter. 


IDAHO, Coeur d’Alene—Sig Hofslund and John 
H tichards have purchased the business of Coeur 
d'Alene Box & Mfg. Co. 

Troy——Hanson Bros. have purchased the interest 
of K. A. 3odin in the Inland Forest Products 
(Ine.) 

ILLINOIS. Carmi—W. M. Simpson Lumber Co. 
sold to E., C. Robinson Lumber Co. H. L. Ziegler 
will continue as manager. 

IOWA. Conroy—Hilton Lumber & Grain Co, suc- 
ceeded by Conroy Lumber & Grain Co, (Inc.) 

KANSAS. Vliets—Jacoby Lumber Co. sold to 
Cousins Lumber Co. 

MARYLAND. Baltimore 
moving to Overlea 

Cockeysville—Williamson Bros. Veneer Co. sold 
to Pickrel Walnut Co. 

Comstock—G,. Poortenga succeeded by Poortenga 
& Slager. 

MINNESOTA. McGregor—C loverland 3uilders* 
Supply Co. sold to Dower Lumber Co. 

Mankato-—A. Neubert Lumber Co, sold to Stand- 
ard Lumber Co. 

Perham—Dower Lumber Co. taken over by Lam 
pert Lumber Co., of Minneapolis. 

Perham—Lumber and hardware business” of 
Marckel Co. purchased by Wilcox Lumber Co., of 
Detroit Lakes, Minn. 


Walter K. Keen “Co 


NEVADA. Reno—Jaksick & MacArthur 
ing name to White Pine Lumber 
(Ine.) 

NEW YORK. tbrooklyn—Turner Armou Corpo- 
ration. manufacturer of commercial Woodwork. 
succeeded by Western Electric Co. 

New York—D. W. Walker Veneer Co. succeeded 
by Beautiful Veneers (Inc.) at 203 Lexington Ave 
D. W. Walker is president. 

OREGON Portland—Portland-Coast Basket & 
Veneer Co. has taken over the business of the 
Portland Basket & Handle Co, 

PENNSYLVANIA. Philadelphia Wistar, Under- 
hill & Nixon changing name to Wistar, Underhil| 
& Co. 

SOUTH CAROLINA. Cheraw-——Godfrey & May- 
nard Co, succeeded by Maynard-Raley Lumber ¢ 
(Ine,) 

TEXAS Dallas—Dallas Lumber Co. 
name to (. R. Berry Lumber Co. 

Houston—Miller Murdock Lumber 
by J. W. Murdock Lumber (Co 


chang- 
Distr ibutors 


Co 


changing 


‘oO. succeeded 


Kerrville—W. J. Tarrence sold to Temple Lum 
her Co. 
VERMONT Burlington—T A. Haigh Lumber 


(‘o. (Inc.) has taken over the lumber business 
operated by Morgan Bros. 

WASHINGTON. Mineral—Haskins &« 
sold lumber mill to Martin Miller and G. Lindberg, 

Seattle—L. A. Stowe and others reported buying 
logging equipment of Eagle Falls Logging Co. 

Wiley Wiley Warehouse Co. sold grain fuel 
and lumber business to Yakima Valley Lumber 
(‘o 


Haskins 


Incorporations 


ALABAMA Castleberry Bissell-Alabama  Lum- 
ber Co., incorporated. 
CALIFORNIA. Healdsburg—aA. F. 


ber (C'o., 


Stevens Lum 
incorporated; 1,000 shares, no par value 
old concern. 

Los Angeles—Smoke Tree Forest Co. (\Ltd.), in- 
corporated; capital, 50.000 shares, no par value 


San Francisco—Progress Lumber Co., of ted- 
wooed City, incorporated; capital $250,000, will 


succeed old concern of same name, operated by 
Paul M. P. Merner, who heads new company. 

FLORIDA. DeLand ow Land & Lumbe1 
Co., incorporated by H. C tllaway, et al. 

GEORGIA. Dalton—Farrar Lumber Co., incorpo- 
rated. 

ILLINOIS. Chicago—Hattery Lumber Co., in 
corporated; capital, $25,000; old concern 

INDIANA. 
ply Co., 
value. 

Indianapolis—R. C. Clark Veneer Co., an Ili 
nois corporation, filed papers showing withdrawal 
from Indiana, 

Indianapolis—Southern Veneer Mfg. Co., a Ken- 
tucky corporation, filed papers qualifying to do 
business in Indiana; F. 8S. Houston, Salem, agent 

KANSAS. Great sjend—Fair Lumber Co., in 
corporated., 

MARYLAND. Baltimore—-J. G. Tibbals,  incor- 
porated: capital, 100 shares, no par value; to deal 
in wood products; 512 First National Building. 

MASSACHUSETTS. Georgetown—W, E 
(‘o., incorporated; capital, 

MICHIGAN. Escanaba—Sawyer-Stoll Timber Co 
increasing capital from $50,000 to $150,000. 

Grand Rapids—Crossman Lumber Co., 
rated; capital, 1,500 shares no par value 

Manistique—Brown Dimension Co., incorporated 
capital, 10,000 shares, no par value. 

NEBRASKA, Lincoln—Greenslit Lumber (Co., iIn- 
corporated; will operate plants at Stapleton, Ra- 
venna, Stanton and Ashland. 

NEW YORK. Manhattan—Wiley Tie & Lumber 
(Co.. ineorporated; 1,000 shares, $100 pat Value 
and 1,000 shares, no par value; Wm. F. Bancker 
122 E. 42nd St. 

Rome—Beach Lumber Co., 
from $100,000 to $200,000. 
NORTH CAROLINA. 
Lumber Co., 


Andrews—Wasmuth Lumber & Sup- 
incorporated; capital, 100 shares, no par 


Atkinson 
$100,000; retail lumber 


increasing capital 


Favetteville Carolina 
incorporated; capital, $10,000 

OHIO. Beachwood—Hilton & Rush Co., incorpo 
rated; 250 shares, no par value; to deal in lumber 
and building supplies. 

Cincinnati—Acme Veneer & Lumber Co., incor- 
porated; capital, $700,000, succeeding partnership 
under same name. 

Lima—Allen County Lumber & Supply Co., In- 
corporated; capital, $10,000; to deal in lumber and 
building supplies 

Toledo—Augsbach & Osborn. incorporated; cap! 
tal, 200 shares, no par value; to deal in full line 
of lumber and building supplies. 

OREGON. Portland—Yamhill River Lumber ©oe., 
incorporated; capital, $1,000. 

Sandy—M. & T. Lumber & Milling Co., incor- 
porated; capital, $10,000; lumber and sawn ll. 

PENNSYLVANIA, Aldan—Clothier & Sharpe 
Bros., incorporated; capital, $60,000; old concern 
operating in Philadelphia; address Wm. M. Sharpe, 
21 Ridley Ave., Aldan. 

Pittsburgh—Dunn Lumber Co 
capital, $50,000. 

SOUTH DAKOTA. Custer Welty Lumber Co 
incorporated; capital, $25,000 

TENNESSEE. Memphis. Erskine Williams lum 
ber Co., incorporated; capital, $50,000. 


incorporate d 
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WASHINGTON Goldendale — Quality Lumber 
Co.. incorporated; capital, $25,000, 

Oak Harbor—Oak Harbor Lumber & Supply Co 
increasing capital to $20,000 

Silver Lake—Silver Lake Railway & Lumber 
Co. decreasing capital to $30,000. 

WISCONSIN. Madison—Marling Lumber Co,, in 
corporated; 1,000 shares pref., $100 par value; 
»000 shares common, no par value; old concern. 
” Milwaukee Acme Millwork & Cabinet Co., in- 
corporated. 

Milwaukee—Schroeder Manatee Lumber Co., in- 
corporated; capital, $24,000; old concern, 

. 
Casualties 

KENTUCKY. Greensburg--R,. L. Durham Lum- 
per Co., loss by fire, $7,206. 

Louisville—Mengel Body Ccrporation, loss by 
fire in green lumber storage yard, $275,000, largely 
in stocks of hardwood 

MICHIGAN. Reed City Recent report that the 
plant of the Michigan Wood Preserving Co. had 
been destroyed by fire is untrue. The office build- 
ing which was damaged by fire, has been rebuilt. 

OREGON, Dexter—Sawmill of Floyd Wilson de- 
stroyed by fire. 

Newport—Sawmill of Guy Roberts Lumber Co. 
damaged by fire; loss, $1,500. 

Portland—Planing mill of E. J. Struntz dam- 
aged by fire; loss, $18,000. 


SOU 
well- 
fire; 

TEXAS 


loss by 


TH DAKOTA 
Dempster Body 
$1,000. 
Port 
fire, 


New Mills and Equipment 


LOUISIANA. New Iberia—Moorman-Oar Lum- 
ber Co., of Plaquemine, will establish a hardwood 
sawmill, box and veneer plant here, to employ 
about 100, 

MISSISSIPPIL. 
Cc. & 
plant. 

OREGON. 
is rebuilding 

SOUTH CAROLINA. 
quit Co., lumber 


Sioux Falls 
Rebuilding 


Factory of Shot- 
Co, damaged by 
loss, 


Arthur tichard & Lumbet 


$15,000, 


Bean 


Co., 


the 
box 


Monticello—Proprietors of 
Grimes box factory erecting a plywood 


Red Fir Lumber Co. 
recently burned. 


Harrisburg—The 
its sawmill 
Spartanburg—tTaylor-Col- 
preservation, has started im- 
provements: will increase capacity of plant to 
double; cost about $750,000. 

WEST VIRGINIA. Lumber 


Albright—Caflisch 


Co, rebuilding sawmill recently burned with loss 
of about $65,000. : 
BRITISH NORTH AMERICA 


ONTARIO. Callander—Pierce Lumber Co., of 


Montreal, will erect a sawmill at Callander. Will 
be a double cutting band» mill with output of 
about 80,000 feet a day. 
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Exports and Imports of Lumber 


WASHINGTON, D. C.,, 


Jan. 


6—Exports) of 


lumber, logs and sawn timber from the 
United States during the first eleven months 
of 1929 aggregated 3,174,731,000 feet, as com- 
pared with 3,247,406,000 feet in the corre- 
sponding period of 1928. Logs and sawn tim- 
ber showed decreases, while lumber exports 
increased, 

Exports of Douglas fir logs, timber and 
lumber during the first eleven months last 
year were 1,394,542,000 feet, against 1,252,- 
686,000 feet in 1928. Exports of southern 
pine logs timber and lumber were 744,- 
026,000 feet, compared with 803,427,000 feet 
in 1928 Shipments abroad of cedar logs, 
timber and lumber totaled 181,952,000 feet, 
igainst 270,989,000 feet in 1928. Hemlock 
lumber exports were 153,207,000 feet, against 


237,1! 


wood 


pare 


ports 


feet. 


216,55 


feet 
Im 


species during 


9,000 feet the year before. Other soft- 
lumber totaled 137,767,000 feet, com- 
1 with 118,467,000 feet. Oak lumber ex- 
were 200,858,000 feet, against 203,261,000 
Other hardwood lumber shipments were 
3,000 feet, compared with 211,368,000 
ports of logs, timber and lumber of all 


the fi 


rst 


eleven months of 


last 


vear “y gregated 1,688,376,000 feet, compared 
with 1,551,364,000 feet in 1928. Both log and 
sis Hi imports gained. Shingle and lath im- 
ports decreased. Softwood lumber imports 
were 1,317,808,000 feet, compared with 1,260,- 
060,000 feet. 

Exports of sawmill products during the 
ll-month period last year were valued at 
$101,420,079, compared with $98,993,315 in 
1928S. Exports of unmanufactured wood were 


valued at 
before. 


year 


had 


port 
total 


imports 
born 8. 


(Os 


an age 
pared 
values 


with 


values 
s for 


were 


$13,995,791, 


Expor 


regate v 


$34,152,0 
$153,128 


were 


1928 were 
$73,186,235. 


Watson, 


again 


st $14,486,999 


the 


ts of wood manufactures 
alue of $37,713,413, com- 
93 in 1928. Total export 
1,283 last year, while im- 


$77,136,673. 


Amer 


ican 


Corresponding 
exports $147,632,407, 


and 


commercial 


attache at Helsingfors, reports that the Fin- 
nish lumber interests are much disturbed 
over the action of the Soviet Russian lumber 
people in quoting much reduced prices on 
lumber for 1930 delivery. Timber is_ the 
backbone of the economic structure of Fin- 
land and whenever that is adversely affected 
the entire commonwealth suffers. 

Lumbering in Quebec and the Maritime 
Provinees is confined chiefly to the cutting 


of pulpwood, 


but 


t of 
cially in 
France, 
ntreal. 
iber dea 


there 
lumber 


New 


assistant 


Continuing, 


for 


lers 


some 


continues to be 
and lath produced for 
Brunswick, 
trade ¢ 


Mr. 


time 


a cer- 


accord- 


ommis- 
France 


have 


complained of dull conditions as reflected not 


tain amoun 
export, espe 
ing to L. A. 
sioner, Mo 
Says: 

“The lun 
only by ex 
States. but 
upper Cana 


type 





which 


ports to 


also in 


da. Bui 
utilizes 


England and the United 

the large markets of 
lding construction of the 
lumber has been some- 


de- 
than 


due to 


other 


last year 
purposes 


what restricted for the 
flection of money for 
building construction. 

“The factors which would 
fluence the 1930 situation are the probabili- 
ties of increased sales of lumber in the 
United States and in Montreal and Toronto 
as a result of a stimulation in building ex- 
pected with the advent of cheaper money, and 
on the other hand the likelihood that the 
IEngiish market will be oversupplied because 
of the policy of Russia to offer for disposal 
about 50 percent more lumber in that coun- 
try than in 1929. Canadian exporters 
reported not over-sanguine of the English 
market for the coming year.” 

tobert G. Glover, assistant commercial at- 
tache in Santiago, reports that the unprcec- 
cedented building boom in Chile which started 
the latter part of 1927, continuing unabated 
since, has virtually exhausted all of 
locally manufactured seasoned lumber. The 
demand for both and green lumber 
has exceeded production. Unless building 


appear to in- 


are 


stocks 


seasoned 


slows or the importation of foreign lumber 
increases Chile will soon be faced with a 


shortage, in the opinion of the trade. 

Exports of wood products during December 
from British Columbia to the United States 
showed a great increase in lumber and 
a great decrease in shingles and a 
decrease in poles, as compared with the 
month of 1928, according to Consul General 
Ely E. Palmer, Vancouver. Lumber exports 
month totaled 137,872,000 feet, compared 
with 65,803,000 feet in December, 1928. Log 
exports last month were 65,744,000 feet, com- 
pared with 5,605,000 feet in December, 1928. 
Shingles fell off from 115,984,000 in December, 
1928, to 71,541,000 last month. Poles dropped 
from 1,867,000 linear feet in December, 1928, 
to 1,544,000 linear feet last month. 


logs, 
slight 
same 


last 


Improved High Speed Steel Knives 


Mass., Jan. 6.—Longer 
be expected from high 


and better 
speed steel 


FITCHBURG, 
service may 


machine knives as the result of recent develop- 
ments brought out in the laboratories of the 
Simonds Saw & Steel Co., officials of the com- 
pany here announce. It has been found that 


chromium plating makes these thin knives much 
more serviceable, so the company has added to 
its line of tools the chromium plated “Red 
Streak” high speed steel planer knife. Already 
it is being installed in a number of woodwork- 
ing plants in various parts of the country. 
Tests have shown that the new knife operates 


with perfect success on kiln-dried stock, giving 
more than 25 percent longer life, and makes 
possible from 200 to 300 percent longer time 
between jointings on green lumber. If the cut- 
ting edge of a knife is back-beveled, the chro- 
mium plating does not affect it, byt on all 


other high speed steel knives, whether the edge 
is welded or solid, the new treatment gives these 
fast feed knives greatly increased cutting serv- 
ice. 








lorthernWoods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH SOFi £LM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


My ~6©—)6M Lumber Co. 








Try 
Us 


























A Brand to 


Tie te 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 





Members of 
Maple 


Flooring 
Manafacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers 
of Rotary Cut Northern Veneers and Plywood 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


MERICAN 


ae, PLYWOOD 
CORPORATION 


PLYWOOD OF 
RECOGNIZED QUALITY 


NEW LONDON . WISCONSIN 
» Latest Price List 





































Resawed Fables 


is a collection of the funniest 
prosewritingsof “the lumber- 
man pot.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile, Every lumber- 
man owes it to himself, 

Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 


431 Se. Dearborn St., CHICAGO 
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WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on reauest. 


CindreaNit 


Department R 1 


SPRINGFIELD NEW JERSEY 





QUICK TURNOVER 


The new Curtis Woodwork designs offer 
you opportunities to attract customers 
with exceptional values, and to turn 
your money into profits quickly. Write 
for details, to Curtis Companies Service 
Bureau, 338 Curtis Building, Clinton, 
Iowa. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 
cream ae a tnenenrmaaae 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 

































































The Ready Reference 








Inventory Book 








, 


{ “Shows up” scattered piles. Pre- 
vents Over-Buying. 





" Assembles different classes of 





lumber on correct page. Saves 





Valuable Time. 





{ Each page has large index. Easy 





to handle in cold weather. 
{ Plenty of space to list all “*ems 








carried in stock, 


POSTPAID PRICES 
1 Copy Ready Reference In- 


WORGOGT TOG .ccccccccccces $ 1.50 
4 Copies Ready Reference In- 
WOR EE ks cacenexeacees 5.00 








10 Copies Ready Reference In- 
ventory Book 


PEUTIC Cagtrereets teddy 














For Sale By 


AMERICAN LUMBERMAN 
431 So. Dearborn St. 
Chicago, Ill. 
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News Notes from Amel ri 


Portland, Ore. 


Jan. 4.—The outlook in the lumber indus- 
try is much brighter than it was a week ago, 
many manufacturers speaking very opti- 
mistically of the market trend. 

There has been an improvement in Atlantic 
coast business in fir, and a pretty good de- 
mand from the United Kingdom and Conti- 
nent as well as from the west coast of South 
America. Australian demand is said to be 
showing signs of improvement, too. China 
and Japan are doing comparatively little 
buying. One mill reported a very good de- 
mand for clears from Continental Europe. 
The California market is still reported to 
be soft. This is the dull period for line-yarda 
and mining material business, and not a 
great deal is expected from those directions. 
Some mills say that they are booking a good 
number of orders for car material. 

Latest reports from the Inland Empire pine 
belt indicate that things have been quiet 
there. 

Orders for about 1,000,000 feet of shop 
spruce were booked yesterday by Ernest 
Johnson, sales manager for the CC. D. John- 
son Lumber Co., with offices here and milling 
operation at Toledo, Ore. The Portland 
Spruce Mills and the Multnomah Lumber & 
Box Co., whose plants are here in Portland, 
also report renewed activity in spruce, with 
many inquiries coming from Australia for 
shook. Demand for airplane lumber, the 
finest of spruce, is becoming an important 
factor again, after the slump that followed 
the Wall Street crash. 


Tacoma, Wash. 


Jan. 4.—The proposal for Government reg- 
ulation of intercoastal steamship rates was 
brought up for discussion at the regular meet- 
ing of the Tacoma Lumbermen’s Club yester- 
day, by Ernest Dolge. He reported that he 
had been in correspondence with Senator 
Wesley L. Jones on the matter, and that the 
senator had informed him that the question 
is not now before Congress officially. Mr. 
Dolge wished to obtain the sentiment of the 
club members toward the proposal. A lively 
discussion showed that sentiment had altered 
considerably. Two years ago, scarcely any 
of the lumbermen favored it, and now quite 
a few are convinced that regulation must 
come, while others are undecided. The discus- 
sion lasted until the close of the meeting, 
and will be made the first order of business 
at next Friday’s gathering. 

An invitation from the Western Retail Lum- 
bermen’s Association asking the club _ to 
send an exhibit to the Spokane convention 
next month, was read. No action was taken. 
Reports of a number of committees were re- 
ceived. 

W. L. Rawn, manager of the American Ex- 
port Door Corporation, gave the club some 
figures showing the growth of foreign busi- 
ness in doors. Mr. Rawn said the monetary 
value of the company’s door shipments had 
increased 35 percent during the last year. He 
also reported that the world headquarters of 
the softwood door industry, for so many years 
in Sweden, had shifted to Tacoma, and that 
the company is making large sales in twenty- 
eight foreign countries. 

Tacoma’s cargo shipments of lumber dur- 
ing 1929 broke all past records, according to 
estimates made by the city harbormaster, who 
figures the total water movement of lumber 
for the year at 799,350,000 feet, as compared 
with 671,461,000 feet for 1928. Water ship- 
ments of doors are estimated at 1,089,443, 
as compared with 740,273 in 1928. 

To show the importance to the Pacific 
Northwest of the lumber industry, an exhibit 
of wood products was opened last week at the 
Loyal Legion of Loggers & Lumbermen head- 
quarters here. The articles included have been 
furnished by the leading manufacturers of 
Tacoma and the Northwest, and the display 
is open to the public. The exhibit will remain 
open indefinitely. 


The Northern Pacific Railway has filed guyit 
against the West Fork Logging Co. in the 
local court, asking a judgment for $6,100. The 
complaint declares that the plaintiff sold the 
defendant a tract of land adjoining the 
Rainier national park, and that the contract 
provided that the Forest Service be reimbursed 
for fire protection. The protection cost the 
amount claimed, and was advanced by the 
plaintiff, which alleges it has been unable to 
collect from the defendant. 

James G. Newbegin, Tacoma’s lumberman 
mayor, has announced his candidacy for re- 
election at the coming biennial city election. 


Seattle, Wash. 


Jan. 4.—A large number of lumber mills 
are still down. Some will not begin opera- 
tions until February or later, according to 
opinions of different operators, while others 
will start up in a week or so. There is a 
feeling that there is nothing to justify mills 
operating right now. This does not apply so 
much to the cargo mills which may have con- 
tracts. 

Wholesalers are optimistic. Early Decem- 
ber brought a lot of inquiries, though little 
business was booked. Retailers’ stocks are 
low, and observers declare the tendency is 
to keep them low. <A fair amount of busi- 
ness was obtained in ithe middle of December 
from line yards which had completed inven- 
tories. 

Ixxport sales are at a standstill, and will 
not open up for a week or ten days. A lum- 
berman who is in close touch with all mar- 
kets declared that the west coast of South 
America looks most promising, while demand 
for clears for the United Kingdom continues 
good. 

Shingle prices are holding up well, follow- 
ing the recent advance, but the market is 
quiet. Shingle logs are selling from $114 to 
$17, while cedar lumber logs bring $30. The 
log supply is fair, with probably more low 
grade logs offered than usual. Prices are be- 
lieved to be close to rock bottom. 

Some commission buyers believe by Feb. 1 
demand will increase, and general opinion is 
that the year will be good. Prices are hold- 
ing, and the attitude of commission buyers 
is that prices will stiffen, though they admit 
that the present is still pretty much of a buy- 
er’s market. 

Cc. E. Putman and associates on Dec. 30 
were granted an injunction in Federal district 
court at Portland, Ore., Judge McNary presid- 
ing, restraining Emanual A. Mueller and the 
Beaver State Shingle Co., of Portland, from 
infringing on patents covering the Fitite Ce- 
dar Shakes, pending a final hearing on the 
question Feb. 17. Shakes manufactured by 
the Beaver State Shingle Co. are alleged tto 
be identical with the Fitite shake, and de- 
fendants were stopped under injunction pen- 
alty until the final hearing of the suit. 

C. S. Robinson, Robinson-Romig, Salt Lake 
City, was a visitor to Seattle for several days. 
He reports business prospects at Salt Lake 


good. 
Minneapolis, Minn. 


Jan. 7.—Although the trade can not be said 
to have emerged from the holiday doldrums, 
scattering orders indicate a reawakening of 
activity. Prospects are better just now than 
they were at this time last year, dealers gen- 
erally agree. They base their predictions 
largely upon the increased purchasing power 
of northwestern farmers, contemplated large 
expenditures by railroads, and the fact that 
farm building has been lagging behind for 
a number of years. Campaigns carried on 
through farm and daily papers will stimu- 
late modernizing programs. 

Increased highway budgets are encourag- 
ing the northern white cedar manufacturers. 
One of the latest announcements is to the 
effect that Iowa will spend $33,000,000 for 
road improvements next year. Cedar men 
point out that a considerable fraction of this 
will be spent for large posts for guard rail 
purposes. 
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While sales of northern pine have not 
been large during the last few days, they are 
normal for this season. Crating and railway 
demands are expected to become an impor- 
tant factor in this market soon. The short- 
age of some items at the northern mills, and 
poor assortments at some shipping points 
probably will encourage considerable for- 
ward buying in the next few weeks. 

Northern white cedar orders just now are 
scattered and for small shipments, with 
prices stationary. 

Late orders for storm sash and other 
winter material have about ceased to ar- 
rive at the sash and door mills, many of 
which are still shut down for repairs, hav- 
ing closed before the holidays. Both city 
and country demand have reached a low 
mark. 

November sales of 498 retail yards 
amounted to 11,913,000 feet of lumber, com- 
pared with 14,918,000 feet in the correspond- 
ing month of 1928, says the Ninth Federal 
Reserve district report. Stocks on hand in 
487 yards in November, 1929, totaled 73,334,000 
board feet, as compared with 75,810,000 feet 
in November, 1928. Total sales amounted to 
$1,919,000 in November, 1929, as compared 
with $2,094,400 in November, 1928. 

General offices of the Osborne & Clark 
Lumber Co., Minneapolis, have been moved 
to Thirteenth Avenue N. E., the site of its 
distributing yards. 


Cleveland, Ohio 


Jan. 6.—There is a feeling of optimism 
among the lumbermen of the city, many of 
the yards having considerable work in for 
early spring figures, while, for the most part, 
architects are busy on plans. Several well 
known building companies have announced 
house building programs far larger than in 
previous years, these being extended to nearly 
every part of the Cleveland area, as well as 
suburban sections, where there are healthy in- 
dications of a good year. Recent surveys made 
by the Cleveland News point toward an ex- 
tremely active house building year, as they 
indicate a rapidly growing housing shortage 
in both city and suburbs. The News is launch- 
ing a campaign to stimulate building and has 
created a home owners’ bureau. In the set-up, 
bankers, savings and loan companies, builders, 
material men as well as supply men and 
realtors are included. Each group is repre- 
sented on an executive board which will as- 
certain the necessary facts pertaining to the 
building industry, and try to correct many 
of the existing evils, at the same time creat- 
ing a further interest in home building and 
ownership through a series of full-page ad- 
vertisements extending over a period of fifty- 
two weeks. For the most part, material men, 
builders and bankers alike are entering into 
the program with much enthusiasm. Banks 
and saving and loan companies have all ex- 
pressed a desire to aid the building industry 
to a greater extent this year. In fact, some 
of the larger banks are preparing advertising 
copy to be run over a period of years, urging 
home building and home ownership, and stat- 
ing that more money for building will be 
available this year than in past years. These 
facts lead the lumbermen to feel that 1930 
will be considerably better than recent years. 

Lumber stocks here for the most part are 
about normal, while prices are firm in prac- 
tically every line. 

The Cleveland Lumber Institute, which for 
more than twenty-five years has occupied a 
club house on the banks of the Cuyahoga 
River at Seranton Road, will occupy new quar- 
ters in the tenth floor of the new Builders 
Exchange Building, according to an announce- 
ment made last week by Bert E. Reid, execu- 
tive secretary of the institute. The new quar- 
ters are being made ready for occupancy 
about Feb. 1, and when completed will include 
not only the executive offices but club features 
as well, 

Two of Cleveland’s oldest lumber yards are 
preparing to liquidate their stocks within the 
next thirty days, according to Bert E. Reid, 





executive secretary of the Cleveland Lumber 
Institute. The Nickle Plate Lumber Co., which 
ts owned by the Whitmer-Jackson Co., will 
dispose of its entire stock within the next 
month. The Corlett Lumber Co., for many 
years headed by J. D. Hitchcock, is liquidat- 
ing its stock, but the yard will not be closed 
up, for the Cleveland Lumber Co., headed by 
Earl Rosendale, will move into it. The present 
yards of the Cleveland Lumber Co. were 
affected materially when the new rapid tran- 
sit extensions and cuts were made through 
the property, so that the company has found 
it necessary to obtain larger space. 


Duluth, Minn. 


Jan. 6.—Northern pine orders, shipments 
and inquiries have taken a spurt at the Head 
of the Lakes region mills. One mill re- 
ceived a single order last week for a 32-car 
shipment. Others have noted a gain in both 
orders and inquiries. Stocks at the northern 
mills are lower than those of this time last 
year, but conditions from mill to mill vary 
greatly. Items short in one locality are in 
excess in another. Dimension is about the 
only item generally short throughout the 
district. Operators believe that railway buy- 
ing will be followed by renewed activity in 
other lines, 

Northern white cedar operators report a 
surprising number of inquiries for this time 
of year, with some line-yard orders for 
spring business already coming in. The 
shortage of large posts will be pretty well 
made up by spring. Fewer ties and poles are 
being produced, manufacturers’ efforts being 
directed especially toward putting out the 
larger sized posts, for which there is certain 
to be a big demand with the reopening of 
highway work. 

Included among items in short supply at 
most of the northern pine mills are 4-, 6- 
and 12-inch No. 3; inch and thick selects, 6/ 
and 8/4 shop, 4-, 8-, 10- and 12-inch Nos. 
1 and 2 common; 1x4-inch, 12 foot and longer, 
and No. t common boards. In surplus, gen- 
erally speaking, are 4-inch No. 3 Norway, 
1x4-inch spruce, 4- and 6-inch No. 3, and 
various sizes of lath. 


Milwaukee, Wis. 


Jan. 6.—Expectations are that considerable 
buying will begin in the third week of Janu- 
ary, as inventories of yards and manufac- 
turing consumers are lighter than they have 
been in years. Few, however, are in the 
market yet in spite of general rumors of 
stiffening in prices. Discounts on long fir 
joists were $7 off, but are now only $5 to 
$5.50 off. Sash and door factories still lack 
orders, although considerable activity is re- 
ported among the makers of high class in- 
terior trim. Furniture factories are waiting 
for style questions to be settled at the show, 
and are feeling out demand now to a much 
greater extent than formerly. Medium size 
and large automobiles are still in very light 
production, but the Fisher Body plant at 
Janesville is rapidly nearing full output of 
Chevrolet bodies. Truck body plants have 
only about one-third of their full forces at 
work, but this represents a substantial in- 
crease in production over December. Activity 
among the pattern makers is on the increase. 
Agricultural implement factories are busy 
earlier than usual. The carry-over of pro- 
jected building jobs from the previous year 
is greater than at any time during the last 
four years. 

Lumber and other material dealers at Madi- 
son are making elaborate preparations to 
welcome members of the Master Builders’ 
Association of Wisconsin, which will hold 
its annual convention in that city, Feb. 
12 to 14, with convention headquarters in the 
Loraine Hotel. 

Lumber and millwork dealers at Fond 
du Lac have been successful in their efforts 
to induce the Association of Commerce to 
sponsor a home show at Fond du Lac some 








time early in March. Plans are to devote 
considerable space in the local armory build- 
ing to modernization exhibits. 

The Vulean Corporation, Antigo, Wis., 
manufacturer of heel and last stocks, are 
taking an unusual amount of logs and is 
installing additional machinery for the manu- 
facture of a new product. 


‘Kansas City, Mo. 


Jan. 7.—Demand for lumber was more ac- 
tive last week. As a result, prices have gained 
in strength, and some small advances are 
contemplated this week. Wholesalers have 
become a stronger factor in the buying, fore- 
seeing an upward trend in prices. Line yards 
were the most active buyers among retailers. 
Demand from industrial concerns was good. 
A good many millwork plants, however, are 
still shut down, or are operating only at part 
capacity. At present, southern products are 
getting the greatest attention, but the in- 
quiry for West Coast lumber is growing. The 
eastern territory is furnishing a good part of 
the orders placed with southern mills, and 
there is more inquiry from the Lake States. 
The weather is holding back some of the 





business in the middle western States. 
Cc CALIFORNIA C—O 
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Sugar Pine | 
California White Pine (72%) 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. | 


Shop—Selects—Common 
Dimension—Lath-—Shiplap | 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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California Sugar 
and White Pine 


California Redwood 
WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Blidg., 110 Market St., 
SAN FRANCISCO, CALIF. 








r 
CALIFORNIA 


REDWOOD 


Tank Stock Shop 
Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Siding 
Finish 


Crocker Building, - - San Francisco 
Lane Mortgage Bidg., - - Los Angeles 
Grand Central Terminal, New York 
Daily News ont . . 

400 West Madison St. Chicago 
Securities Building, - - Omaha 
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FRANK PAYNE 


WHOLESALE 
LUMBER TIES TIMBERS PILING 














JACKSON, Miss. | 





Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 


Special department handling export lumber shipments 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 








C4 PACIFIC COAST Co 








SPELL 


PROFITS 


More and more retailers are ordering 50% 
more Shorts in their mixed cars 


WHY? 


1. Costs Less. 

2. Require Less Space. 
3. Better Grades. 

4. Quicker Shipments. 


We keep 4 million feet on hand all the time. Send 
for our stock sheet and prices. 


PACIFIC LUMBER AGENCY 


General Offices: ABERDEEN, WASH. 














( Prompt 
Deliveries 


are assured our 
customers because 
we have recently tripled the 
capacity of our mill. Large 
stocks of lumber ar> carried on 
hand at all times. 





Let us serve you 
in the future. 


GLENDALE 
LUMBER CO. 
Glendale,Ore. 

















KILN DRIED 


Douglas Fir yon 


In Straight 
with 


or Mixed 
FIR UPPERS 


Cars 
4 ker-Poyneer 
EVEREST Lumber Co. 


HIGH LNE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Trade Marked—Grade Marked. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 

















However, sales managers are quite well sat- 
isfied with the ‘outlook for business in the 
middle west. Reports indicate the wheat is 
in good condition, and present prospects are 
for a large crop. Dwelling construction in 
Kansas City this year is expected ito show 
about a 50 percent increase over last year. 


St. Louis, Mo. 


Jan. 6.—The southern pine market opened 
the year stronger, with prices $1 and $2 
higher on inch lumber and dimension, re- 
spectively. It is too early to say what the 
reaction of the trade will be to the advance. 
Manufacturers contend that even these new 
prices are too low. Buying has been of 
common grades only, to fill in stocks. Be- 
cause a number of mills are still closed down, 
and many producing sections have been 
visited by heavy rains, it is said to be diffi- 
cult to get any lumber shipped. 

The activity in West Coast lumber that 
had been expected immediately after the first 
of the year, has not materialized. A num- 
ber of proposals have been under considera- 
tion by retailers here, and it is expected that 
they will develop into orders shortly. There 
has been very little change in prices, and fir 
long joists are holding up strong. 

The shingle market continues quiet, and 
line yards, which are the principal buyers 
here, have given no indications of what their 
spring requirements will be. The prices of 
$3.81 for extra clears, and $3.34 for extra 
stars, f. o. b. St. Louis, are believed by factors 
here to be the bottom 


Philadelphia, Pa. 


Jan. 6.—The annual meeting of the Phila- 
delphia Wholesale Lumber Dealers’ Associa- 
tion will take place Thursday, Jan. 10, at the 
Manufacturers’ Club. An outline of the year 
will be given by President Joseph P. Comegys, 
followed by election of officers and a dinner. 

The Berks County Lumbermen’s Associa- 
tion is starting the new year with a paid 
secretary look after the interests of the re- 
tailer. A major function during 1930 will be 
the operation of a credit bureau for members. 

The retail lumbermen of South Jersey report 
a rather dull winter in the building line, but 
say that conditions have improved since the 
first of the vear. The coast retailers are op- 
timistic, and predict a busy spring, notably 
the Shoemaker Lumber Co., which is supply- 
ing the lumber and millwork for several ho- 
tels and office buildings in Ocean City, and 
the Marts Lumber Co., of the same resort. 

Ss. S. Keely & Sons, Mannayunk, a suburb 
of Philadelphia, have started work on a new 
office, which will be completed in the spring. 
The Jones Coal & Lumber Co., local retail con- 
cern, has recently added a new shed and other 
buildings 


New York, N. Y. 


Jan. 7.—Everywhere one goes among the 
lumber offices, he finds talk of better times 
in the offing. There is a great deal of talk 
about higher prices, but there had been no 
changes of note in this direction today. Sales- 
men for all the wholesalers have been going 
after orders with a vim and assurance that 
was lacking in the latter weeks of 1929. There 
are big stores of West Coast lumber in stor- 
age here, but otherwise stocks are light, espe- 
cially those of southern and Inland Empire 
lumber. Leading items of western pines are 
very scarce Some of the wholesalers report 
that inquiries and orders are picking up. 

The special joint meeting of the Long Is- 
land, Westchester and New Jersey salesmen’s 
organizations, originally scheduled for Jan. 23 
and then changed to Feb. 6, has ayzain been 
changed to allow the salesmen to meet with 
the Empire State Lumber Salesmen’s Associ- 
ation at the Northeastern Retail Lumbermen’s 
Association convention. The Empire State 
meeting will be held Jan. 28 at 4 p. m. in the 
Pennsylvania Hotel. Philadelphia salesmen 
also will be invited to attend, the purpose 
being to effect co-operation among all such 
organizations in this section of the country. 

Irederick J. Bruce, of Frederick J. Bruce 
(Ine.) is taking bookings for those who de- 
sire to attend the annual convention of the 
Canadian Lumbermen’s Association, to be 
held Jan. 14 in Ottawa. The train will leave 
New York on Monday evening, Jan. 13. Mr. 


i 
Bruce expects a large contingent from New 
York to make the trip. 

Newly elected officers of the Building Ma. 
terial Men's Association of Westchester 
County were guests of the Westchester Build. 
ing Material Salesmen’s Club at their 
ing last night at the Harwood Tea 
Searsdale, N. Y. 

rank W. Smith has become New York rep- 
resentative of the Kirby Lumber Co., coming 
here from the firm’s head office in Houston, 
Tex. Mr. Smith succeeds Frank V. Ford and 
Volney Leggett. 

Gordon J. McDonald, recently with Robert 
R. Sizer & Co., has established Gordon J. 
McDonald (Inc.), with headquarters 
West Forty-second Street. 

Warren Cunningham, formerly in charge of 
the mason supply department of the West- 
chester Service Corporation in Yonkers, 
been appointed sales manager of the 
Port Chester yard. 

The engagement of Miss Mary Hughes tc 
Charles F. Kleiber, both employees of the 
Dykes Lumber Co., has just been 
Both reside in Hoboken, N. J. 

James C. Garrity (Inc.) has moved its Office 
to 70 West Street, Manhattan, where the firm 
will occupy an éntire building. The announce- 
ment says increasing business required larger 


quarters. 
Pittsburgh, Pa. 


Jan. 6.—The wholesalers are 
good many inquiries from. the industrials. 
Many retailers are still busy on inventory 
and there has been comparatively little buy- 
ing by the yards since the holiday season, 
though stocks are low. The 
making inquiries on large contracts. 
the bituminous coal industry 


meet- 
Room, 


at 55 


) 


has 
firm’s 


announced 


receiving a 


industrials are 
While 
is showing a 
good deal of activity, the output is much be- 
low normal, and until the iron and steel in- 
dustry gets back into full swing, there is not 
much hope of improvement in general trade 
here. Easier money is expected to encourage 
the building of homes. 

Some inquiries have been received for south- 
ern pine, and, as many of the mills are closed 
and will remain down until there is some im- 
provement in buying, dealers are expecting 
prices to stiffen. Shipments of southern pine 
are coming out promptly. Mill 
white and Pondosa pines are 
12-inch No. 2 common and 


stocks of Idaho 
fair, except that 
most items of No, 
1 common Idaho continue searce. Dealers who 
specialize in these woods report that buyers 
seem to be placing orders earlier this year 
for the white pines. These dealers report 
about the ordinary volume of 
this time of year. 


Toronto, Ont. 


Jan. 6.—Lumber business in Ontario today 
is quiet. The advent of real winter weather 
has put a damper on building. 
carrying only a fair 


business for 


Yards are 
amount of stock, and 
buying is limited to immediate 
It is felt that the softwood market, which 
had been depressed for some time, is grad- 
ually righting itself. The hardwood market 
is fairly steady, with prices well 
There was not so much price 
line as in softwoods. Business is about 
normal for this time of year on Canadian 
hardwoods, and the outlook for 1930 is en- 
couraging. 


requirements 


maintained, 
cuitiug in this 


Gordon D. Grimshaw, newly appointed sec- 
retary of the Montreal Wholesale Lumber 
Dealers’ Association, spent several years with 
the Fassett Lumber Co. (Ltd.), of Fassett, 
Que. When the plant was removed to Foss- 
mill, Ont., he returned to the Montreal execu- 
tive offices. In 1927 he became departmental 
chief of the lumber section of the plant of 
the Singer Manufacturing Co., at Thurso, Que. 

C. N. Carney, formerly vice president of the 
Hope Lumber Co., Bridgeburg, Ont., in com- 
pany with Mr. Schultz, of Bruce Mines, Ont., 
has erected a 15,000 to 25,000-foot sawmill at 
Poplar Dale, Ont., which is now cutting hard- 
woods. This season’s output will be about 
1,500,000 feet. 

A provincial charter has been granted the 
Forest Products Co. (Ltd.), with head office 
at Port Arthur, Ont. The capital stock 1s 
$50,000. 

K. M. Brown, of Coast Sawmills (Ltad.), 
Toronto, left recently on an extended busi- 
ness trip to the Pacific coast. 

J. H. Dalen, of the Waterman-Dalen (o., 
Vancouver, B. C., was in Toronto recently. 
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= Laurel, Miss. 


Jan. 6-——Retail yard inquiries for southern 
are much more plentiful. Prices are 
Demand for car material and tim- 
pers is very actives Prices on these items 
remain very strong. Suyers are having 
great difficulty in placing orders for prompt 
shipment of special stock, and buying, espe- 
cially of car material, is being done for 
future shipment, 

Export prices are firm, and there are no 
surplus stocks in the hands of manufacturer 
or exporter. 

Hardwood inquiry is now heavier than it 
before the holidays, and 
Prices show little 


pine 
stronger. 


was immediately 
orders are more plentiful. 
change. 

Arthur J. Cox, of lowa City, one of the 
directors of Eastman, Gardiner & Co., is visit- 
ing the local mill. 


Warren, Ark. 


Jan. 6.—This week the Arkansas pine mills 
received an increased volume of business. 
Many dealers are finding it necessary to buy 
one or two cars of stock to level up their 
assortments. 

Almost every mill had a heavy stock of 
B&better finish and 38- and 4-inch flat and 
edge grain flooring at the beginning of 1929, 
whereas now these same items are low in 
proportion to common. stocks, which were 
short at this time last year. Edge grain 
B&better 3-inch is perhaps the scarcest floor- 
ing item, and production schedules will not 
permit any accumulation during the next few 
weeks. Only very nominal stocks of 3- and 
j-inch B&better flat grain flooring are in sight. 


sales were reported of 2x6-inch 18-foot B&bet- 


ter; also 9- and 10-foot B&better car siding. 
There is not enough 5-foot roofing available 
to take care of orders offered. 

Demand for lath has been off the last three 
months, and most mills have accumulated 
small stocks, but these are still under normal. 
No. 1 are the most plentiful. 


Norfolk, Va. 


Jan. 6—Demand for North Carolina pine 
has shown some improvement. Many large 
buyers are looking around very carefully, 
preparatory to making further purchases. 
Prices are as low now as they will be at any 
time during 1930. Very little lumber has 
been produced during the last thirty or forty 
days, and a good deal has been shipped on 
old crders, so that mill stocks are not large. 
Many operations will start up Jan. 6, and it 
is the intention of mills to maintain a stable 
market notwithstanding keen competition 
from other woods. It is hoped that freight 
rates from the West Coast will advance when 
the weather risk around Cape Hatteras in- 
creases during the next few months. 

There have been some sales to New Eng- 
land of 4/4 edge No. 2-and better band sawn 
at fair prices, and for export at better prices 
than domestic. Good circular sawn has been 
much more active. Some mills are now over- 
sold for four to six weeks. No. 2 and better 
4/4 stock widths have also been in better 
demand. Edge 4/4 No. 3, and No. 38 stock 
widths, have been quiet, but the southern 
yards should soon be buying more. Inquiries 
for 5/ and 6/4 No. 2 and better have been 
more numerous. No. 2 and better 4/4 bark 
strips and miscuts have not yet shown any 

activity. 





Large box makers in 
the East have received 








cargoes recently or 
are expecting them, 
and their business is 
not brisk, so they are 
not inclined to make 
further purchases, 
though there is not 
much complaint re- 
garding lumber prices. 
Yards have not started 
to buy stock box. De- 
mand for 4/, 5/ and 
6/4 edge box, air dried 
dressed and resawn, 
has been better. There 
has been very little de- 
mand for No. 2 box, 
either edge or stock 
widths, nor for box 
bark strips. 





Here’s a whole congregation that shows its faith in wood. It’s the 
Bible Faith Church in Des Plaines, Ill. There 
structure not of wood save the electric wires that serve to light the for flooring etc. Some 


wooden bulletin board out in front, the pathway and the building itself. 
It is located on the new Dempster Road in the 
variety of new homes and buildings that show 
building, It is said that this little church is destined to have 
larger house of worship within the next decade 


Planing mills expect 
to get busy next week. 
Orders have been com- 


»’s nothing about the ing in very irregularly 


interest is now being 
taken in kiln dried 6- 
and 8-inch roofers, but 
other widths are over- 
looked, Air dried 
roofers have been very 
quiet, with most milis 


suburb along with a 
progress in modern 
a much 





Some mills report being oversold on 4-inceh 
No. 2 flooring in a good dropping grade. Stocks 
of 4-inch B&better edge grain are not more 
than 50 percent as large as those of last year. 
Stocks of No. 4 boards are below average. 

There are abundant stocks of boards, 
especially in No. 2, with S-inch the most 
plentiful. Stoeks of No. 1 are rather limited, 
but S-inch are in surplus. Stocks of No. 3 are 
not heavy. The average mill does not have 
enough dimension to worry about, unless pos- 
Sibly No. 1 2x6- and 8-inch 12- to 16-foot, 
While 2x4-inch, 10-, 18- and 20-foot Nos. 1 and 
2 and 2x12-inch No. 1 are very scarce. The 
Arkansas trade-has consumed practically all 
available No. 3 dimension. 

The largest stocks of finish are in 1x6- and 
‘-inch, 12 foot and 1x10-inch 16-foot B&better. 
Casing, 14-foot, is in rather limited supply in 
all widths; also 14- and 16-inch finish and 
base are none too plentiful. This also applies 


to 1x12-inch in all lengths except 16-foot, and 
to 5/4x12-inch. 
jambs are low. 

Numerous inquiries are being received for 
Practically all items of car material. Some 


Stocks of 5 and 6/4 door 


shut down until Jan. 
15. Mills are quoting $16 for 6-inch air dried 
roofers f. o. b. cars Georgia Main Line, while 
buyers expect to pay 50 cents less, and some 
wholesalers are willing to take a few cars at 
$15.50 for 6-inch if good stock is furnished. 
Air dried 4-inch are being offered in Georgia 
at $13.50. : 


Birmingham, Ala. 


Jan. 6.—Optimism prevails among most of 
the dealers here. Only three of the twenty 
dealers in the district have not made arrange- 
ments to do a greater business than that of 
the year just closed. Industrials are all pre- 
paring for a bigger business. Yards in Bir- 
mingham considered 1929 the poorest year 
on record, and carried into 1930 the smallest 
stocks held since the city started to grow. 
No yard has a full stock of any item. Buy- 
ing from hand to mouth for the last twelve 
months, reworking of rough items, and re- 
sawing stocks into other sizes have permitted 
them to reduce stocks to the min’mum. Col- 


(Continued on Page 74) 
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Tired of Shopping? 


The Sullivan Lumber Company ships 
the stock of a group of mills, carefully 
chosen for their ability to furnish 
good lumber and to furnish it when 
specified. 

If you are tired of shopping come to 
us. We will give you what you want 
and the price will be right. 


Douglas Fir «+ Western Hemlock 
Sitka Spruce + Red Cedar 


LUMBER AND LUMBER PRODUCTS 
Including PLYWOOD 








ESTABLISHED 
912 


3 UMBER C 


Board of Trade Bldg., Portland, eaes 




















No. 2 DIMENSION 


“Quality That Excludes Competition” 






















This is the claim we make for 
our Dimension Stock. Quite 
some claim— but after your 
first order, you'll heartily 
agree with us. Then too, 
you'll like our 


SNAPPY SERVICE. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 


Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 


REPRESENTATIVES: 
Ss. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, S. D. 
Frank Probst, P. O. Box 1187, Fargo. N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 

H. BE. Wade. 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 











THE CLASSIC OF THE LUMBER BUSINESS 


As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 
poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy Pihis book! 
$1.25. postpaid. American Lumberman, 431 & 


Dearborn 8&t., Chicago, Il. 
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CHICAGO 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Joints that are stronger than the wood itself. 
Shaped or square edges. Also furnish cutstock 
for logs and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram-Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 








Redwood Products 
we 


SEQUOIA 
a 


Redwood Sales Company 


Room 1725, 400 W. Madison St., CHICAGO 














Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 


Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S. 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 











Every Lumberman 
Should Have This Book 


= “Tote -road and 
Trail,” the new vol- 








| «=TOTE-ROAD | ume of verse by Mr. 
. AND TRAIL ngs By a 


most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in ciota, gola stamped and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by. Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 8. Dearborn St., CHICAGO, ILL 








DOUCLAS MALLUCH 
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S. G. Staples, commission lumber asales- 
man of Milwaukee, Wis., was a business vis- 
itor in Chicago Wednesday. 


John Mauk, of the Mauk-Seattle Lumber 
Co., Seattle, Wash., is on a trip to eastern 
lumber distributing centers. 


John I. Shafer, of South Bend, Ind., head 
of the John I. Shafer Hardwood Co. (Inc.), 
called at Chicago lumber offices on Tues- 
day of this week. 

W. L. Godley, Chicago sales representative 
of the Pickering Lumber Co., left for Kansas 
City, Mo., Monday night to spend several days 
at the main office of the company. 


P. L. Musick, of Chicago, treasurer and 
general manager of the Hilgard Lumber 
Co., returned Thursday from a week’s trip 
to Florida, where he visited a few of his 
firm’s lumber mill connections. 


A. R. Copeland, of the C. H. Worcester Co., 
Chicago, wholesaler of northern hardwoods, 
plans to leave the latter part of this week for 
Biloxi, Miss., and Clearwater, Fla., for a few 
weeks’ vacation. He will be accompanied by 
Mrs. Copeland. 

E. J. Gillouly, of Glidden, Wis., manager 
of the Soo Lumber Co., was in Chicago this 
week to confer with C. E. Conklin, of the 
White Star Lumber Co., his firm’s Chicago 
representative in the sales of Soo flooring 
and other products. 


Robert Bronson, lumber buyer for the 
Trio Lumber Co., of Eugene, Ore., and son 
of C. C. Bronson, of the C. C. Bronson 
Lumber Co., Seattle, Wash., has left on a 
business trip to Chicago and other eastern 
centers. He expects to return to the Coast 
about January 15. 


Harry I. Worth, of Seattle, Wash., presi- 
dent of Worth & Co., is on a trip to the 
East, and expects to visit his mill connec- 
tions and customers in Chicago, Cleveland, 
Ohio, Detroit, Mich., St. Louis and Kan- 
sas City, Mo., Denver, Colo., and other lum- 
ber distributing centers. 


Brown Bros. Lumber Co., of Rhinelander, 
Wis., has announced that Irvin L. Mase, for- 
merly assistant sales manager, has severed all 
connections with that company and H. H. 
Krause, who formerly operated the H. H. 
Krause Lumber Co., succeeds him, having ac- 
cepted a position as sales manager. 


The new rules book of the National Hard- 
wood Lumber Association was issued this 
week, and copies have been sent to the 
members from the headquarters in Chicago. 
There are but few changes, according to L. 
S. Beale, secretary-treasurer of the organi- 
zation, and these are of a minor character. 


W. F. Oliver, of the W. F. Oliver Hard- 
wood Co., Toronto, Ont., was in Chicago 
on Tuesday. After spending Wednesday in 
Milwaukee, Wis., he expected to return to 
Chicago for Thursday and Friday. He re- 
ported that dry stocks at the mills of that 
region are becoming scarce, particularly in 
some items such as thick birch in the lower 
grades especially. 


F, A. O’Sullivan, of Cincinnati, Ohio, in 
charge of panel promotion for the Red River 
Lumber Co. in eastern territory, is spending 
the week in Chicago, conferring with H. V. 
Scott, district sales manager. Mr. O’Sulli- 
van reports that consumers as well as the 
lumber trade are taking quite kindly to the 
sandblasted California white pine panels 
which his company manufactures. 


One of the members of the all-star east- 
ern football eleven which played the western 
stars New Year’s Day at San Francisco, 
Calif., for the benefit of the Shriners’ Hos- 
pital for Crippled Children, was Ted Two- 





mey of Notre Dame University. The star 
tackle of Knute Rockne’s championship 
team is the son of J. D. Twomey, of Glid- 
den, Wis., president of the Soo Lumber Co. 


Frank Bissell, general manager of the Bis- 
sell Lumber Co., Ladysmith, Wis., who at- 
tended an important meeting of northern man- 
ufacturers in Chicago last Tuesday, was ac. 
companied by his daughter, who is a senior 
at Lake Forest and was returning to her stud- 
ies after the Christmas vacation. Mr. Bisse} 
was feeling quite optimistic as to the outlook 
for the lumber trade. He said that there has 
been a noticeable increase in orders since Jan, 
1 and he believes that buyers will now be com- 
ing into the market with greater frequency, 
Because of lack of snow and cold weather in 
the North, logging conditions are not satisfac- 
tory. Some of the mills are getting close to 
the end of their immediately available supply 
and unless better logging weather soon pre- 
vails, some of them will have to close down. 


. Lumberman Named Kiwanis Chief 


Charles A. Brand, of Chicago, secretary- 
treasurer of the North Branch Flooring Co, 
is sporting a new pin on his coat lapel. On 
Thursday of last week he was installed as 
president of the Lake View Kiwanis Club, to 
which office he was elected last November. 
The ceremony took place at the Webster Hotel, 
where the club meets every Wednesday. 

However, in common with M. D. Reeder, 
local wholesaler, he has little time for Kiwan- 
ians, or lumber, or any other of his usual pur- 
suits. The two lumbermen are serving on the 
jury. But they’re not grumbling about it much. 
“We should be thankful,” observed Mr. Brand 
philosophically at the meeting of the Chicago 
Wholesale Lumber Association Monday noon, 
“that our jury call comes now. Wouldn't it 
be awful to have to be on a jury next June, 
for instance, instead of out playing golf?” The 
mere thought of such a calamity so flabber- 
gasted his listeners that someone hurriedly 
changed the subject. 


Adds Two to Sales Staff 


Determined to take advantage of the brighter 
outlook fer business and industry generally and 
to make the new year notable through the in- 
crease of its business and its service to the 
trade, the Richard Cortis Lumber Co., with 
offices at 308 West Washington St., has added 
two sales representatives to its force. These 
are L. L. Emerson and J. J. Hartigan, both 
active, energetic lumbermen with long experi- 
ence and well known to the trade. They will 
cover what is known as Chicago territory and 
will sell both southern and western softwoods 
as well as northern and southern hardwood 
items, specializing in oak and maple flooring. 
Richard Cortis, head of the company, is one 
of the old time lumbermen of Chicago, having 
served his apprenticeship in the lumber mar- 
ket during the early days when practically all 
shipments of lumber came to Chicago by vessel. 


Didn’t Kill All the Rabbits 


There is certainly some system by which 
rabbits know when a bold bad man with a gun 
is in the neighborhood. L. S. Risberg, of Chi- 
cago, city representative of the National Lum- 
ber Manufacturers’ Credit Corporation, the 
“Blue Book” organization, is sure of that. 

Last Saturday he left Chicago to go to south- 
ern Illinois on a several days’ business trip. 
He took his gun along, admittedly with malice 
aforethought. Previous experience had taught 
him that there are plenty of rabbits in that 
section of the State. So, in between busjness 
calls, he set out to get a few. He would be 
satisfied with six on this trip—no use in shoot- 
ing wantonly, of course. He hunted. The rab- 





Jan 


bits 
cre 
The 
Mr. 
jun 
as 


sal 
ow 
out 


ing 
pre 
cas 


lat 
wl 
las 


=we a 


mS OP ee DOS 


lon) 


— > 


= CC 





Star 
ishi 
Glid. 
0. 

Bis- 
> at- 
man- 
S ac- 
enior 
stud- 
sissell 
'tlook 
e has 
- Jan, 

com- 

ency, 
er in 
isfac- 
se to 
upply 

pre- 
Jown. 


ef 


‘tary- 


noon, 
n’t it 
June, 

The 
bber- 
‘iedly 


ghter 
r and 
e in- 
» the 
with 
idded 
hese 
both 
‘peri- 
will 
and 
roods 
wood 
ring. 
one 
ving 
mar- 
y all 
essel, 


yhich 
gun 
Chi- 
um- 
the 


yuth- 
trip. 
alice 
ught 
that 
jness 
d be 
n00t- 
rab- 











January 11, 1930 


AMERICAN LUMBERMAN 


67 





—— 


hits, however, apparently knew he was from a 
credit agency, and didn’t care to be reported. 
They kept out of sight—all except two of them. 
Mr. Risberg decided to return to his calling on 
jumbermen—easier to find them at home. And 
as for his six rabbits—well, there’s no need 
»’ wanton destruction of animals, is there? 


Is Vice President and Sales Manager 


After ten years in the manufacture and 
sales of railroad and car material under his 
own name, J. E. Hunter, of Chicago, closed 
out the business of the J. E. Hunter Lumber 
Co., in the office in the McCormick Build- 
ing, the first of the year to become vice 
president and sales manager of the Chi- 
cago Lumber Sales Co., in suite 1204 of the 
99 East Jackson Building. He succeeds the 
late James H. Lang, 
whose death occurred 
last September. 

For a number of 
years Mr. Hunter was 
associated with C. B. 
Rockwell in _ the 
Hunter- Rockwell 





J. E. HUNTER; 
Chicago ; 
Joins Chicago Lumber 
Sales Co. 








Lumber Co., with 
mills at Alexandria 
and Jena, La. In 
1928, however, after 
the fire at the Alexan- 
dria mill, Mr. Hunter 
purchased Mr. Rock- 
well’s interest, and 
since then has operated as the J. E. Hunter 
Lumber Co. It is expected that his pleas- 
ing personality, with his thorough knowl- 
edge of the industry, wide acquaintance, and 
long experience in sales, will lead him on to 
even greater successes in his new field of 
endeavor, Charles E. Foster is president of 
the Chicago Lumber Sales Co. 











Corrections 


In the January 4 issue of the AMERICAN 
LUMBERMAN it was stated, through a misun- 
derstanding, that Raymond Yates & Co., of 
Chicago, would sell the “Perfection” brand oak 
flooring of the Arkansas Oak Flooring Co., of 
Pine Bluff, Ark. Instead, Mr. Yates will be 
the Chicago distributer of “Frost” brand oak 
flooring manufactured by the Perfection Oak 
Flooring Co., of Shreveport, La. Distribution 
of the Arkansas company’s oak flooring in the 
Chicago territory will be, as in the past, ex- 
clusively handled by the George M. Coale Co., 
14 East Jackson Boulevard. 

Another error, made in a recent issue, was 
the statement that the A. M. Richardson Lum- 
ber Co. has started operations in the Tribune 
Building in Chicago. Tihe informant meant the 
former Tribune Building, now known as the 
Union Trust Building, at 7 South Dearborn 
Street, instead of the present Tribune Tower 
on Michigan Boulevard. 


PASS S SLE EES 


Millwork Maker Named a Knight 


MINNEAPOLIS, MINN., Jan. 6.—TInvited to 
what he thought would be a simple little “tes- 
timonial dinner” in his behalf Saturday night 
at the Nicollet Hotel, Aaron Carlson, presi- 
dent of Aaron Carlson (Inc.), accepted. To 
his surprise he found gathered there about 150 
men and women, who cheered as Nils Jaenson, 
Swedish consul in Minneapolis, acting in be- 
half of King Oscar of Sweden, presented the 
astomished millwork manufacturer with the 
insignia of a Knight of the Royal Order of 
Vasa. King Gustav III established the Order 
in 1772, to honor men in business and industry 


who have been of outstanding service to their 
countrymen. 

President Theodore Anderson, of Minnehaha 
Academy, briefly sketched the career of Mr. 
Carlson, from the time he landed in this city 
with only one dollar to his name, to the pres- 
ent, when he heads a corporation which has to 
its credit the manufacture of the millwork and 
other furnishings in some of. the outstanding 
office ‘buildings of Chicago and other cities. 


Nearly Nine Decades in Business 


Battimore, Mp., Jan. 6.—A remarkable rec- 
ord of business longevity was brought to the 
attention of local residents New Year’s Day, 
when at the office of the James Lumber Co., 
on Aliceanna Street, a bronze tablet telling of 
the eighty-seven years the organization had been 
in existence was for the first time exposed to 
public view. The yard was started in 1843, by 
Dickinson & Brother, but in 1848 the business 
was bought by Henry James, in whose family 
it has been ever since. The late Mr. James at- 
tained considerable fame as a banker, and was 
elected president of one of Baltimore’s largest 
banks. 

As new generations took over control of the 
business the name was changed several times, 
as the bronze plate shows. The company names 
occupying the office since the yard was under 
the name of Henry James are: Henry James 
& Co., 1857 to 1895; N. W. James & Co., 1895 
to 1906; N. W. James Lumber Co., 1906 to 
1916; and the James Lumber Co., since Febru- 
ary 16, 1916. In 1927 Lewis Dill & Co. (Inc.), 
which was established in 1889, was merged with 
the James Lumber Co., and its name, too, ap- 
pears on the tablet, which was unveiled by a 
grand-daughter of Norman James, the present 
head of the combined companies. 


Appointed Advertising Director 


INDIANAPOLIS, IND., Jan. 6.—Succeeding the 
late lamented T. A. Carroll, whose untimely 
death occurred on Nov. 18, 1929, Marvel W. 
Dallas has been appointed advertising manager 
of E. C. Atkins & Co., well known manufac- 
turers of saws, saw tools, machine knives and 
other allied products. In the capacity of as- 
sistant advertising manager, Mr. Dallas has 
been connected with the Atkins company five 
and a half years and, having had an excellent 
background of training, 
is well versed in the 
merchandising and ad- 
vertising policies of the 
company. In view of 
the responsibilities Mr. 
Dallas naturally must 





M. W. DALLAS, 
Indianapolis, Ind.; 


Advertising Manager 
of FE. Cc. Atkins & Co. 





assume, another decid- 
ed asset is that he is 
comparatively a young 
man. Before entering 
business he had pre- 
pared himself for the 
advertising profession, 
during his educational 
activities having spe- 
cialized along the lines of advertising, journal- 
ism, marketing etc. 

It may not be amiss to mention that Mr. 
Dallas is Scotch by descent and proud of it. 
His hobby is the collection of innumerable ob- 
jects of Scotch origin, such as relics, tartans 
etc. and playing Highlander bagpipes. He 
has been active also in national boys’ welfare 
organizations. 





Harvard Economic Society’s weekly index 
of wholesale commodity prices has dropped to 
92.5 for the week ended Jan. 1, 1930, from 
92.6 for the week ended Dec. 25, 1929. 





CHICAGO 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine | Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Marenisco, Michigan 
Winegar, Wisconsin 


Sales Office:— 


39 So. LaSalle St. CHICAGO, ILL. 





For Big Values in 
HARDWOOD LUMBER 


Send your orders to 


Maisey & Dion 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





anita Dried | ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IIL 








Loggi rs 
ssing Ralph C. Bryant 


Have you a problem to solve in logging, 
transportation or harvesting tan rk os 
—_ economically? “Logging” will 

you how. An invaluable reference book 


nee superintendents, timber owners, 

etc. mth, $450, postpaid. ‘stints 
° 1 So. 

American Lumberman “* Ghicece, MIL 
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SURPLUS @ oo 2225 
‘962799 


rtp in a Co. prior to the Sector sot of the 
} fEt-f-~ Tf. <> F 
Wii fr that ¥ 


plant of J. Ww. McWilliams (Inc.) which be- 





Jan 


came the Dowling-Camp Lumber Co., ang 
supervised the construction of the Grove. 
Dowling plant at Gulf Hammock, Fla., one 
of the most modern plants of its kind in the 
South, cutting more than twenty species of 
hardwoods. Before that he, in company with 
his brother, W. H. Dowling, had operated a 
pine mill at Odessa, Fla., known as the Dow}l- 
ing Co. The two brothers also had a large 
orange acreage at Odessa, which was planted I 
on the cutover lands of the company. About 
two years ago a packing plant, to handle the 
fruit, was built there. Mr. Dowling leaves 












widow, two children: James H. and Virginia, — 
Emre rect his brother, William H., and a cousin, R. UL. B& 
2 ge tong > Dowling, formerly of R. L. Dowling & Sons, No. 
%* of Bradenton, Fla. No 
ALBERT H. POWERS, affectionately known 1x3 
as “Unele Al,” one of the best known loggers B& 
in the Pacific Northwest, and the man for 
whom the town of Powers, in Coos County, No 
Oregon, was named, was found dead in his No. 
automobile Friday, Jan. 3, near Indio, Calif. 
after the machine had crashed into a tele- 1x: 
phone pole. It is believed death came to Mr. B& 
Powers before the car left the highway. He No 
had been making his home at Marshfield, on 
Coos Bay, Oregon, since his retirement from 1x 
active logging operations, about two years B& 
ago. Mr. Powers was born in Canada 68 years No 
ago. He learned logging in Michigan and a 
Minnesota and went to Coos Bay with the No 
(. A. Smith interests in 1907. At one time 
he bore the sobriquet of “King Logger of 
Minnesota.” He is survived by his widow, 


‘6 “ - two sons: Fred and Albert H. Powers, of 5. 
This is Our Reserve Strength und Mrs, ‘Robert J. Dixon, of Marshfield: Mrs - 
and Mrs. Robert J. Dixon, of Marshfield; Mrs, No 

Cletus Boodell, of San Francisco, and Mrs, J. . 
Arthur Berg, of Coquille, Ore. —_— 


Against Extraordinary Loss” | +... sxcnau. of tie, spencer-inevan 


Lumber Co., of Houston, Texas, and one of 
the most noted lumbermen of that section, 


ar , — ’ a died at a hospital in Houston on Dec. 20, av 
Realizing the importance of financial This surplus therefore is a _ vital following a brief illness of pneumonia. Mr. on 
racerve etrancth _ eer ee ee * . — 7 Ingram was born in Texas, Oct. 31, 1878, and al 
reserve strength to meet the extra- factor, both in the quality of the pro- entered the lumber business as a stenogra- ie 
ordinary losses of conflagrations, the tection provided and in the net cost pher for the Keith Lumber Co., at Beaumont. en 
: : * P ° “a iy So fas 8 er ende oO a e 
Associated Lumber Mutuals have con- at which it is supplied. mr a Voth, Bae pen jo not le ae 
sistently built up a protective surplus. son in the Davidson-Ingram Lumber Co., at 
Lumber Mutual insurance was de- 3enford. Going into business for himself, he 
This surp > 7 _— t ‘ ‘ : started the 3onita Lumber Co., of Nacog- 
This surplus belongs to our policy- veloped by lumbermen to provide bet- iaaian. in. aaa ae %. Sade tee { 
holders but is held in trust. Assuring ter protection for the lumber industry. wholesale lumber, at Houston, about six sh 
vayment of even excessive losses. i , years ago, later opening a branch in Dallas. mA 
pa} excessive losses, it Quality assured, our dividends reduce At the time of his death he was principal 
is also a protection against assess- vour cost by over 40° owner of the Spencer-Ingram Lumber Co., 
. . retail, at Houston. A widow, three daugh- 
ment, ters, his mother and five sisters survive. 4 
_—_—— eo 
For further inf tion Sa enshe his, 2 a alll MAURICE S. DEPPE, member of the firm 6/: 
] iriner wjformation as to why Lumber Mutual policies offer greatest of Deppe Lumber & Produce Co., Baraboo, Ss 
nsurance value for you, write any of o companies. Wis., died suddenly at his home in that place 
on Dec. 27, at the age of 35. Mr. Deppe was 
stricken with a strange throat malady which Ir 


has been epidemic in the Jaraboo section, N 


causing many fatalities. The deceased, as N 
SSOCIA I ED UMBER a member of the Baraboo health department, = 
had been making every effort to identify the P 


disease and suppress the epidemic, when he 
was himself attacked. Besides being a mem- 
ber of the leecal health department he was. 



















Lumbermens Mutual Insurance Co., Central Manufacturers Mutual In- active in many other civic affairs and was Ir 
of Mansfield, Ohio surance Co., of Van Wert, Ohio S largely responsible for the upbuilding of the N 
Northwestern Mutual Fire Associa- be newer residence sections of the city. He had nit 
tion, of Seattle, Wash. Indiana Lumbermens Mutual Insur- a nurdys charge of the construction division of his } 
Pennsylvania Lumbe: ance Ge., of tactanapetie, tad. 4 concern, of which his father, Theodore R. 
rmens Mutual Fe ; 
Fire Insurance Co., of Philadel- The Lumber Mutual Fire Insurance Deppe, is the head, and had taken the lead in 
phia, Pa. Co., of Boston, Mass. promoting home modernizing ideas in the x 
community His wife, formerly Miss Doris F 
——— Townsend, of Reedburg, Wis., and two young ; 
sons survive, besides his parents, two sisters N 





and a brother. 





PHELPS C. LEET, aged 68, president of 


“3 : § : : the Leet Lumber Co., retailer of Portsmouth, - 
: Ohio, died at Christ Hospital, Cincinnati, Dee. 
3 e 31, from the effects of an operation for mas- 














toiditis. He had been under treatment by 

specialists at the hospital for several months, 
although he visited his family during XN 

ALBERT J. CHESTNUT, who had been en- nament cups. He was a member of the Elli- Thanksgiving and Christmas. He was i 
gaged in the hardwood wholesale trade in cott Club Association and also its secretary lieved to be reviving from the operation 1: 
Buffalo, N. Y., for about thirty years, died at and was one of the charter members of the "icely when he suddenly changed for the 
his home there on New Year’s Day, after a 3uffalo Athletic Club and past president of worst and died shortly afterward. He was L 
two months’ illness at the age of 59. He was the Park Club. Se wns & waéinher of the born in Andover, N. Y., and went to Ports- 1; 
born in St. Catharines, Ont., and as a young Delaware Avenue Baptist Church; of Occi- mouth with his parents when a child. -—o% 1 
man went into the lumber business as a dental Lodge 766, F. & A. M.; Buffalo Chap- his parents moved to Andover, but he re- 1: 


salesman for the H. M. Loud Co About ter, R. A. M.; Lake Erie Commandery 20 mained and entered the lumber business in 


twenty years ago he entered into partner- Knights Templar; Ismailia Temple; North Portsmouth. He is survived by a daughter, 

ship with Charles C. Slaght in the firm of Buffalo Lodge I. 0. O. F. He is survived by Miss Constant Leet, teacher in Ohio Univer- p 
enemas & maams. Buffalo. After several his wife, Adelaide H.; a daughter, Jean I; sity, and a niece and nephew. I 
years Mr. Slaght retired and the business a son, Albert H., and two siste ‘s rs tie , "ke Ww kK TER reti 

had since been continued by Mr. Chestnut Chestnut of Buffalo, and en. Willian Fnac + F RAN K F. KOHLER, retired lumberman - 

as the A. J. Chestnut Lumber Co. About nine of Memphis. nag “ig = = ae Be : 
years ago he established a company of the ROR Ge AER: ignited On yeeeng paid wae! nid M mK hl i. was 2 
same name at Memphis, Tenn., later moving JAMES HAMPTON DOWLING, aged 37, sec- oe er pag eee ee ogg - me § th 2 
his southern headquarters to Baton Rouge, retary-treasurer of the Dowling-Camp Lum- founder os the Kohler Lumber G, “ nse 2 
La., where he had a sawmill. In his younger ber Co., Slater, Fla., died suddenly on the Zanesville, = the wontnern rane — ‘te 2 
days Mr. Chestnut excelled as a lacrosse and night of Jan. 6, in Washington, D. C., while Co., W hich he sold ae 1924. He pose sagche on 

hockey player and in later years he became on a business trip. Further details of his Moundsville, W. Va., going to Zanesville wi 


proficient at golf, winning a number of tour- death were not available at press time. Mr. (Continued on Page 76) ‘ 
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his Week’s 


Lumber Prices 





are f. o. b. mill 


SOUTHERN PINE 





Following sales prices as reported from Kansas City, Mo., for the week ended Jan. 4: 
Flooring | Partition | Fencing, S18, 10-20 | Casing and Base | No. 2 Shortleaf Shiplap 
| | Dimension S1S1E : edad 
1x3” E. G } 1x4” No. 1- B&better | | -™ - a nee 50 +4 
. geet er sini 20 7 4" 29 | 1 and 6”..... 57.21 | 2x 4”, 10’...... 20.00 | me Ree eho 30.1 
B&Btr, 10-20’... Go wn | B&Btr ........ 39.71 <= Laethan tek 36 4 | et aed 55.58 | * Sore 21.15 | No. 2 (10-207): 
No. 1, 2 ree 46.66 Dro Sidin xg: Mla ae obO.o8 | re 21.70 | ee eel OM 19.84 
No. 2, 6-20’..... 31.97 | ¥ as Bae’ ois 17.21 | No. 1 Dimension, | 18&20"...... 23.39 | 1x10” ....... 19.47 
soa 1x6”, 10-20/- a es (.@ S1S1E ££ 2 oe) eres 17.50 to. 8 G 9 
a 2 | P&iBtr 38.19 | 1x6” «1 .- eee 18.01 | it eee 17.30 | : a es 5 94 
»eBtr. 10-207 $0.25 MaStr .... eee manne 9 | Short- Long- oie = oq | TXB” wo. ce eee 16.5 4 
B&Btr, 2U’... a N 1 re ae | No. 3 | leaf leaf | ee 17.89 inoer se 16.83 
a6 we... SORE ee Bers teeees- oe 12.71 | eo an 18&20’..... 19.56 | 
No. 1, : : : We: ec aed 2. rae rir Se 
a. &. 680"..<.. GIG | MH Se one one aati SO ictus 54.58 | 28. ee Oe ares | 88 8 BP ons 19.62 
i galt a’. ) Zi >On" 99 
sf OT Es 18&20"...... 22.00 Longleaf Timbers 
4” E.G.— -2' | 16’. 27.55 29.50 ¥ 
a ag 2 70.00 | eee ne er | Beasts, SS or GES 18&20" 29 00 33.00 PEOe ».. Be scence 19.25 No. 1 Sq. E&S 
peBtr, 10-207... : aes ov: & ° 2399 | NO. Sq. E&s 
— ‘ sa | eaten Surfaced: | No. 1 (all 10-20’): | ox ¢ , 10%, 25.00 29.00 a PANES a1 40 S48, 207 and 
No. 1, 6-20°..... (.0 | Re a aaiuierh ss 13.12 xx” 39 74 | 12’,. 24.00 24.00 _ mt +g bly rome ceicaie 
: Pa— eu 9 ke seh ae aah ade a7 =o 16’. 24.35 23.50 | =Xte’, 1a ...... <1. ” 7 oF 
coil F.( Se. adaleall a setecees ae 7  “hldeds ee 18:20". 24°34 27.45 ~ Seopa i aaa, 57-45 
wBtr, -20°.. ee a, Ree 7.35 | Ce” | eae ae : 2 oes mies r20’.. 24.990 | LO sence eeee 37.3% 
“ 1, 10-207 34.45 Ix5 and 10 nt 7 | No. 2 (all 10 to 20°) | vx 8”, 127, 24.00 31.00 18& vee 24.90 | 
No. 1, B@aces OM | x5 anc olga | NO. & I 16’. 24.00 31.50 No. 3 Dimension 
No. 2, 10-20’ S055, tele” 2.2020. 7.03.) BER tote eee a a 18620" 28.65 32.70 | ; : Car Material 
’ 5/4x4, G&S"... 64.42 ope fe ia age | 2x10”, 12’. 28.48 a uk Sr ee ce ae | Sat ea 
Ceiling | 5/4x5, 10&12". 69.00 BiG sees ee ~D00 | 16’. 28.49  wenesone v. j (All Ix4 & 6”) 
. 7 aaa ib: thie : No. 3 (all 6-20’): 18&20", 28.00 Peeeeeer., OB sess 44.00 
5x4”, 10-20 | © Surfaced: pth be ae ey a Plaster Lath | x “ae 
2 Rte 29.46 1x4” 2° OK RC ee 17.00 | 2x1 12. FORO  xccs | NO. 
PE, otacesen oe “a ) | eid daaghcetotake ve | Sa 16.46 16’ 43.50 No. 1 34" 4’ 3.37 9 & 18’...... 28.00 
Oe ise ne swe mai’ 29.50 | 1x5 and 10”.. 47.00 | 2 eee 17.55 IS&20’. 37.30 43.50 No. 2, %”, 4’ 2.75 | No. 2 random... 22.00 





CALIFORNIA PINES 


San Francisco, Calif., Jan. 4.—The following 


average wholesale prices f. o. b. mills, those 
on commons covering 1-inch stock only, were 
reported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended Dec. 31: 
California White Pine 
No. 1&2 clr. C sel. Dsel. No. 3 elr. 
All widths— 
ee $64.30 $63.60 $53.66 $35.70 
. fee 69.60 62.45 $8.55 1X.S0 
ae 61.85 53.55 $2.90 18.50 
BPE ccecnak 72.00 64.00 51.45 60.00 
California Sugar Pine 
are $95.25 $79.60 $64.70 $48.5 35 
. MET 87.70 73.90 57.00 61. 
_. SPeeres 86.45 64.25 19.20 61.35 
| Sone 97.70 78.40 65.40 76.50 
White Pine Shop Mixed Fines 
Inch common. .$29.70 Com No. 2 No. 3 
. . é - 6” $27.90 $19.50 
No. 1, 5/4xa.w.. 34.85 grr "O¢ 15 20.10 
No. 2, 6/4xa.w.. 23.85 10” 26.30 19.80 
Panel, C&better 12” 28.45 20.65 
%"xa.w. ..... 71.75 Box- 
= y go 
Sugar Pine Shop No. 1 ...-...! 921.00 
ee ee ee 17.50 
Inch common...$39.89  giding, 14x6”— 
No. 1, 5/4xa.w.. 42.85 "SiS 2 Sear - $32.60 
No. 2, 6/4xa.w.. 30.80 Lath— 
a eee 3.55 
White Fir No. 1 dim., 
v7. 98 . 1 9/16x4” Las ae 
No. s&better, 4 6” 30°20 
I $21.40 thd 
No. 2&btr. di- Douglas Fir 
men., 1 9/16x Cimetter .écce. $44.55 
a.w. 15.60 Dimension ..... 18.50 





WISCONSIN HEMLOCK 


Following are f. 0. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 


8’ 10,12&14’ 16’ 

lx 4” a ee $26.50 $27.50 $28.50 
Me tctancndkenwnen 30.00 31.00 32.50 
gene ee ee 31.00 32.00 33.50 
eA Peres 33.50 35.50 36.00 
MM ican edad hi acea ema 34.50 35.60 37.00 
For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 


No. 1 Hemlock Dimension, S1S1E— 

8’ 10’ 12’ 14’ 16’ 
2x 4” .$31.00 $31.00 $31.00 $31.00 $32.00 
2x 6” 29.00 30.00 30.00 30.00 32.00 
2x 8” 30.00 31.00 31.00 31.00 32.00 
2x10” 30.00 33.00 34.00 34.00 33.00 
2x12” 30.00 34.00 34.00 34.00 34.00 

For e. 2 dimension, deduct $2.50 from price 
of No. 1, 











| 


| 


INLAND EMPIRE PINES 


[Special telegram to 


AMERICAN LUMBERMAN] 


Spokane, Wash., Jan. 8.—Following f. o. b. 


mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Jan. X. Reports of prices shown 
on S2S inelude sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the _ sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. Rl means random length. AL means 


all length, 
specified 
follow. 


regardless 
lengths are 


of whether 
called 


random or 


for. Quotations 


Pondosa Pine 


Inch SELECTS and COMMON S2S— 
§” a 10” TS 

C selects RL.....$54.77 $52.04 $58.05 $76.59 

D selects RL..... 39.08 40.33 52.23 65.92 

No. 1 common AL 39.50 38.44 43.60 46.00 

No. 2 common Al, 25.46 25.46 24.85 31.36 

No. 3 common AL 18.42 19.44 19.40 20.82 
SHop, 5/4 and 6/4, S2S— 

No. 1, $32.58; No. 2, $22.58; No. 3, $16.58 
SELECT S28, 5/4 AND 6/4, 4” AND WIDER— 

C select RL. .$61.61 D select RL. .$53.32 
nS IN Me ois. oy avs: Gide Bare eae Oo $31.76 
No. 4 ComMMON, S2S RW RL............. 13.75 

Idaho White Fine 
Inch SELECTS and COMMON S2S- 
iad s’ 10” 12” 

C selects, RL.... $79.00 $108.00 

D selects, RL..... 46.10 wee 

No. 1 common Al 47.00 $46.00 = Re 

No. 2 common AL 35.15 35.50 $35.53 42.00 

No. 3 common AL 24.25 %5.50 25.50 31.35 
SELECT S2S, 5/4 AND 6/4, 4” AND WIDER— 

ee ee re eee $94.00 

Larch and Pir 
Mo. 1 Gimoension, 256" 16". 06.6 cc cece n Ss 
Vert. gr. flooring, Caébtr. 4" RL.......2.% 40.83 


Drop siding or rustic, 


C&better, 


6” RL.. 29.80 





WEST COAST SPRUCE 


[Special telegram to AmericAn LuMBERMAN] 


Portland, Ore., Jan. 
prices for mixed 
Finish— 

DONE. ob wkbieso $65.00 

1x4—10” .... 50.00 
Bevel siding— 

ella 27.00 

6x6”, Flat gr. 26.00 


Vert. gr. 31.00 


7.—The following are 


carlots prevailing today: 


Fy ev stock— 
4/4 > 00 @ 35.00 


5/4 35.00 @ 36.00 
6/4 36.00 @ 40.00 
8/4 37.00 @ 40.00 
Lath 3.00 
Green box 13. 00@15.50 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 7.—F. o. b. 
on actual sales of fir, Jan. 3, 4 
only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 
Vertical Grain Flooring 


mill prices 


and 6, direct 


B B&btr Cc D 
DS Gaaihnnaag we $40.50 $41.50 $28.00 
res ee ‘ 40.50 ys 
SIR 2s nedacas er 42.50 
Piat Grain Flooring 
DEG: . onc acerate/s-ate oe re 23.50 19.50 
Se - 2 shea eee as 250 27.50 
Mixed Grain piece 
ar wennewas eee e 15.50 
Ceiling 
rr 21.25 LS.75 
ON ee Se 23.25 18.75 
ous Siding, 1x6” 
SR ee 31.25 27.50 
EES wad Wiekaewan 31.75 24.25 ne 
PF &6.c%ne wee 18.50 
Finish, Kiln Driea and ‘surfaced 
1x6” 1x8” 1x12” 
eee $43.75 $47.00 $55.50 
Common Boards and Shiplap 
1x6 1x8” rant 1x12° 
a Eee $17.25 $18.00 $16.25 $22.75 
eae 10.75 11.00 > 75 14.00 
wee Sins es 6 esas ve 7.50 7.50 .50 
; Dimension 
No. 1, 2” thick- 
12’ . 18’ 20’ 22&24" 26-32 


16 
1” $16.00 $17.00 $19.00 0 $2 0. 00 $18.50 





. "16.50 16.25 17.50 17.75 18.00 $21.50 $23.75 
8”. 16.50 16. 75 18.00 18.50 18.00 21.50 23.00 
10:. 17.25 17.25 18.00 18.75 18.25 22.00 22.75 
12”. 18.00 17. 75 18.75 19.00 18.75 21.75 24.50 
2x4”, 8’, $17.50; 10’, $17.25; 2x6”, 10’, $16.00. 
tandom— 2x4” 2x6” 2x8” 2x10” 2x12 
No. 2. on 2.00 $9.75 $10.75 $11.50 $11.50 
Be Bi ctos .50 6.25 plier chee 
on 1 Common Timbers 
Su3 to 4x08" to 30’, SURTRCOE 2c .cciaes $19.00 
Sek to 18818" to 46°, TOUR 2.06 ocvecseece 20.25 
5x5 to 12213” to 40’, surfaced ....cese- 18.25 
Fir Lath 
Mo, 1, LU 7ER,, GLY 2c ccc ccccencvcevearees $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
De oe ewca ee teks wo OO we ale Re oe ee se Cw Bae eel $39.00 
ON ee Tre eT ee rs ee ey” 41.00 
New York, Jan. 6.— Jl ollowing are quota- 
tions on southern pine railroad ties f. o. Db. 
New York: 
All 8’ 6”— Sap Heart 
DE ccGeeks a6c'ee bet see dkbaeeae $1.35 $1.70 
7x8” ‘ ‘ane SE 1.60 
Ge” os podneteaceenshenee ene. 1.35 








70 


AMERICAN LUMBERMAN 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 7.—Log market quota- 
tions: 


Fir, yellow: No. 1, $22@23; No. 
No. 3, $12@13; peelers, $28@3 
Mir, red: Ungraded, $14@16. So. 
Cedar: $15@18. 

Hemlock: Ungraded, $9@11. ’ 
Spruce: No. 1, $26@32; No. 2, $20 
$13. 


2, $17@18; 


24; No. 


~<4 
& 


” 
vo, 


Everett, beg Jan. 4.—Log quotations: 

Fir: No. $26; No. 2, $19; No. 3, $13. 

Cedar: Marte of shingle logs only, $14@17; 
lumber logs, $3 

Hemlock: re "2, $12; $10. 

Spruce: No. $26; Ne. 2 e139: No. 3, $13. 

Vancouver, B. C., Jan. 4.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11 

Cedar, shingle Leonaueme $26; $20 and $11 

Hemlock: 


NORTHERN PINE 


Duluth, Minn., Jan. 6 — Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough Boards and Fencing— 








10 .. 12ft. 14 ft. 16 ft. 

No. 1, Im 47 wcccocce $49.00 $49.00 $53.00 
1x 5 or 6”. 51.0 51.00 63.00 

1X BY occcccee 55.00 55.00 53.00 

1X10" ...cccce 61.00 58.00 57.00 

1x12” 83.00 81.00 81.00 

Mo. 3, 1% 4” wccccces 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 

1X OY cccweces 41.00 40.00 39.00 

TRIO” owccccece 43.00 41.00 39.00 

15137 .ncccese 53.00 49.00 48.00 

No. 3, 1% 67 cocseces 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

1x BF occccese 33.00 33.00 33.00 

1510” ..cccoce 34.00 33.00 33.00 

WEIS" .ncccces 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S48, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, rr 56 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inch and wider, $28.00. 


Wo, 1 Piece Stuff, 8151E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ....$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” .... 33.50 33.50 32.50 32.50 34.50 
2x 8” - 35.50 35.50 33.50 33.50 35.50 
2x10” .... 37.50 38.50 38.50 38.50 39.50 
2x12” .... 38.50 89.50 39.50 389.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


Siding 4- and 6-inch, 4- to 20-foot— 


Copa tian 

B&btr. Cc D B Cé& 
oro. $41.00 $35.00 $25.00 $15.00 th 60 
- secesne 45.00 40.00 30.00 18.00 34.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” —_ 3° 
eo ealiiamaaa $56.00 $56.00 $72.00 $87.00 
No. 

btr.,* 6-16’.. 51.00 65.00 55.00 67.00 82.00 
No. 1, 6-16’.. 50.00 54.00 64.00 4 4 
No. 2, 8-16’.. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’.. 34.00 36.50 37.50 37.50 39.00 
No. 4, 4-20’. 32.50 34.50 85.50 35.50 35.50 
5”&6/4— 4”"&wdr. 4,6&8” 10” 12” 


D&btr., 6-16’,...$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6- 16’. 66.00 68.00 71.00 81.00 
on- o, See scace 62.00 64.00 67.00 177.00 

For 6/&6/4 in No. 2, 4-inch, add $7; 6-inch, 
add $9; 8-inch, add $6; "10- inch, add $8; 12-inch, 
add $6; in No. 3, all widths, add $6; No. 4, $4. 


§Furnished when available. 
*Contains 40 to 50 percent Dé&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-2n0t~ 
Dé&bdtr., 4-inch. .$28.00 Be Sic ccc ces $18.00 
6-inch.. 31.00 6-inch....... 21.00 
a ta * one pine lath, 4-foot: No. 1, $7.76; No 
45. 





WESTERN RED CEDAR 


Seattle, Wash., Jan. 4.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot, f. o. b. mill: 


Bevel Siding, %-inch 


Clear —° — 
es $30.00 $27.00 at oe 
DL échnewwwawaces 31.00 26.00 
SO. osacnsianvaus 35.00 32.00 Hy 00 

Clear Bungalow Siding 
%-inch %-inch 
CE i centoe snewben wena $48.00 $39.00 
crenweae eaadaseeatan 56.00 43.00 
12-inch ..... ‘ cnithncmin 65.00 vee 
Clear Finish, 8- to 16’ 
$2 or 48 ough 
MME sivsmdvastdaesdwaene $ 75.00 $ 71.00 
DE” sitecsauvseaseseebeaks 80.00 76.00 
ee OR EE” vxcebeeeecnetes 90.00 86.00 
eS Ee - 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
iz8 and 4-inch, 10 to 16°. ...ccscccccces $45.00 
Discount on Moldings 
Made from 1x3” and under.............- 50% 
Made from other sizeS........-..se0- .40% 


For 50,000 feet or more, aneienet dis- 
DGGE incotwiicaccaansienbesen 


Clear Lattice, S48, 4 to 16” 
100 he 


DME ccvccecceccsccccerecccessosces oee8 
DF wcccccceccceccescccescesccccoeese 4 
1%” cc ccc cc ccccrccces ecccccccees ° 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Jan. 4: 


Plooring 


1x3” 1x4” 
Edge grain—Bé&better ........ $65.00 $61.75 
Flat grain—Bé&better ........ rr 40.25 
. '* Sa ante 32.75 
May Biecaccageves 23.75 

Partition and Siding 
Drop siding, B&better, 1x6”........... $38.50 

Pinish and Moldings 
Finish, 1x5&10” Bé&better.............. $58.00 
Finish, 5/4x5&10”" B&better............. 68.75 
rr i ee SO nn de rarhan tbe nen 60.50 
Discount on moldings, 1%” and under.. 53% 
1%” and over.... 41% 

Boards and Shiplap 
Boards and shiplap, 1x8”, No. 1......... $36.50 
1x 12”, ek: Beicaneeae 25.75 
Shiplap, 1x8”, No. Gi duneeedbeevesesdaee Me 

Dimension 
Gen 8, 2m 6M, 266 OE BO ic cesescccceses OS 
me S, 36s OE BE vcceseccevesecrs Dee 
pe SS =F eee 29.50 
ee. 3, Be Bee. ORE BS vicevseceswene 20.00 
Bene sp See OE Be £60 eh cvanenendwn Be 
Lath 

Se Se See. Swen ncacae cs déawmen teed <a $4.25 





RED CEDAR SHINGLES 


Seattle, Wash., Jan. 4.—Eastern prices, per 
thousand (shingles packed by the — ~ are 
approximately 5 cents over straight car 
prices) f. o. b. mill are as follows: 


Pirst Grades, Standard Stock 
— Mixed with 


cedar lumber 


Extra stars, 6/2. s 2.08@ 238 $ 2.10@ 2 


Extra clears, 5/2.. 2.25@ 2 2.40@ 2.55 
SEG nie oko anieans 3.10@ 340 3.25@ 3.75 
a eee 3.30@ 3.40 3.50@ 3.60 
POPTOCtIONS .cccccce 4.10@ 4.50 4.25@ 4.50 
I i iaid in ae ea 8.50@10.00 8.50@10.00 
Dimensions, 5” 5/2. 2.70@ 2.90 


Pirst Grades, Rite-Grade Inspected Stock 
Extra clears, 6/2...$ 2.15 2.20 


Extra clears....... 2.75 2.80 
XXxXXX— 
76% vert. Sf...<-« 2.75@ 2.80 
50% vert. gr..... 2.75 
CO ae 4.00 
Perfections ........ 4.50@ 4.75 


Second Grades, Standard Stock 


Common stars, 6/2..$ 1. ee s $ . 10@ 1.25 
Common stars, ain 1.30@ 1 1.30@ 1.50 


Common clears.. 1.90@ 2. 00 2.00@ 2.15 
eT PU kak oh Sc dr A cain de 
ree eee eT 2.60 
British Columbia Stock, Seattle Market 
0 $ 3.40 
DE, 6é60cceoews 4.00 
Burekas ......... 4.80 
Perfections ....... 5.00 
MOVERS ccceccececce NEGO 





January 11, 1939 


NORTH CAROLINA PINE 


Following are typical average f. 0. b. Nor- 
folk prices made during the period Dec. 16 to 





31, as reported by the ‘North Carolina Pine 
Association: 
Rough . 
Edge, 4/4-— 
PCO ST Tee ere Core TT Cree $44.60 
Es a ketal a ey ache aii Gem as Ale Wa Oe SES ROR Bebo a 30.10 
Oe Sa er a eee 
og ee ee 
No.1 No.2 
B&better No.1 box box 
SS rere $42.90 mee cue 
2 rere 46.25 inde Se 
_ e 2 eas 46.85 $37.10 $27.00 $23.35 
* rar wee eos cae ie mieie Prt 
Ss ere ae 46.20 37.00 27.25 dad 
ll ar 53.55 39.30 26.10 23.35 
BEE” saw vatkeeouns 66.00 15.60 32.00 22.65 
Edge, B&better 
SS Mien Bin Seu india dnd onbaih ace wakmohnmee $51.50 
FSA ERE 63.55 
PE | acl ae a ak dead. ww We oe Ske bow Melons 69.80 
Bark Strips 
CTE EOC ET Cree $32.75 
rer re ee 16.85 
Dressed 21%” 3” 
Flooring— Wide Wider 
| ae $41.50 $42.10 
No. 1 common, }#”...... 36.30 36.50 
No. 2 common, }{#”...... 26.30 26.50 
2% ” LY, ” 
enter, FO” cc cccvcewss 41.50 
B&better, bark strip partition.......... wie 
Box bark pe ee ee $17.05 
No. 2 *Air 
Roofers dressed dried 
OME cee dhe lela ib ara dw gh one $27.65 $17.35 
oe ee eee ore 28.00 18.70 
DS ‘ok tkadedeieerenudnan 27.50 19.60 
RE” técecrwaa now eb ahuned ee 19.25 
*F.. o. b. Macon, Ga. 


Cincinnati, Ohio, Jan. 6.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 


palachian “soft texture” hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
er $140@145 wire tir tet fo 
Selects ...... eas 110@115 115@120 
No. 1 com.... 80@ 8 85@ 90 90@ 95 
No. 2 com.... 45@ 44 54@ 59 55@ 60 
Sound wormy. 45@ 47 54@ 59 57@ 62 
QUARTERED RED OAK— 
er $115@120 
No. 1 com.... 65@ 70 
No. 2 com.... 45@ 50 ... 
PLAIN WHITE AND RED OakK— 
Seer $ 95@110 $100@120 $120@135 
ES ee 70@ 80 80 85 100@105 
No. 1 com.... 60@ 68 68@ 73 85@ 92 
No. 2 com.... 40@ 45 48@ 55 55@ 58 
No. 3 com.... 26@ 28 27@ 29 33@ 38 
Sound wormy. 49@ 51 59@ 62 62@ 67 
Basswoop— 
0 ae $ 78@ 80 $ 78@ 80 $ 88@ 93 
No. 1 com.... 57@ 60 62@ 67 70@ 75 
No. 2 com.... 32@ 85 37@ 42 42@ 47 
CHESTNUT— 
Re $ 80@ 85 $ 95@100 $105@113 
No. 1 com.... 48@ 54 54@ 59 60@ 65 
No. 3 com.. 22@ 23 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 388@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— 
. aa $100@110 $105@115 $110@120 
No. 1 common 
and sel. 60@ 65 65@ 70 70@ 75 
No. 2 com.... 35@ 37 40@ 42 42@ 44 
BEECH— 
ere $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 40@ 43 45@ 48 45@ 50 
No. 2 com... 25@ 28 28@ 30 30@ 33 
POPLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
IR aos biden 4 105 120 130 
Bape i* sel. 80 95 110 
nalabinias 60 65 70 
No 2 Re ih asi $ 38@ 41 45@ 47 49@ 61 
 ? - See 33@ 35 36@ 38 38@ 40 
MAPLE— 
eee $ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
and sel. ... 651 56 65@ 70 78@ 82 
No. 2 com.... 34@ 39 40@ 46 47@ 51 





Jan uti 
7_e 


Foll 
AsH— 


4/4. 
5/4» 
6/4 + 
8/4 « 


SaP 


PI 


BLA 


TUE 


for 








Nor- 
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Air 
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NORTHERN HARDWOODS 





Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 
AsH— Sorr ELmM— Rep Oak— 
FAS Sel. No.1 No.2 No.8 FAS Sel. No.1 No.2 No.3 4/4 .... 95.00 75.00 60.00 38.00 17.00 
4/4 . $ 65.00 $ 57.00 $ 55.00 $ 41.00 $ 22.00 4/4... 68.00 58.00 48.00 26.00 22.00 5/4 .... 105.00 85.00 70.00 42.00 20.00 
5/4 75.00 65.00 60.00 41.00 21.00 5/4 70.00 60.00 48.00 28.00 24.00 6/4 .... 110.00 90.00 75.00 45.00 20.00 
6/4 «- 90.00 75.00 60.00 41.00 21.00 6/4 ... 80.00 70.00 57.00 28.00 23.00 8/4 .... 115.00 95.00 80.00 50.00 21.00 
8/4 100.00 85.00 70.00 45.00 22.00 8/4 85.00 75.00 62.00 36.00 23.00 Harp MAaPLE— 
10/4 .... 95.00 85.00 70.00 40.00 jnicl FAS Sel No. 1 No.2 No.3 
BircH— 12/4 - 100.00 90.00 75.00 45.00 * coed reae $ ro $ Hat $ ys 3 Ly 
F8 cove ‘ ° a y a 
us aye ee re a a 6/4 .... 92.00 72.00 57.00 36.00 19.00 
6/4 bs 96.00 76.00 60.00 40.00 22.00 4/4 80.00 : 55.00 27.00 19.00 8/4 .... 102.00 82.00 70.00 39.00 21.00 
8/4 .... 100.00 80.00 72.00 47.00 23.00 5/4 85.00 oe 60.00 30.00 20.00 10/4 .... 115.00 95.00 80.00 50.00 30.00 
10/4 110.00 100.00 90.00 60.60 .... 6/4 90.00 ; 65.00 30.00 *20.00 12/4 .... 125.00 105.00 90.00 65.00 Be 
12/4 115.00 wry et 60.00 . 10/4 noes By ° by + ot 38 *25.00 16/4 .... 170.00 145.00 130.00 eeee 
woes 29.00 4. . 24.00 . . . . . oe Add for 8-inch and wider, $12; 10- inch and 
HH —e 61.00 34.00 24.00 cave 12/4 - 115.00 95.00 57.00 *30.00 wider, $30; 12- inch and reer ‘ 
: ‘ egular stock contains percent or more 
For 10- 3 $ ae a. gg o> ‘ Ve. Bridge plank. 14 and 16 foot, and the following percentages 
add a. or nec war., 6-100 er., Basswoop— of ea so and Sr ay 7 18/4, pescent; S/, 6/ 
a an : percen 0 percen 
Price of No. 2 and better, 4- ope 6-foot 
lengths, $32. for select red, add $15 So: te 2 Ge 2 a ee eS No. 3A 
Rough birch, 6- to 16-foot, 1x4-inch, two face 6/4 |':: 80.00 70.00 54.00 85.00 26.00 _ - a 
clear, $80; one and two face clear, $65; 1x5- 3/4 °7'! 85.00 75.00 60.00 36.00 26.00 4 $48.06 $38.00 § $38. 00 
inch, two face clear, $90; one and two face 10/4 .. 90.00 80.00 65.00 45.00 Ae 5/4 Linh w bi, 0.00 30.00 
cleat, $70; run of pile, $68. 12/4 100.00 90.00 75.00 55.00 2222 Bia TITTTLLIIITIEIIEILILE B700 40100. 30°00 
Sort MaPLE— Keystock, 4/4, $72, or on grades, FAS, $82; BEECH— ™ soe 
4/4..-- 65.00 55.00 43.00 26.00 20.00 No. 1, $62; 6/4, $78, or on grades, FAS, $88; 4,002, see ees + $38.00 
5/4.... 70.00 60.00 60.00 33.00 21.00 No 1, $68. We csaneci ib a mae cde tctartin aath cocce 47.00 
6/4 .... 84.00 74.00 62.00 35.00 21.00 One and two face clear, 6- to 16-foot, 1x4- No. 
8/4.... 98.00 83.00 70.00 39.00 21.00 inch, $68; 1x6-inch, $70. Oe cccans $70.00 $60.00 $50.00 $35.00 $22.00 
Following were sales prices of southern hardwoods during the week ended Dec. 31, Chicago basis: 
Rep GuM— Rep OAkK— 
4/4 5/4 6/4 8/4 ata 4/4 5/4 6/4 8/4 
Qtd. FAS. .100.50 Se ee aie Gh eee 
a a . INO. 2 5 Sia oe en ee eee eeerecee 
No. DE? pntudewkcene woateeetecae  emadceciwe sar 65.00@ 68.00 Pin. FAS.. . 68.75@ 73.50 88 00@ 89 00 94.00 BR Rye Ee 
Pin. . i i Ce cc hiecy kek at Saraeaeese “euhciadeoeeenes 
No. 1&sel 48.50@ 54.25 ............ Oa | hades oa (Fics SE Ue ikon ves vice check cawuoae ES See a 2 
We Biss GE FR ekcrkenesed Béesadeacaas LSc¥esdaewes 
POPLAR— 
Sap GuM— Pin: WAR... S076 CERe OC 00B GONG iiccccki cos: KdeGeeeeeces 
Qtd. FAS.. 62.75 68.00 64.00@ 68.50 68.00@ 71.25 We Soccy SCE -oececktenie: Ss heiutewnads 53.25 
No. 1&sel 47.00@ 50.25 48.00 49.00 53.00@ 56.25 NO. 2-A.. 41.00@ 43.00 ..0-.seeeeee ceererersees 38.50@ 39.00 
Pin. FAS... 54.75@ 58.75 60.50@ 68.50 ........0005 0 ceeeeeeeeees a ee Se RESPONSES “RELIES eRe RE ena rer nye 
No. 1&sel 27.50@ 28.50 28.00@ 30.00 30.00 = .....ececeee AsH— 
WE Sines 2 $$$ beivereeeees KEOCRREIEERE Benewenreaen 2) 80.00 85.50 90.50 93.75@ 96.00 
iii iititin: No. 2.... 40.75 Ge  é wttevssonaa sabe weert 
ee .. CO kim atti, ain caceleteeae 54.75 Sort Maple, WHND— 
We DBRS FETED BESO. cickivcieaes. svdnredneeds owiepanrdniads | en 71.75 oe 060Cti«*T:s«C« Side ‘ 81.75 
TuPELO— Se BE keke iwi sans eee” Ct “aeons 61.75 
a Se Se OR, Waxhaw caskegitowd (eee eeerides BEECH— 
Bs. Fanci, BOC RE SR keewncn aes ~ Beda aen MUTI a 2s neta ~.Srsceudidcn stiri eee ahaa pipe 48.25 
lites Mien PM eks shiccsaceesd  kananaronaee 34.50 30,25 
Qtd. Sorr ELM— 
ee, TE TO RO eciewccwnn ‘sawneitucdaa “Devidvwdiaais a SS i rr ho eS eee ye ore 
Pin. FAS... 85.00@ 92.25 96.00@105.50 ........0005  ceeecceeeees No. 2.... 30.25 | 
No. 1&sel 53.50@ 63.75 62.75@ 71.00 70.25@ 74.00 77.00@ 82.75 Corronwoop— 
De Saco I OD iccdeewcidam: scadiennmamnee 52.00 1& 27 50 
Oe 0 Me MID, cccacaccase, cchaeohence co tania’ Nooo. 3L.75 mes terisente “ite okemtae ibe tema 
Sa RR EE Giaccbeacnins.” cas Saab called so oe 
rx i MAGNOLIA— 
Mixep Oak-— No. 1&sel 47.00@ 51.25 ......seeeee ceeeeeeeeeee ceeeeeeenees 
a eh! ec a ee nee Sen) Sane ae yy earl ee ae Oe teach lacteshkaeent, “ice 





PHILADELPHIA PRICES 


Shortleaf Dimension, S48, 


%4-inch Scant, 


10- to 16-foot 


Philadelphia, Pa., Jan. 6.—Wholesale prices i ae ae $27.50 2x10” ......... $30.00 
secured from authoritative sources exclusively REE eer 3 «ee 31.50 
for the AMERICAN LUMBERMAN are as follows: I i san 28.00 

Southern Pine, Merchantable—1905 North Carolina Pine Flooring 
(Dock ce ; No. 2&btr. No.3 No. 4 
oon Deterary, eee J@x2%" rift........ $66.00 $61.00 ce 
3~w hp 0 5 9 
Southern Northern and 1X24 flat et CRE oe oO 45.00 38.50 $28.00 
Florida Morida Louisiana Kiln Dried North Carolina Roofers 
ing leer $42.00 $43.50 $50.00 1x6”, 3%x5%....$29.50 1x10”, %x 9% .$32.50 
eee 41.00 41.50 50.00 1x8”, %x7%y... 31.50 1x12”, %x11%. 34.00 
a. Se i 42.00 43.50 50.00 }3-inch thick, add $1.00. 
a ee 52.00 51.50 52.00 
541010” 50.00 48.50 2. SP Ce eee eee 
2&4x12” ....... 62.00 63.00 63.00 Fear TRE TTT TST ST TCU re Cr ee $40.00 
BmIseiS” ...... 58.00 60.00 60.00 %4 x8 OO gk ha dala Bel alll ae lini ha 56.00 
$&4xl4” 2.8... 68.00 66.50 72.00 Oh Pree ae Eee er 65.00 
harp aah alent 54.00 53.50 ep Maple Flooring, f. o. b. Philadelphia 
ee 80.00 ‘ 3.00 MFMA— 23x24" x2, 
6&16x16" ...... 73.00 - 78.00 ek canis ee NOT. 50 tds $98. 50 

Lengths 22 to 24 feet, add $2. Second grade............+++. 82.50 83.50 

Each 2 feet additional, add $1 to 22-foot Third grade..........++.ee. 59.50 58.50 
price. Pin 

Each 1 foot over 32 feet, add $1. ve ° << - 9 No. 3 
Longleaf Pine Flooring, 25/32x2%-inch Face ix 4” .......... $69.50 $58.50 $47.25 $38.75 

(Rail Delivery) 3 ere 79.50 68.50 45.25 40.25 

B&btr. ht. rift.$95.00 No. 1 sap flat. .$41.00 2 eee 74.50 63.50 45.25 40.25 
B&btr. sap rift 80.00 No. 2 sap flat.. 29.00 rss 84.50 73.50 45.25 40.25 
B&btr. flat..... 52.00 No. 3 sap flat.. 19.00 1x12” .......... 99.50 88.50 49.25 41.25 
Air Dried No. 2 Common Roofers AS” ORG Ws ok0 04 104.50 93.50 55.25 45.25 

D2S&M— D4As— Lath, 4-foot No. 1 
1x6” ( 4x54”). $25.50 1x10” (% 4x 914”) .$28.50 2, SECC $6.50 c.i.f.—$6.75 delivered 
1x8” (34x7144”). 26.50 1x12” (3%x11%”). 29.50 FISUIROCE 2c ccecvsce 4.90 c.i.f.— 5.50 delivered 


| $60; 5&6/4,-$71; 8/4, 


WEST VIRGINIA WOODS 


Philadelphia, Pa., Jan. 6.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


_Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
874, $125; 10&12/4, $135@140. Common, 4/4, 
$81, 


Chestnut: FAS, 4/4, $83@85; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@665. 
Sound wormy, 4/4, $386@$38. No. 2, 4/4, $27 
@ 29. : 


FAS 4/4, $110@115; 5&6/4, $125. 
4-inch and up, 4/4, $80@82; 5&6/4, 
$95. Common, 4/4, $62@65; 
5&6/4, $70@738; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $50@52; No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 


Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
112; 8/4, $115@120. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50 @155. 

White Oak: FAS 4/4, $110@115; 5&6/4, 
$125@130; 8/4, $1830@135. Common and select, 
4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@58; 5&6/4, $55@58; 8/4, 


Poplar: 
Clear saps, 
$90@95; 8/4, 





$61 @63. 





| 
| 
| 
| 
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OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 
t3x2%” 38x1%” %x2” %x1%” 
Ist qtd. wht..$111.00 $106.00 $93.00 $68.00 
ist qtd. red... 81.00 76.00 70.00 65.00 
2nd qtd. wht.. 78.00 71.00 58.00 58.00 
2nd qtd. red... 71.00 66.00 58.00 58.00 
Ist pin. wht.. 81.00 66.00 65.00 50.00 
lst pln. red... 74.00 66.00 58.00 55.00 
2nd pln. wht.. 72.00 61.00 48.00 43.00 
2nd pln. red... 66.00 61.00 48.00 49.00 
an We aevens 51.00 51.00 36.00 36.00 
oe 2 seactn 51.00 1.00 36.00 36.00 
WOMTEM cccces 31.00 28.00 15.00 15.00 
%x2” %%4x1%” 
eC ees wed eres $100.50 $ 98.50 
ES SO iat ain ie a aon wale ee 98.50 96.50 
eer 76.50 73.50 
2 SS 76.50 73.50 
ON RE ero 73.50 76.50 
i OR ee 67.50 70.50 
ae ae 67.50 66.50 
Og a eae 63.50 65.50 
DT dgcteccteckubebenbead 49.50 45.50 
Se a eee 49.50 45.50 
a a ae 22.50 20.50 


Wew York delivered prices may be obtained 
by adding to the above: For }#-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Jan. 4: 

First Second 
rerere rr TT 89.13 $74.40 





Third 
$50.76 


BLACK WALNUT 


Cincinnati, Ohio, Jan. 7.—Prices on Ameri- 
can black walnut, f. o. b. Cincinnati: 

FAS: 6-9%” wide: 4/4, $240; 5/4, $250; 6/4 
$260; 8/4, $270. 

FAS, 10” and wider: 4/4, $270; 
$290; 8/4, $300. 

Select: 4/4, $160@165; 5/4, 
$170@175; 8/4, $180. 

No. 1: 4/4, $90@95; 5/4, 
$120@125; 8/4, $135@140. 

No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


END DRIED WHITE. MAPLE 


Prices on Lower Peninsula end dried white 
maple, f. o. b. mill, Antrim, Mich.: 


5/4, $280; 6/4, 
$165@170; 6/4, 


$110@115; 6/4, 





FAS No. 1 & sel. 

OP scckntesassanneaaeaun $115.00 $ 90.00 
Ce sanew ane bindwenaae® .- 120.00 95.00 
Se cheiadvekeadeneakbaews 125.00 100.00 
SE cigenagekeeneneseraey 130.00 105.00 
Se sccceeakesesankesvers 150.00 125.00 
SE eins ek hea ‘ -+» 160.00 135.00 





POPLAR BEVEL SIDING 


Louisville, Ky., Jan. 6.—The poplar bevel 
siding market remains quiet. Retailers are 
waiting to see what sort of business is in 
sight. Prices at Louisville are steady as fol- 


lows: 
No.1 No. 2 
FAS Select com. com. 
Sree ---$50 $40 $30 $24 
 rieannnanene on 38 28 22 
CG siscesews stnee ae 36 24 18 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


CHICAGO BUILDING PERMITS 


Following are building permit statistics for 
December, 1929, and comparative figures for 
November, 1929, and December, 1925: 





Dec., Nov., Dec., 

19258 1929 1929 
0 ae ee ee er 85 70 oe 
Offices and hotels.......... 3 5 3 
POO v.ctenednesoneve 242 145 $1 
Halls and churches........ 5 3 1 
(0. eee ea oe 1 oe 
RCUNGRED ccccccenvecsved 167 85 25 
Stores and offices.......... 1 3 1 
Stores and halls........... 3 
Stores and apartments..... - - — 
Stores and residences...... 21 6 10 
DEEOGEIEROOES cccccsecseres 1 a 

TORE skthrnwnraeewawdene 528 323 154 

Analysis— Brick Frame Frontage Costs 
Dec., 1928...5290 & 18,487 $22,598,300 
Nov., 1929...309 14 11,883 5,338,900 
Dec., 1929...150 | 5,010 5,098,800 


Comparative building permit totals for 1927, 
1928 and 1929 are: 


1927 1928 1929 
SE eee eee ee ee 1,538 1,402 1,191 
Offices and hotels........ 133 100 81 
FROBIGONCOBD ccccccccccecce 5,655 4,299 2,931 
Halls and churches...... 16 44 45 
TRORSOTE ccccceseceveses 3 ee 
ApartmentS ....-ceeeee. 1,101 2,962 1,579 
Stores and offires........ 25 39 23 
Stores and residences.... 121 13 73 
Stores and halls......... 3 5 2 
Stores and apartments 344 338 189 
Miscellaneous .......+-.-. 56 74 31 
OGRE 6 vcccccivnenvcess 12,025 9,394 6,146 
Analysis— Brick Frame Frontage Cost 
SE fenees 11,613 412 397,096 $352,936,400 
1928 ..cces 9,160 234 337,038 315,800,000 
SOOe sesoes 5,964 182 215,507 202,286,800 





NORTHERN PINE 


BUPFALO, N. Y., Jan. 7.—The northern 
pine market is steady, with no large stocks 
available. Demand is fair for the season, 
and is expected to improve this month. Whole- 
salers are getting in some stocks by rail. 


HARDWOODS 


CHICAGO, Jan. 8.—Little or no change is 
noted in the local hardwood situation. Distrib- 
uters report that many of their customers are 
still in the inventory process. There have, how- 
ever, been a few reports of pick-up in demand 





from the industrials, but yard trade apparently 
has not yet discovered the new year. 
are unchanged. 


Prices 


BUFFALO, N. Y., Jan. 7.—Hardwood de- 
mand is not active, as many buyers are still 
figuring on their inventories. A little oak, 
maple and ash is moving and some yards re- 
port fair sales of gum. Consuming plants do 
not have large stocks, and where orders are 
placed quick delivery is being insisted upon 
in most cases. Improvement is expected in 


the near future, with a steady market looked 
for. 


CINCINNATI, OHIO, Jan. 6.—More inquiry 
was received this week from the automotive 
factories for southern hardwoods, but little 
or no spot business was closed. Furniture 
factory buying was light. Wholesalers and 
mills were busy with inventories and not 
active in soliciting. Prices were steady. 
Several items of which dry stocks are fairly 
scarce, show firmness. 


ST. LOUIS, MO., Jan. 6.—A number of in- 
quiries for hardwoods have come from local 
yards, which want to replenish depleted 
stocks, Oak crossing plank and common 
square edge oak are the items which seem 
to be in greatest demand. While oak floor- 
ing is showing no advance in prices, demand 
in this section is reported to be better. 
Sales are light, but manufacturers are hold- 
ing stocks firm at present prices. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 8.—Trade in Douglas fir is, 
in the main, quiet, but distributers are hopeful 
and fairly confident, with some taking in orders. 
Surplus stocks at the mills are reported as de- 
creased by reason of the annual shut-down, 
and local wholesalers declare that this argues 
an advance in price soon, with some reporting 
a firming up in price and demand already. 
Spruce is moving a bit better, chiefly to the in- 
dustrial plants. 


NEW YORK, Jan. 7.—With the cargo rate 
situation unchanged, wholesalers feel that im- 
provement in the fir market will be slow. With 
production curtailed and fewer cargoes arriv- 
ing, the local indication is taking on a better 


rs 
tone. There has been no indication of prigg 
changes. 


BALTIMORE, MD., Jan. 6.—Fir, as well as 
other woods, has shown marked quiet dur. 
ing the last week, with the calls for delivery 
limited to immediate requirements, and with 
quotations 


unsettled by the recent reduc. 
tion in intercoastal freight rates. The re- 
duction is being promptly passed on to the 


buyers as a means of stimulating demand, 
and some of the dealers in a position to qo 
so, are placing large orders now to get the 
benefit of the lower prices. Stocks so ae. 
cumulated may overhang the market later 
and make competition even keener than jt 
is now. 


KANSAS CITY, MO., Jan. 7.—Some items 
of dimension are showing more strength, and 
prices generally are not so weak as they were. 
The demand is picking up slowly, and more 
inquiry is coming from the country yards, 
City yards are filling out their stocks, and 
probably will be in the market for larger 
amounts in another two weeks. 


WESTERN PINES 


CHICAGO, Jan. 8.—A fair trade volume in 
western pines, especially in industrial demand 
for California white pine, is reported, at good 
prices. Pondosa demand is spotty. 


BUFFALO, N. Y., Jan. 7.—The outlook is 
for an increased trade in the western pines 
before the month is out, though not much 
current business is reported by the whole- 
salers. They find their customers are carry- 
ing little stock, but are keeping down pur- 
chases until after inventories are over with. 
No particular change in prices has taken 
place lately, and high grade stock is not in 
large supply. 


NEW YORK, Jan. 7.—New York wholesalers 
would take consignments of leading items if 
they could be had, but mills are not offering 
stocks to any extent. Assortments locally are 
badly broken. Demand is light and prices are 
unchanged. 


KANSAS CITY, MO., Jan. 7.—Retailers 
again are showing interest in western pines 
and demand increased considerably last week. 
The demand from millwork plants is slow, 
on account of shutdowns. 


HEMLOCK 


CHICAGO, Jan. 8.—Retail trade in northern 
hemlock is very quiet, with prices $4 off the 
new Broughton list. 


NEW YORK, Jan. 7—Wholesalers report a 
little better tone in hemlock, with actual sales 
but slightly larger than in December. More 
effort is being exerted now to move stocks, 
however, and there has been an improvement 
in inquiries. Stocks in yards are low. Prices 
are unaltered. 


BOSTON, MASS., Jan. 7.—Eastern and north- 
ern hemlock boards no longer look very firm. 
Close buyers refuse to bid over $30 for eastern 
clipped and they are not obliged to shop 





around much before getting what moderate 
quantities they want. Random boards are 


now $28@29. Business in western hemlock is 
seasonably quiet. Announcement of a water 
freight rate of $8.50 for January and $7 for 
February has stimulated interest in mill ship- 
ment orders to some extent. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 7.— Eastern spruce 
trade is quiet. The few manufacturers now 
sawing frames continue to quote $42 base. 
Random lengths are dull and prices are soft. 
Seantling has sold lately down to $30 for 
2x 3 and $32 is about top price for 2 x 4; 
for 2 x 6 and 2 x 7 the range is $32.50@ 33.50. 
Boards are dull and prices are easy. Heavy 
stocks of lath in first hands are offered at 
radical concessions. 


SHINGLES AND LATH 


NEW YORK, Jan. 7.—All brands of West 
Coast shingles are in plentiful supply, and 
bargains are easy to obtain. However, lead- 
ing distributers report list prices unaltered. 
Few if any lath shipments are coming in. 
Leading wholesalers have large supplies on 
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—_—— 
hand and until they dwindle the prices will 
probably remain at $4.75 to $5. 


KANSAS CITY, MO., Jan. 7.—Shingles are 
bought largely for immediate require- 
ments, and most of the business is coming 


being 


from the southern States. Prices are still 
weak. Lath demand has begun to pick up a 
little. Siding continues slow. 


CYPRESS 


CINCINNATI, OHIO, Jan. 6.—Buying of 
cypress is confined to distress cars offered 
at pargains. A few retailers are placing 
fill-in orders for common grades and some 
finish. Prices are practically unchanged. Not 
enough business is moving to establish a 
price basis. 


sT. LOUIS, MO., Jan. 6.—The lower grades 
of yellow cypress are in fairfy good demand, 
especially No. 1 shop, but the upper grades 
Business in red cypress is quiet. 


SOUTHERN PINE 


CHICAGO, Jan. 8.—Retailers have not come 
to any marked show of life, as far as the trade 
in southern pine is concerned, but distributers 
are maintaining a policy of ‘watchful waiting,”’ 
in the meantime trying to help the situation. 
A wave of buying is expected, in most of the 
local offices, within the next few weeks, with 
resultant strengthening of the present abnor- 
mally low prices. 


are slow. 


NEW YORK, Jan. 7.—Leading authorities 
report no change in market conditions since 
the turn of the year, but there are hopeful in- 
dications. There is little lumber at the mills 
ready for shipment. The local area is not 
suffering from shortage of stocks, although 
yards are poorly supplied. 


BOSTON, MASS., Jan, 7.—Recent and cur- 
rent business in southern pine is very slender. 
Prices show little change. Not much improve- 
ment is likely before the end of the month. 
Flooring and partition are selling slowly at 
steady quotations. Wholesalers offering 8-inch 
air dried roofers at $28@28.50 say that a 
small inerease in the quiet demand would 
mean firmer prices as current production is so 
light. 


CINCINNATI, OHIO, Jan. 6.—Southern pine 
mills are eager to make sales, and retailers 
and jobbers are too busy with inventories to 
pay much attention to the offerings. Prices 
generally are weaker. Hand to mouth buy- 
ing was noted where special bargains were 
offered. In general, common lumber sold 
better than finish or millwork. 





ST. LOUIS, MO., Jan. 6.—Manufacturers of 
southern pine have advanced prices $1 on 
inch lumber, and $2 on dimension. There is 
very little buying at the new figures. Pur- 
chases have been mostly of common grades. 
Shipments from the mills have been very 
slow, as the result of rains, and some plants 
which were closed for the holidays have not 
yet resumed operations. Industrial trade 
eontinues light. 


KANSAS CITY, MO., Jan. 7.—Southern pine 
demand picked up strong last week, and sev- 
eral sales managers said they would make 
some advances in prices this week. A good 
many orders were placed by wholesalers last 
week, and there was active buying by indus- 
trial consumers. Most of the buying in this 
section has been for filling in stocks. 


BOXBOARDS 


BOSTON, MASS., Jan. 7.—The boxboard 
market is seasonably quiet. Annual inven- 
tories found some producers with larger stocks 
than desired and there are chances to pick up 
Special lots at concessions. Insufficient snow 
to facilitate logging operations is reported. 
Producers also state intentions of curtailing 
the cut of logs this season. Round edge white 
Pine inch boxboards are $23@25. 


CLAPBOARDS 


BOSTON, MASS., Jan. 7.—Clapboards are 
dull. Retail yards are finding little demand at 


Present and the dealers are not inclined to © 


add to their present light stocks. Eastern 


Spruce and native white pine clapboards keep 


For Your 
Spring Trade 


CRAIG 
MOUNTAIN 


PONDOSA 


white. 











HE lumber we 

offer you comes 

from a virgin tract of large 
sized timber growing at an 
ideal elevation of 4000 to 
5000 feet. It is light, soft, 
It is manufactured in a 


fine modern mill with the best 


equipment. 
done. 


Drying is carefully 
Grading is accurate. Satis- 


faction to the customer is our rule. 


Let us quote on your Spring needs. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES : 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exchange Bldg., Minneapolis, Minn. 








fairly firm, however, as stocks in first hands 
are so light. Some clapboards from the West 
Coast are offered at concessions. 

Pe SSS SSS SES EEE ESE SF 


News of Alaskan Operations 


SEATTLE, WaAsH., Jan. 4.—Spruce market 
conditions are reported as normal, with upper 
grades in fair demand. Shop grades are in- 
clined to be sluggish, and. lower grades have 
little sale. The outlook for the year is good. 
The Northwest Spruce Co. reports 1929 the 
best year in its history. 

M. J. Daly, secretary-treasurer of the 
Ketchikan Spruce Mills, is in Seattle on busi- 
ness connected with the sale of box shook. He 
will stay here January and February. Daly 
reports that the Ketchikan mill is installing 
a battery of three Moore dry kilns. 

Roy Rutherford, manager of the Juneau 
Lumber Mills, is spending January in Seattle, 
closing contracts for the sale of box shook, 


most of which are being absorbed by Alaskan 
salmon packers. 

The box shook market is normal, although 
the supply of dry lumber is low and mills are 
now replenishing stocks. This low supply has 
made it hard to handle large export orders. 
Sales of box shook are expected to be normal 
for the first six months of the year. About 
seventy percent of all box shook sales will be 
to Alaska, Hawaiian Islands, California and 


New York. CRRA BAAAAS 


Shipments of Redwood Lumber 


Eureka, Cauir., Jan. 4—Humboldt Bay 
shipped a total of 53,392,108 feet of redwood 
lumber, amounting to more than $2,000,000, to 
offshore points during 1928. Australia was the 
heaviest consumer, receiving approximately 
18,839,000 feet. In the non-contiguous fields, 
the Hawaiian Islands were first with 6,895,580 
ieet, 
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The Usefulness 


of a Crane 


Plus the Speed of a Truck 




















WNERS throughout the country say 

this is an indispensable handling unit 

for the lumber yard. It is ideal for 
unloading cars, for loading trucks and 
wagons, and for many other purposes around 
the yard. 

Works fast and moves fast. Economical 
to operate. 

Similar in design and construction to the 
larger ORTON cranes, the Model “A” is a 
full-fledged crane made for mounting on any 
5- or 7%4-ton truck that has a clearance of 9 


feet from the back of the driver’s seat to the 
rear axle. 


It is full-revolving, and is operated without 
the use of outriggers. Equipped with a 30- 
foot boom, it has a lifting capacity of 15,700 
pounds at a 10-foot radius and 3,700 pounds 
at a 30-foot radius. A 55-horsepower gaso- 
line engine furnishes an abundance of power. 
Each operation is controlled by a separate 
clutch, so that hoisting, swinging or boom- 
ing can be performed singly or all together. 


Write for Bulletin 62, which gives detailed infor- 
mation about this fast, economical handling unit. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 


Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 





News Letters 


(Continued from Page 65) 


lections were much better in December than 
-in any month during the year. 

No. 3 flooring, 1x3-inch, sells at $10.50 to 
$11, and 38-inch at $10. Dimension stock in 
all grades goes begging. Shiplap and boards 
have declined, but a few sales of 1x12-inch 
were made at $20 and $20.50. Ceiling, siding 
and upper grade flooring are not in demand. 
Sheathing stock is off 50 cents. Small tim- 
bers are slow. Longleaf timbers in long 
lengths brought fair prices, though quota- 
tions on some timber items are too low. 
Railroads are not buying in as large amounts 
as they usually do. No. 3 flooring, 1x4-inch, 
has declined to $8, and 1x6-inch No. 3 siding 
to $7.50. Some mills boosted their prices 50 
cents to $1.50, while others stuck to the list 
of Dec. 15, though stocks were larger as a 
rule. There was too much rain and snow 
during December to permit much increase in 


mill stocks, and if business had been even 
fair the yards would have found material 
hard to secure. 


Spokane, Wash. 


Jan. 4.—Purchase of the Coeur d’Alene Box & 
Manufacturing Co. property, formerly owned 
in part by Fred Herrick and more recently 
conducted by J. W. Cook, has been reported. 
The new owners are said to be Sig Hofslund, 
manager of the Blackwell Lumber Co.; John 
M. Richards, president Atlas Tie Co., and Mr. 
Cook, who will continue as manager. Plans 
are being made to increase production, and 
the first year’s output is expected to be at 
least 500 carloads. 

George E. Fallquist, sales manager Spokane 
Sash & Door Co., predicts a prosperous year 
for Spokane lumber manufacturers. He be- 


lieves that money is more and more being di- 
verted into local enterprises. 

J. P. McGoldrick, of the McGoldrick Lum- 
, Spokane, announces the completion 


ber Co. 


—— 
by his firm of a railroad between Blancharg 
and Spirit Lake, Idaho. Large timber re. 
sources of northern Idaho are made «available 
to sawmills by the new line. 


Macon, Ga. 


Jan. 6.—A few roofer manufacturers are 
making January deliveries of 8- and 10-ineh 
at $17.50, which appears to be the top of the 
market. The movement is light, and most 
stock has been sold at $16 and $17. The trade 
takes the view that by the first of March 
there will be a gradual improvement in de. 
mand and a strengthening in prices. Pro- 
duction is still down to rock bottom, many of 
the mills having been closed for weeks, 


Shreveport, La. 


Jan. 6.—Southern pine output last week, 
both from large and small units, has been 
very low. Bookings probably exceeded ship- 
ments. The report of the Department of Com- 
merce, showing that there will be a tremend- 
ous amount of construction work in 1939, 
has put heart into the lumbermen. The mills 
and wholesalers are starting the new year 
with all surplus expense trimmed out. Yards 
have every incentive to stock up as prices are 
at a low point. The mills are beginning to 
take on such orders as are offered, and ship- 
ments will doubtless increase materially in 
January. The weather has improved some- 
what, but the mills have not had any real 
drying weather to speak of, and log hauling 
is difficult in most places. The seasonal shut- 
downs have of course contributed to the drop 
in production the last ten days, but it is be- 
lieved that there will not be much pressure 
on production for some time. 


Boston, Mass. 


Jan. 7.—-All branches of the New England 
lumber market are seasonally quiet. Whole- 
salers mention as one conspicuous feature the 
very low rates quoted by the ‘Luckenbach 
Steamship Co. for freighting Pacific coast 
lumber to North Atlantic ports. 

The Dundee Mills, at Hooksett, N. H.,, 
which have been closed for some time, due to 
depression in the textile industry, may soon 
be in full operation as a woodworking plant. 
At a hearing on a petition by the Boston & 
Maine Railroad to abandon three bridges, it 
was disclosed that Emerson & Sons, Derry, 
N. H., are planning to purchase the large 
Hooksett property and establish a woodwork- 
ing industry employing 200 hands. 

The general lumber business of Robert A. 
Sanford Company at Hamden, Conn., has been 
taken over by Oscar G. A. Roos. 

L. Grossman Sons (Inc.) are now operating 
retail lumber yards in Quincy and Billerica, 
Mass. 

The Dix Lumber Co., of North Cambridge, is 
leading in a contest conducted by the Massa- 
chusetts Safety Council to reduce highway 
accidents. The lumber concern operated twenty- 
two trucks 7,056 man hours without an acci- 
dent of any kind. 


Develops New Derrick Crane 


St. Pau, MINN., Jan. 6.—The construction 
industry will be interested in the announcement 
of a new wide-radius, broad-gauge, heavy-duty 
derrick crane which is the latest addition to the 
standard line of the American Hoist & Derrick 
Co. The crane can be furnished powered with 
either steam, electricity, gasoline, or Diesel en- 
gine, with booms of either 75-, 85-, or 100-foot 
lengths and with turntable diameter of either 
14 or 20 feet. 

The “American Revolver,” as it is called, is 
adaptable to individual requirements in other 
ways, too. It can be mounted, for instance, on 
eight double-flanged wheels, on wood skids, or 
on a barge or pier, or gantry type. With these 
features it combines the ability to handle heavy 
working and lifted loads at wide working ra- 
dius, ease of movement even though the ground 
be rough, simplicity of its all-steel construction, 
stability, and ready adaptation to all classes of 
heavy crane, derrick, or dragline work. 

Production of the “American Revolver’ will 
be carried on at both the St. Paul and the New 
York plants. Inscoe R. Bailey will aid in the 
design and field adaptation of the new machine. 
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LUMBER TRANSPORTATION 


Schedules Suspended 


WASHINGTON, D. C., Jan. 6—The Interstate 
Commerce Commission has suspended until 
Aug. 4, next, the operation of schedules as 
published in supplements to various tariffs 
filed by Agent S. J. Henry, which propose to 
restrict log rates from northwestern and 
Pacific coast points to eastbound transcon- 
tinental destinations so as not to apply in 
connection with shipments sawed or milled 
in transit. The proposed restriction would 
result in the application of higher combina- 


tion rates. 
see eaaaeeaaaaas 


Week’s Loadings of Revenue Freight 

The car service division of the American 
Railway Association reports that for the week 
ended on Dec. 28, loadings of revenue freight 
amounted to 638,445 cars, a decrease, due to 
the Christmas holidays, of 204,038 cars com- 
pared with the preceding week. It also was a 
decrease of 29,529 cars compared with the cor- 
responding week in 1928 and a decrease of 42,- 
109 cars under the same week in 1927. 

Forest products loadings totaled 27,806 cars, 
5,002 cars below the same week in 1928 and 
7,413 cars under the corresponding week in 
1927. 

Miscellaneous freight loadings for the week 
of Dec. 28 totaled 219,899 cars, 26,080 cars 
below the same week in 1928 and 17,640 cars 
under the corresponding week in 1927. Load- 
ings of merchandise less than carload lot 
freight amounted to 187,210 cars, a reduction 
of 5,643 cars under the same week in 1928 and 
5,022 cars under the same week in 1927. Coal 
loadings amounted to 137,659 cars, an increase 
of 18,564 cars above the same week in 1928 
but 3,673 cars below the same week in 1927. 
Ore loadings amounted to 6,407 cars, a de- 
crease of 1,971 cars under the same week in 
1928 and 275 cars under the corresponding 
week in 1927. Coke loadings amounted to 10,- 
687 cars, an increase of 416 cars above the 
corresponding week in 1928 and 1,315 cars over 
the same week in 1927. Grain and grain prod- 
ucts loadings for the week totaled 31,557 cars, 
a reduction of 5,534 cars under the correspond- 
ing week in 1928, and 4,467 cars under the 
same period in 1927. Live stock loadings 
totaled 17,220 cars, 4,279 cars below the same 
week in 1928 and 4,934 cars under the cor- 
responding week in 1927, 


Sees Foundation for Optimism 


St. Louis, Mo., Jan. 8.—Optimism for busi- 
ness in 1930 prevailed at a meeting of execu- 
tives and salesmen of the Huttig Sash & Door 
Co., at the home office, here, Jan. 3 and 4. All 
salesmen traveling out of the St. Louis office 
attended. 

George W. Simmons, president of the com- 
pany, who is associated with leading financiers 
in New York City, where he was vice-presi- 
dent of the Chase National Bank, said that in 
his talks with many financial and industrial 
leaders, it seemed to be the consensus that 
there is a substantial foundation for optimism 
in 1930. 

While conceding that the stock market crash 

had the effect of curtailing buying generally, 
Mr. Simmons expressed the belief that this 
hesitancy is being rapidly overcome, as it is 
purely a mental obstacle which the natural ag- 
gressiveness of America will not permit to 
remain long in the way. 
_ He predicted a steady, gradual improvement 
in January, February and March, and a more 
Pronounced advance about April 1. There is 
every reason for the sash and door industry to 
expect a comeback of more than ordinary pro- 
portions, Mr. Simmons believes. 

Executives and salesmen of the seven Huttig 
branch houses held similar meetings in their 
respective cities, to plan the 1930 program. 


THE STANDARD MEASURES were almost all 
based on the old Teutonic duodecimal system 
of computing by twelves, the long hundred 
having ten dozen or 120 pieces. 
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RABCOCK | 
SPRUCE LADDERS 


Air Dried Stock. 


‘+ Hand Split, Hand Shaved | 
, | Rungs. | 


Absolutely Straight Grained. 
Automatic Spring Locks. = j 


WRITE FOR LATEST PRICES. 


Watch for our Trade Mark. 


W. W. BABCOCK CO. 


BATHE, N. Y. 















































MECnrANMICS ~~ 

















do in a given time. 


and Black Diamond Files. 


Providence Factory 
NICHOLSON FILE CO. 








m Save 
Your Strength 
with 


Sharp Cutting Files 


Your arms work less but the file works more when 
you use the Nicholson or Black Diamond Brand. 


Sharp, strong, uniform and dependable, Nicholson 
and Black Diamond Files are selected by workmen 
whose pay depends on the amount of filing they can 


Ask anybody who has used them about the quality of Nicholson 
You can buy them at your hardware 
or mill supply dealer’s in shapes and sizes for every filing need. 


NICHOLSON FILE COMPANY sof 
Providence, R.1., U.S.A. a 





"eae 
Philadelphia Factory 
G. & H. BARNETT CO. 
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a youth to engage in the lumber business as 
an employee of the Brown Manufacturing Co. 
About thirty years ago the Kohler Lumber 
Co. was started. Mr. Kohler was active in 
civie affairs, a generous giver to charitable 
organizations and a member of St. Thomas 
Catholic Church. Surviving are his widow, 
one son, Bernard Kohler, who is manager of 
the Southern Pine Lumber Co., four brothers 
and three sisters 

RICHARD HENRY KEITH. JR., 47 years 
old, a son of the founder of the Central Coal 
& Coke Co., of Kansas City, Mo., and a brother 
of Charles S. Keith, president of that company, 
died suddenly on Monday night, Jan. 6, of 
heart disease at his home in Portland, Ore. 
Mr. Keith had suffered from heart disease 
for some time, although his condition ap- 
parently did not become alarming until Mon- 
day night Leaving Kansas City seven years 
ago, Mr. Keith went to Portland as western 
sales manager for the Broderick & Bascom 
Wire Rope Co., of St. Louis, and still held that 
position at the time of his death. He was 
born in Kansas City and attended Georgetown 
University in Washington, D. C. After sradua- 
tion he returned to Kansas City. He was a 
first lieutenant in the 89th Division in the 
World War. Mr. Keith’s father died twenty- 
two years ago and his mother died two years 
ago. A widow, Mrs. Elizabeth Hudson Keith, 
a daughter, Peggy Keith, both of Portland, two 
brothers: Charles S., of Kansas City, and 
Robert Lee, of Los Angeles, and five sisters: 
Mrs. C. W. Hastings and Mrs. Henry Koehler, 
of Kansas City; Mrs. Jesse Anderson, Mrs. 
Freeman Field, of Los Angeles, and Mrs. Wil- 
liam G. Fairleigh, St. Joseph, Mo., are the 
survivors, 

GEORGE L. RYON, aged 80, one of the most 
prominent business men of Ogdensburg, N. Y., 
vice president of the National Bank of Og- 
densburg and for many years connected with 
the lumber firm of Skillings, Whitney «& 
Barnes, at one time one of the largest lum- 
ber concerns in that part of the country, was 
found dead in the bath tub at his home there 
on Dees 29. Mr. Ryon retired from the lum- 
ber business when Skillings, Whitney & 
Barnes suspended operations several years 
AKO, 


FRANKLIN MARSHALL BRICKEY, of 
Prairie du Rocher, Ill., died on Dee. 28, at 
the age of 69. Mr. Brickey was well known 
throughout southern Illinois as a capitalist, 
stock breeder and connoiseur of art. He was 
born in Prairie du Rocher, a son of F.,.W. 
Brickey, of a pioneer French family of that 
region. He was educated at St. Louis Uni- 
versity. Mr. Brickey had extensive real estate 
holdings and was president of the Prairie du 
Rocher Lumber Co. A widow and three 
daughters survive. 

JAMES E. QUINN, of the Anacoco Lumber 
Co., and the Louisiana Western Lumber Co., 
of Lake Charles, La., died on Christmas day 
at the age of 49. Mr. Quinn was born at 
Torras, La., moving to Lake Charles as a 
young man He was a member of Hoo-Hoo. 
A widow survives him. 


To Protest Fire Rate Increases 


SHreverort, La., Jan. 6.—Lumbermen are 
among the many citizens of Louisiana protest- 
ing against the application of the Louisiana 
Rating and Fire Prevention Bureau for an in- 
crease on risks in Louisiana. The bureau is 
seeking an increase of 3344 percent in rates 
on saw and planing mills, woodworkers, fur- 
niture factories and lumber and timber yards, 
besides a 25 percent increase on certain struc- 
tures of construction inferior to brick, and a 
33'4 percent increase on certain other types of 
structures of construction inferior to brick. 
The Louisiana Manufacturers’ Association, 
which is organizing opposition to the proposed 
increase, has announced that it will submit 
evidence to show that the present rates are fair 
and equitable. Among the committees ap- 
pointed to represent the association in a State- 
wide group of leadégs’in various industries are 
the following frotit the Shreveport section: 
George O. Lilley, Shreveport Long Leaf Lum- 
ber Co.; W. E. Wheless, of the Allen» Manu- 
facturing Co.; B. H. Bolinger, of the S. H. 
Bolinger Lumber Co.; William Steen, of the 
Long-Bell Lumber Co., and M. J. Stewart, of 
the Pelican Well Tool & Supply Co. 

The hearing on the bureau’s application is 
set for Jan. 16 at New Orleans. 














Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 
FOR PEOPLE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN, 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Seller. 
Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operation. You can get em- 
Pployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 
NOW IS THE TIME TO ADVERTISE 
Send your advertisement to the 


AMERICAN LUMBERMAN, 


Greatest Lumber Newspaper on Earth. 
“Address 431 South Dearborn Street, 
Chicago, Mlinois. 


Wanted—Employees 


WANTED YARD SUPERINTENDENT 
Only one capable of handling men and with in- 
tensive knowledge. of Economy. If interested write, 
giving full particulars, experience and compensa- 
tion expected. 

Address “W. 52,”" care American Lumberman. 























WANTED—EXPERIENCED 


Lumber yard manager for north Pacific coast point. 
Must be young and able to meet stiffest competi- 
tion. In your application state qualifications and 
salary expected. 

Address “R. 56," care American Lumberman. 





YOUNG MAN NOT OVER 35 YEARS TO MANAGE 


Lumber and Building Supply business; must be 
able to invest not less than five thousand dollars. 
References required. 

Addresn “W. °67,"" care American Lumberman. 





WANTED 
Young man as Assistant Manager retail yard South 
Central, Indiana. Work will be largely estimating 
and selling. Good opportunity for right man. 
Address “A, 209," care American Lumberman. 





LARGE RETAIL LUMBER CONCERN 


Located in Detroit desires: young assistant man- 
ager for suburban yard. Must be experienced and 
have selling ability. References required. State 
salary expected. Give full particulars. A hustler 
is wanted, No others need apply. 

Address “A, 212,” care American Lumberman. 





Wanted—Employees | 


WANTED—GENERAL FOREMAN 
Familiar with manufacturing and production of all 
kinds of stock millwork by large Middle Wester, 
sash and door manufacturer. 

Address “W. 54," care American Lumberman, 














DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMER AN 


LUMBERMAN, 431 S. Dearborn St., Chicago, ‘]) 


Wanted—Salesmen _ 


MILL SALES ORGANIZATION 


Producers Fir, Cedar, Hemlock desire commission 
salesmen, exclusive territory, high class 
tion. 

Address “Ts 52,’ care American Lumberman,. 




















connec- 





COMMISSION SALESMEN WANTED 


Lumber wholesaler and manufacturer, with transit 
yard and office near Cleveland, wants connections 
with live salesmen for Appalachian and Southern 
Hardwoods. State experience and territory coy- 
ered. Member National Hardwood Lumber Asgsgo- 
ciation. 


Address ‘’R. 54,’" care American Lumberman. 





WANTED 
manufacturer of Short Leaf 
Pine, manufacturing soft textured trim, shed stock 
and boards, reliable commission representatives 
who travel by automobile and cater to the country 
trade Territory open in Illinois, Indiana, Michi- 
gan and Ohio. 

Address ‘A. 


By large Southern 


201," care American Lumberman. 





SALESMEN WANTED 

To represent reliable Manufacturer on. straight 
comm. Must be acquainted and have fol- 
lowing with Roofers, limber and building mate- 
rial dealers, architects, contractors, ete. Large 
orders, steady repeat, good comm. No objection 
to non-competitive lines. Address FACTORY, Rm 
320, 5 Jackson Blvd., Chicago, Ill. 


basis. 


53 W. 





SALESMEN WANTED 
Salary and commission, for established territory. 
Advise age and experience and territory traveled. 
Address “A. 217,"" care American Lumberman, 


Wanted—Employment 


EXPERIENCED LUMBERMAN 

Desires position, headquarters in Chicago, with 
first-class manufacturer or group of manufacturers. 
College graduate, excellent sales correspondent and 
office manager. Ten years’ experience selling yards 
and industries. Full. practical knowledge of 
Northern, Inland Empire and West Coast products. 
Fair knowledge Yellow Pine. Now employed but 
wishes to make change for something permanent 
with a future. Married, age 33. Can furnish gilt- 
edged references. Address “‘W. 55," care Ameri- 
can Lumberman. 





























HARDWOOD MANUFACTURERS 
Desire direct mill connection as sales representa- 
tive calling on consuming trade in Maryland, Penn- 
sylvania, and western New York. Have had ten 
years lumber selling experience. Have good fol- 
lowing, also proven sales record. If you have the 
lumber I can sell it. 
Address “W. 51,” care American Lumberman. 


WANTED POSITION AS YARD MANAGER 
Or assistant manager of retail yard. Prefer to 
invest. Experienced and capable. Best of ref- 
erences. 

Address “W. 58,” care American Lumberman. 


SUPERINTENDENT OR GENERAL FOREMAN 
Cabinet and planing millwork line, detailer biller; 
age 38; 20 years’ experience. 

Address “K. 51,” care American Lumberman. 











DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the papet 
that reaches the people. We can help you 
AMERICAN LUMBERMAN, 431 So. Dearborn 
St., Chicago, Ill. 





WANTED POSITION 


By 1st class circular sawyer and filer; a good saw 
hammerer. BOX 104, Fariston, Ky. 





POSITION AS MANAGER OR 


General Superintendent of sawmill, hardwood pre- 

ferred. Twenty-six years’ successful experience. 

Can take full charge from stump to market. 
Address “‘W. 64,” care American Lumberman. 


Forest 
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Clear Thinker, Hard Worker, Brilliant Leader 


“And into the waiting West they go vith”the dream-child of the East 

“And find the hopes that they hoped of old are a hundred-fold increased. 
“For there in the East we dream our dreams of the things we hope to do, 

“And here in the West, the crimson West, the dreams of the East come true!” 


Scotch descent, Douglas Malloch, the lumberman poet. 
And aptly they apply to another American of Scotch 
descent, John Douglas Tennant, of Longview, Wash. 


(5 sea appropriate lines were written by an American of 


Only four short years ago, John D. Tennant, vice president of 
the Long-Bell Lumber Co. and general manager of manufacturing 
operations on the Pacific coast and in the South, established himself 
permanently on the Pacific coast. 

Like most of the important lumber manufacturers of the Pacific 
coast, Mr. Tennant had been a successful operator in the East, or 
what would be generally termed the South, and then, following the 
supply of timber, he came to the Pacific Northwest in order: to con- 
tinue the business. Probably no other operator ever went to the 
Pacific coast and in so snort a time made such a strong impression 
on the industry of that region, or wielded as great influence as has 
Mr. Tennant during the last four years. 

John Douglas Tennant was born on a farm in Allegheny County, 
Maryland, Dec. 30, 1881. His father was Abraham Douglas 
Tennant, and his mother, Janet Anderson Tennant, both of whom 
were natives of Scotland. They came to the United States in 1869. 
John D.’s older brothers and sisters were born in Scotland. In 
1884, Mr. Tennant’s parents moved with the family toward the 
West, settling in Pittsburg, Kan. There John lived until 1898, and 
during that time went to grade school, high school, and then to busi- 
ness college. 

He then started immediately in the lumber business, beginning at 
the bottom as a lumber piler in the yard of the Hudson River Lumber 
Co., at Hudson, Ark. This was a shortleaf pine manufacturing 
company, and a subsidiary of the Long-Bell Lumber Co. All of 
Mr. Tennant’s business career has been with the one organization, 
the Long-Bell Lumber Co., and with this concern he has a record 
of thirty years’ service. 

In 1901 he was transferred to Deridder, La., in the employ of 
the same company, and remained there until 1903. Following that, 
he spent two years in the retail lumber business as manager of a 
Long-Bell Lumber Co. yard at Independence, Kan. Then when 
the Long-Bell Lumber Co. purchased the Bradley-Ramsey Lumber 
Co. at Lake Charles, La., he was transferred to that plant as super- 


intendent of manufacturing. He remained there eighteen months and 
then went back to Deridder as general superintendent in 1907. 
Three years later,_1910, Mr. Tennant was transferred ‘to the 























JOHN D. TENNANT, LONGVIEW, WASH. 














Kansas City office of the Long-Bell Lumber Co. and became assistant 
to the vice president and general manager, C. B. Sweet. Four years 
later, Mr. Sweet retired and Mr. Tennant succeeded him as vice 
president of the various subsidiary manufacturing companies, and 
general manager of the manufacturing and timber departments of 
the Long-Bell Lumber Co. This is the title he still retains. 
Characteristic of the man and indicating the [Turn to page 66] 
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Allington & Curtis 
WOOD FUEL 


STOKERS 


At The Bradley Lumber Co., of Arkansas, Warren, Arkansas. 
They have seven of them. 


Most of the large plants using wood fuel have 
Allington & Curtis wood-fuel stokers. This pat- 
ented feeding device has revolutionized their boiler 
rooms. 


More steam per pound of fuel. 

More steam per hour. 

Less wear and tear on furnaces and boilers. 
Smoke nuisance eliminated. 


Shavings, sawdust, and hogged blocks, edgings, 
crates and boxes become valuable fuel when fed 
with Allington stokers. 

THE 
ALLINGTON & CURTIS 


“—=" Mrc.Co. “Hm 


Factories and Offices: Saginaw, Mich., Boston, Mass. 
Offices: Chicago, Ill., New York, N. Y. 


ANYWHERE — 


365 


Days A Year 


ADAMSTON 
_ Sa Oe a Ome a Ra’ 
DRAWN FLAT 
GLASS — 

IS 


“A BRAND YOU CAN DEPEND UPON” 


fas FLAT GLASS CO 
Ct ARKseuRG.. 


ADAMSTON FLAT GLASS COMPANY 








January 18, 1939 
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Roller- Bearing 
GANG EDGERS 


MILLS—TRIMMERS—BOLTERS—SHINGLE, 
LATHE, CRATE & WOODWORKING MACHINERY 


The product of long experimentation ...a 
light-weight edger with heavy duty possi- 
bilities.. .certain-feed...non-skewing. Two 
speeds...120 feet per minute on light work, 
60 feet on heavy work. Handles up to 4’ 
thickness at slow speed. We shall be happy 
to send you full particulars. Write today! 


AMERICAN PRODUCTS ARE 
- THE NATIONAL 
STANDARD 





AMERICAN 
SAW MILL MACHINERY CO. 


55 Main St., Hackettstown, N. J. 























